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"ALVIN 2 MIRRORS 


in Sterling Silver 


These illustrations give some idea of the variety of 


patterns obtainable in the Alvin line of thin model 


mirrors. 


These models are made not only plain but also deco- 
‘ated in a variety of designs, both engraved and en- 
¢ine-turned. 


Our Sterling Silver Toiletware cat- 
alog, showing these and other Alvin 
models and their various decorations, 
has been mailed to you. If you have 
not received it, please write us for a 
duplicate. 


Alvin Mfg. Co. 


Sag Harbor, N. Y. 


52 Maiden Lane 10 So. Wabash Ave. 
New York Chicago 
140 Geary St. 
San Francisco 














ALVIN STERLING 


TRADE-MARK 















































EWELERS 


a ek re eer 
—_——————— 

















‘THE EJ EWELERS’ WEEKLY 


WITH WHICH ARE 


IRCULARS | 


CONSOLIDATED 


THE HOROLOGICAL REVIEW | S 
Cy_me JEWELERS REVIEW 














N 











. LXXV 


WEDNESDAY, NOVEMBER 14, 1917 





No. 16 














Suggestions as to Jewelry Preparedness 





How to Make Your Jewelry Appropriate to the Latest Fashions in Gowns 
By Isabelle M. Archer. 








O be careful in the selection of our 
jewelry was previously more or less 
a personal matter, a subject controlled by 
one’s artistic ability or natural good taste. 
But now it is something more than that; 
it is a duty we owe our friends, ourselves 
and, particularly, our pocketbooks. 
Preparedness and conservation are the 
watchwords of the hour and they may cer- 
tainly be considered prime factors just 
now in the realm of jewelry. Forethought 
is compulsory, and when it comes to the 
outlay for new jewels or the question of 


making the best of those already owned, | 


intelligent management of the jewelry box 
is demanded simply in the name of com- 
mon sense. 

In order, then, to marshal our forces 
and make the most of our resources it is 
soon found necessary to standardize our 
jewelry needs for the coming Winter sea- 
son, a season when the saving of time, 
energy and money is unusually important. 

And to do this is not after all so diffi- 
cult, it is only a matter of buying to wear 
and of buying to get full value where new 
jewels are concerned and when consider- 
ing an already well stocked trinket box, 
of eliminating and renewing. 

Or, in other words, buy only what you 
are positive that you can utilize; buy only 
worth-while jewels, and shop at respon- 
sible jewelers, and on the other hand ex- 
change the out-dated, over-used, altogether 
non-wearable pieces of jewelry for prac- 
tical, usable jewels, and even though they 
be fewer in number and thereby eliminate 
waste from your treasure trove as you are 
doing from the more prosaic branches of 
your wardrobe. 

To standardize our jewelry the first step 
must be taken in accordance with the three 
famous rules for all jewelry wearing, 
which means, when the basic principle is 
reached, a question of utility. Appear- 
ance comes first, correct form and good 
taste next, and the third rule governs the 
matching and blending of colors and the 
general harmonizing of the jewelry and 
the costume. And if any jewel cannot be 
utilized and still kept in strict accord with 
these principles the verdict is let it be dis- 
carded, 

First is appearance. Jewelry to be per- 
fect must be becoming to its wearer, for 
what does it signify if a jewel be hand- 
some in itself if it detracts from its wear- 
er’s natural grace or beauty? It is surely 
out of place, and the incongruous and in- 
consistent way is just what we are to 


endeavor to eliminate. So out with the 
unbecoming jewel. 

Correct form and good taste would 
seem to be subtle rules to follow until they 
are analyzed and simplified down to the 
principle of suitable jewels for every oc- 
casion, the adverb in the grammer of 
jewelry wearing for it answers to time, 
place, degree and manner! 

And the choice of your jewels depends 
in so far as suitability is concerned on 
your plans for the coming Winter.  A\l- 
though this may surprise you it is never- 
theless very true, for if you choose rightly 
you will take into consideration whether 
you will need jewels to wear at dances, 
dinners or the opera, and if you are far- 
sighted as well you will include in your 
selection jewels which will be especially 
suited for wear at the theater. It is proph- 
esied, you know, that the Winter of 1917 
is to be a remarkably brilliant season at 
the theaters. 

In following the dictates of the third 
principle in the wearing of jewelry it will 
soon be discovered that appropriateness en- 
tails a study of the latest modes. If the 
Winter wardrobe has already been decided 
upon then the jewels are the next consid- 
eration, and to help in deciding upon the 
most appropriate jewels for wear with the 
season’s best in gown fashion a selection 
has been made and is given here as a guide 
and forecast. ; 


Six Typical New Modes with Accompany- 
ing Jewels 


From among the offerings of the leading 
French fashion houses six representative 
gowns have been taken and combined with 
correctly chosen jewels. 

The first is for morning wear at’ home. 
It is one of the more conservative models 
and not one of the new trouser-gowns 
which some of the foremost coutouriers 
are putting at the head of their Winter 
lists. The so-called Turkish skirt or 
Harem pantalets now appear in all man- 
ner of variations, from huge pierrot-like 
costumes to more demure and unobtrusive 
folded openings or pocket-shaped slits in 
graceful gathered skirts. But these, how- 
ever popular they may become, are still not 
to be recognized as representing the Win- 
ter’s array of house gowns or gowns de 
interieur, as they are now named. 

This morning costume is designed pri- 
marily for the early hours at home or for 
use as a breakfast frock when visiting, and 
is intended as a compromise between the 


negligee and the regulation -cloth frock. 

The upper half is a cross between a 
smock and a Russian blouse. It is made 
of an iridescent silk in a shot of blue-red. 
There is a broad yolk-belt of navy blue 
sergette, matching the box-plaited skirt of 
this new, soft serge material. Red*worsted 
embroidery finishes the center panel of the 
skirt, and the belt and white coilar and 
cuffs give the brightening touch. The jewels 
are simple enough, just a long rope of 
carved coral beads and a little-finger ring 
to match, but they are exactly right with 
this smart Buzenet gown. 


The later hours of the morning call for 
an out-of-doors costume nowadays when 
quite unusual duties are constantly turning 
up. What between bond sales, Hoover con- 
servation, canvassing and one’s own mar- 
keting there is demanded a supply of warm, 
practical coat-skirt suits. The neutral col- 
ors supplemented by a fresh pallette of 
soft, dull tones are splendid for these suits 
of wool and worsted mixtures. They are 
plain, checked, striped or plaid : materials, 
but all subdued, two-toned or self-pat- 
terned in a deeper shade of the body color. 
Indian red, sea-gray, Brussels green and 
horizon blue echo the martial spirit of the 
world today, and to give the finishing war- 
time tinge there are the universally preva- 
lent khaki and rich olive drab. 

Our chosen example in a suit for wear 
during the morning is of olive-drab cordu- 
roy, trimmed at collar, cuffs and hem with 
nutria, that duly dyed, newly named, and 
exceedingly attractive fur. 

Lucy et Gaby cleverly made this suit to 
look well either opened or closed at the 
throat, an unusual attribute among the new 
choker collar coats, and an excellent one 
for exhibiting our daintiest in Grecian 
gold necklets. 

Either the green of the olive tone or 
the warm browns of this olive-drab cos- 
tume may be emphasized in the gems 
mounted in this jewel. If the green is 
preferred then olives or the deeper 
peridots may be chosen; and when the 
brown is to be brought out topazes will do 
the trick perfectly. 

With this necklet matching earrings may 
be worn to splendid advantage. The de- 
sired gem color is then repeated about the 
face most becomingly. 


For afternoon wear in the house, Drecoll, 
always ahead of the present demands, has 
created a costume specifically intended as 
a receiving gown when the committee 
meeting is called. It has been a vexing 
problem for the hostess-chairman of these 
almost daily meetings to know what to 
wear. Her guests, the other members of 
the committee—Red Cross, food conserva- 
tion, soldiers’ library, or whatever it might 
be—find it convenient to wear tailored 
suits. This leaves the hostess in a teasing 
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predicament, for she cannot use a walking 
suit within doors, and an afternoon recep- 
tion gown is altogether too elaborate to be 
in good taste. 

A black satin skirt in worn in this gown 
beneath a green and yellow  brocaded 
Moyen Age shirt, resembling rather the 
close-fitting bodice of the modern Chinese. 
The Orient is also echoed in the accom- 
panying jewels. Cabbage jade formed into 
flat slabs of varying shapes and sizes is 
mounted in earrings and bangles and set 
into the mount of the quaint brocaded bag 
hung from a long jade-set chain at the side. 
Ornate as this costume is, it does not give 
the undesirable impression of over-dress- 
ing that another gown might show. 

The clever trick of repeating the trim- 
ming color in the jewelry is well exhibited 
in the trotteur frock from the House of 
Premet. Loose panels of beige satin hang 
from one of the new Eton jacket tops over 
a skirt of the satin banded in marine blue 
velour. Sapphires are the one gem to use 
with such a combination of materials. 
Lapis-lazuli would give the color, but their 
dull, heavy finish will not do. The glint 
and sheen of the sapphire facets are need- 
ed here and so we have them mounted on 
a matching set of brooch-pendant, wrist 
watch and finger rings. This frock with 
its popular jacket effect is one of the latest 
additions to the modern wardrobe. It is 
destined to take the place of the coat-suit 
for use with the new fur capes and wraps 
in the motor and is already established as 
a necessary adjunct despite the fact that it 
is a novelty on this Fall’s costume list. 

Another innovation is the well-named 
Hostess’ gown. Here is a costume to meet 
the requirements of the evening at home 
which is both extremely artistic and at the 
same time paramountly useful. 


Callot has specialized in this creation and 
stamped it with marks of unmistakable dis- 
tinction. First, it is compulsory that the 
corsage is high; no low-cut bodice or 
decolletage of any description is seen on this 
new gown type. Then the sleeves are in- 
variably elbow length or longer, generally 
cut on the three-quarter length plan with 
variations in tasseled points or finishing 
fringes. And most important of all these 
distinguishing details is the gown’s color 
scheme. Here nothing but a very good eye 
for color will save the designer from 
trouble and the wearer from regret. Bril- 
liancy is but the first of its color attributes ; 
variety is the second and audacity is the 
third. The schemes run the gamut from 
purples and red to yellow and green com- 
binations and as an instance of what is 
possible in this line, consider our present 
example and this gown for the evening 
hostess. 

It is a one-piece model without any at- 
tempt at deception, but it makes up in color 
what it lacks in form. The whole gown 
is formed of emerald velvet brocade, 
touched up with turquoise satin lining to 
turned-up hem and rolled collar. Gold 
braid is used as a girdle and as motifs to 
hold together the wings of the long, tulle 
sleeves. The jewels for wear with such a 
_Tich and colorful gown must be in accord- 
ance the finest in. gem-set jewelry. Long 
ropes, either of pearls or of gem-mounted 
chain-work, are excellent with the long 
lines of the costume, and for this special 
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and ample emeralds and diamonds should 
be mounted in gold. 

According to the forecast, as we have al- 
ready seen, the theatre is to be well patron- 
ized this Winter, and the second represent- 
ative of modern modes is a Lanvin idea of a 
theatre gown. There is an underslip of 
purple velvet and an overdress of flamingo 
red crépe, embroidered in purple sequins. 
With this are worn amethyst and diamonds 
in the high-backed comb, the earrings and 
necklace pendant. If a hat is used it must 
be of the deep purple, reflecting, like the 
jewels, the velvet of the lower part of the 
costume, holding the color scheme together, 
as they would have it in a painting. 

Not all the new theatre gowns are as 
varied and picturesque as this one, but as 
an example of the season’s offerings it will 
not be found far from the average in any 
way. As one of our own American de- 
signers says, “We are not despondent, we 
are not even down-hearted. Then why not 
prove our hopefulness.” 

(To be continued.) 








Business Men Pledge Support to the 
Government 





THE spirit which permeated the Business 

Men’s War Convention at Atlantic 
City, last month, found fitting expression in 
the first resolution adopted at its closing 
session. That pronouncement declared in 
its preamble that “the people of the United 
States in defense of the Republic and the 
principles upon which the nation was 
founded are now taking their part in the 
world war with no lust for power and no 
thought of financial or territorial gain.” 
Directing attention to the moral ideals and 
the conceptions of justice and liberty in- 
volved in the great conflict, the convention 
declared that speed of production and the 
mobilization of all our national power mean 
the saving of human life, an earlier ending 
of the designs of autocracy and militarism, 
and the return to the peoples of the earth 
of peace and happiness. “Undismayed at 
the prospect of great taxes,” the declara- 
tion continued, “facing the consumption of 
its accumulated savings, American business 
without hesitation pledges our Govern- 
ment its full and unqualified support in the 
prosecution of the war until Prussianism 
is utterly destroyed.” The convention con- 
cluded by promising that “business will do 
all in its power to prevent waste of men 
and material, and will dedicate to the na- 
tion every facility it has developed and 
every financial resource it commands on 
such terms and under such circumstances 
as our Government shall determine to be 
just.” This resolution, it may be said, was 
adopted unanimously. 

Support of the Government’s policy of 
price control was announced in the second 
resolution adopted. This declared that 
“however fundamental may be the change 
in the relation of Government to business, 
the Government should have the power 
during the period of the war to control 
prices and the distribution of prcduction 
for public and private needs to whatever 
extent may be necessary for our great 
national purpose.” In dealing with this 
subject the resolution urged that “all war 
buying should be assembled under the 
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control of one board or executive depart- 
ment,” which “should be given full power 
to secure supplies to the best advantage to 
the Government as to price, quality and 
delivery, and in a way to maintain indus- 
trial life without disturbing social and 
economic conditions, including the power 
to fix prices not only to the Government, 
but to the public on essential products, and 
to distribute output in a manner to promote 
the national defense and the maintenance 
of our industrial structure.” 

Touching the important subject of the 
relations between employers and employes, 
the convention indorsed the principle that 
“during the present emergency employers 
and employes in private industries should 
not attempt to change the standards which 
they are unable to change under normal 
conditions.” It also recommended the crea- 
tion of a Federal board constituted equally 
of representatives of employers, employes 
and the Government, respectively, to which 
should be referred all labor disputes during 
the war, and that during the adjustment of 
such disputes there should be no interrup- 
tion of production by lockouts, strikes or 
other causes within the control of either 
side, and that the decisions of the board 
should be binding on both parties. To this 
end the co-operation of labor was invited 
and the efforts of the members of the con- 
vention were pledge. Finally, it was 
recommended that every industry should 
organize a war committee of its leading 
men to co-operate directly with the Govern- 
ment in meeting all the demands made by 
it upon industry. 

Much of the most thoughtful discussion 
before the convention dealt with ways and 
means for conserving and extending our 
foreign trade, and it was natural that the 
convention should, as it did, declare 
strongly in favor of the enactment of. the 
Webb-Pomerene bill permitting combina- 
tions of Americans for the promotion of 
export trade. A resolution was adopted 
asking the Senate Committee on Interstate 
Commerce to report the bill for action be- 
fore the close of the session. Another reso- 
lution recommended that Congress should 
enact legislation authorizing the Shipping 
Board to suspend during the period of 
the war the provisions of law preventing 
foreign vessels from engaging in the coast- 
ing trade. In line with these suggestions, 
the convention urged a vast and immediate 
increase in American shipping, and recom- 
mended that the Government take whatever 
action may be necessary to keep the Ameri- 
can dollar at parity in every country in the 
world. In other resolutions the convention 
declared in favor of universal military train- 
ing as a permanent measure of national 
defense, urged the business men to continue 
their efforts in behalf of future Liberty 
loans, especially in aiding their employes 
to purchase bonds; indorsed the Calder 
daylight saving bill, asked for the co-opera- 
tion of railroad employes in getting as 
much service as possible out of existing 
railroad facilities, and urged the amend- 
ment of the war revenue bill so as to per- 
mit the payment of taxes, when above a 
certain sum, in quarterly installments. To 
aid in making its recommendations effective 
the convention urged the commercial bodies 
represented to call a war meeting of their 
respective members before Nov. 1. 
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MONEY ORDER SWINDLE 





Cuban Forges Post Office Orders, But Game 
Is Blocked by Observing Govern- 
ment Employe 


Boston, Mass., Nov. 10.—Jason Weiler 
& Son, wholesale and retail jewelers at 
Washington and Franklin Sts., are among 
eight large American firms that a Cuban 
has tried to swindle out of large sums by 
a counterfeit money order scheme, post- 
office inspectors revealed Wednesday. 

The Cuban sent Jason Weiler & Son a 
bogus money order for $2,900 to establish 
credit, preparatory to ordering goods to 
several times this amount. A mistake in 
the forged name of the postmaster at 
Havana, Cuba, whose right name is C. M. 
Barnett, aroused suspicions that led to the 
uncovering of the swindle after “fake” 
money orders amounting to $20,000 were 
cashed here. 

The scheme to defraud jewelry firms, 
banks and other merchants had its origin, 
it is believed, in Santiago, where a man 
giving his name as Francisco de la Vega 
Echemendia, claiming to be a commission 
merchant with headquarters at Apartado 
342, that city, sent various American firms 
the following letter: 


Dear Sir—I need to buy several of the mer- 
chandises which you export in this island. Please 
send me a general catalog and a list of prices 
in order to buy the same. As far as I want 
you to see my activity and sufficient means are 
the qualities upon which I hope to justify the 
confidence with which you may honor me. I send 
you the sum of $2,900 that is to pay in charge 
of any accounts that you may send me, and, 
you will please take notice of my signature at 
once. The money orders which are inclosed of 
may be collected to the post-office of that city 
only. 

Waiting on your reply for the quantity I send 
you, 1 am, sir, very truly yours, 

Francisco V. Echemendia. 


Then he opened accounts with banks in 
the cities where he proposed to swindle 
merchants, again making payments by 
counterfeit money orders. Here he se- 
lected the Second National Bank. His 
scheme to defraud was on apparantly sound 
financial footing, when accidentally stum- 
bled upon by a postoffice employe who no- 
ticed the wrong initials in the postmaster’s 
name signed to the money orders cashed. 

Telegraphic orders to banks throughout 
the United States stopped numerous large 
merchants from being swindled into for- 
warding goods to the Cuban. 

The Postmaster General sent out the fol- 
lowing warning: 


Postmasters of three large cities report receipt 
by business firms of more than 80 forged or 
counterfeit money orders made out for $100 each, 
purporting to have been issued at Havana, Cuba, 
Oct. 9, 1917. 

The numbers of the spurious orders were be- 
tween 555,000 and 557,000, or several thousand 
higher than those of genuine orders issued at 
Havana on the same date. The postmasters at the 
Paying offices designated received advice by ordin- 
ary mail, the practice of the Havana office being 
to register advices. In each instance the swindler 
followed up the dispatch of the orders by sight 
drafts against the payees for $50 less than the 
full sum represented by the orders. Patrons are 
warned against these dangerous counterfeits and 
are requested to report promptly to the depart- 
ment any cases coming within their notice. 

Had the ewindle succeeded it would have been 
a matter for the United States and Cuban postal 
authorities to have settled, in trying to adjust 
their losses. 
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Postoffice inspectors here said that the 
Cuban had laid plans to swindle firms in 
New York, Waltham, Mass., Kokomo, Ind., 
Hartford, Conn., Columbia, Ind. Fort 
Wayne, Ind., and Detroit. 








Dawson Drug Co. Files Voluntary Petition 
in Bankruptcy 


Dawson, Ga., Nov.7.—The Dawson Drug 
Co., which conducted a drug and jewelry 
business, is reported to have filed 
a petition of voluntary bankruptcy in the 
United States court. Charles A. Harris 
has been president and treasurer of the 
concern, and J. E, Morris the secretary. 
The concern in addition to its drug busi- 
ness has carried a considerable stock of 
jewelry, silverware and similar lines. 

Mr. Harris, the head of the concern, has 
been in business since the early 90s and in- 
corporated the company in 1903 with an 
authorized capital of $25,000, of which 
$10,000 was claimed to have been paid in. 
In 1907 the company bought out the Peo- 
ple’s Drug Store, which had been owned by 
Bell Bros. Mr. Harris has always had 
charge of the management of the business, 
Mr. Morris, the secretary, being cashier of 
the Dawson bank. 

It is reported that the difficulties of the 
concern have been. due to lack of capital, 
considerable of which has been borrowed 
in the past. The company recently has 
been slow in meeting its obligations and 
has been pressed by creditors, several 
claims against the concern having been put 
into judgment. The report of the bank- 
ruptcy, therefore, caused but little surprise. 





O. C. Hustad & Son, Who Conducted Three 
Stores in North Dakota, Reported to Be 
in Bankruptcy 


VALLEY City, N. Dak., Nov. 7.—The firm 
of O. C. Hustad & Son, consisting of Ole 
C. Hustad and his son, Randolph E. 
Hustad, is reported to be in bankruptcy. 
According to the statement just made, the 
assets ot the concern will total $7,500 and 
the liabilities about $10,181. The assets, 
however, are subject to a secured indebt- 
edness of $2,620. The firm claims an ex- 
emption of $500. 

Ole C. Hustad, senior, commenced busi- 
ness in Tower City, N. Dak., in 1880 and 
subsequently opened a branch store at Buf- 
falo. In the Summer of 1913 he bought out 
W. T. Daniels, of Page, N. Dak., continu- 
ing this business as a branch store. The 
son, Randolph E. Hustad, was admitted to 
partnership in 1915 under the present style, 
and in the Spring of 1916 moved his head- 
quarters from Tower City to Valley City. 

Both father and son are practical jewel- 
ers and watchmakers and until their recent 
difficulties have been very well regarded in 
the trade although not rated as having very 
much capital. 








The jewelry store of Oliver Cox, Main 
St. New Egypt, N. J., was broken into 
early one morning recently and two 
watches and several small pieces of jewelry 
were stolen. The thieves smashed the show 
window and after helping themselves to 
what it contained of any value entered 
the store. 
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CLEVELAND STRIKE ENDS 





Agreement Reached Between Workers and 
Manufacturing Jewelers 


CLEVELAND, O., November 8.—After two 
full months of idleness the strike of the 
manufacturing jewelry operatives of Cleve- 
land was settled last Saturday, Nov. 3, by a 
compromise which gave the employees a 10 
per cent. increase in wages, and retained 
for the employers an open shop. The em- 
ployers had offered the 10 per cent. increase 
in wages on the first day of the strike, eight 
weeks ago, and, as everything else remained 
as it had been before the strike, the manu- 
facturers feel that the settlement was favor- 
able to them. 

The manufacturers state that the strike 
would not have been settled on the terms 
it was, had not the shop of one of the lead- 
ing members of the association been pur- 
chased by union men who started a cam- 
paign of price cutting. Except for this the 
manufacturers state that the strike would 
have been continued. 

On Nov. 3 the following terms offered by 
the manufacturers were accepted by the 
workmen: 

Ten per cent. increase in wages, begin- 
ning the first Monday in November, each 
man to receive increases over this minimum 
according to his merit. 

The time of work shall be eight hours a 
day and six days a week, all time over 48 
hours per week to be overtime. 

During June, July and August work on 
Saturday begins at eight and ends at noon, 
without pay for lost time on Saturday. 
During these months all work over 44 hours 
shall be paid time and a half. 

There shall be no piece work, but time 
slips as usual. 

Employers will not compel a man to be- 
long to the union if he does not want to. 

All apprentices after four years at the 
bench shall receieve not less than $18 per 
week. 

These conditions are offered on the under- 
standing that the men return to work Mon- 
day morning, Nov. 5. 

Permanent effects of the strike are as yet 
hardly apparent. With the ending of the 
strike the business which was held up on 
that account is coming back in considerable 
volume. All the shops have not received 
their full quota of help back and it is 
feared that a large number of men have 
either left town or gone into other lines of 
business. During the strike many of them 
were employed on war munitions and shell 
mechanism. The greatest pinch is being 
felt by the platinum and other specialized 
trades, experts in which were never very 
plentiful in Cleveland. It has become neces- 
sary in some instances to break in some of 
the general workmen on the platinum and 
finer work. 








The Goldstein jewelry store is now 
located in its new store at 211 S. Adams 
St., Peoria, Ill, the task of moving the 
stock from its old store at 111 S. Adams 
St. having been successfully finished. The 
new store is one of the finest jewelry es- 
tablishments in the central west. It is 
completely equipped with new mahogany 
fixtures and show cases of the very latest 
type obtainable. 
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Dicutifel?  Yos!— 


and tremendous value for the price 


Your Fall Trade and Fall Profits will depend entirely 
upon your Fall Stock in hand. 


Stock REGENT PEARLS in full line, ready for any 


demand. 


Stock them NOW !!—and keep your stock always 
intact. 




















A sale MADE means profits and continued custom. 
A sale lost—well—don’t risk it. 


The Trade Mark 
The Line 


‘*Indestructible”’ 


ORCHID (Oriental), LOTOS (Brilliant), DAH- 
LIA (Lust), IRIS, ORIENT, ORIENT EX- 
TRA, SUPERIOR, AND BLUE RIBBON. 


In Rose, Cream, or White, Special Mountings. 
Genuine Leather, Silk Velvet Lined Cases 

















TRACE “ARK 


Prominent Wherever Fine Pearls Are Sold 


Albert Lorsch & Co., Inc. 


New York City, Lorsch Building, 37 Maiden Lane. Providence, R. I., 131 Washington Street 
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NEW OFFICERS ELECTED 





Members of Fox River Valley Jewelers’ As- 
sociation Hold Annual Meeting and 
Elect Officers 


GreEN Bay, Wis., Nov. 8.—James R. 
Chapman, of J. R. Chapman & Co., Osh- 
kosh, Wis., president of the Wisconsin Re- 
tail Jewelers’ Association, was elected 
president of the Fox River Valley Jewelers’ 





J. R. CHAPMAN, PRESIDENT-ELECT 


Association, one of the largest local 
branches of the State body, at the annual 
meeting held at the Beaumont Hotel in 
Green Bay. John P. Hess, of the J. P. 
Hess Co., Fond du Lac, was elected vice- 
president; Walter Grunert, Green Bay, 





A. W., 


SECRETARY 


ANDERSON, 


second vice-president; H. A. Kamps, Ap- 
pleton, treasurer, and A. W. Anderson, 
Neenah, Wis., was re-elected secretary. 
Mr. Anderson also is secretary of the Wis- 
consin association and of the American 
National Retail Jewelers’ Association. 


' at that time. 


THE JEWELERS’ CIRCULAR-WEEKLY 


Fond du Lac was selected as the meet- 
ing place of the semi-annual convention, to 
be held late in March. Jewelers of that 
city are making elaborate preparations for 
the entertainment of the Fox River asso- 
ciation, which hopes to bring several of- 
ficers of the national body to Fond du Lac 
The following editorial from 
The Daily Reporter of Fond du Lac shows 
the spirit of the city in this respect: 

The Green Bay meeting was one of the 
best attended that the Fox River associa- 
tion ever has held, and it proved to be of 
much benefit in solving the many difficult 
problems confronting retail jewelers at this 
time. The consensus of opinion was that 
holiday business is going to be very good, 
and the year on the whole ought to meas- 
ure up at least as well, if not better, than 
any former year. 








WORCESTER JEWELERS MEET 





Members of Worcester Jewelers’ Club Dis- 
cuss War Revenue Tax 


Worcester, Mass., Nov. 7.—The Worces- 
ter Jewelers’ Club, comprising all of the 
leading jewelers of the city, met as guests 
of J. E. McCourt, manager of the New 
England Watch & Jewelry Co., at the 
Automobile Club rooms last Monday eve- 
ning at 6.30 o’clock and enjoyed an excel- 
lent dinner. 

The object of the gathering was to talk 
over the war tax as it affects the retailer. 
Those present derived considerable benefit 
from the information at hand, as _ there 
were many points in connection with the 
tax that most retailers did not understand. 
E. F. Lilley, Milford, president of the 
Massachusetts Retail Jewelers’ Association, 
was in attendance and gave an interesting 
talk on the tax. 

Following the discussion of the war tax, 
Mr. McCourt presented a plan for a co- 
operative advertising campaign for the 
holidays which was heartily endorsed by 
the majority of those present, the con- 
sensus of opinion being that to create a 
desire in the minds of the buying public 
that this will be a jewelry Christmas would 
be more beneficial to the individual jewelers 
than their separate efforts in advertising. 
It was also decided to have placed upon the 
statute books of the city as soon as pos- 
sible an ordinance controlling auctions. 

Those present were: E. W. Durgin, O. 
J. Bousquet, H. Lucke, E. E. Franks, Jos. 
Lajoie, E. F. Lilley, M. Ekwall, H. H. 
Chabot, R. A. Lohnes, F. A. Knowlton, 
A. P. Lundborg, N. Sharfman, Henry Per- 
reault, L. Harlow, H. H. Wright, J. E. 
McCourt. 








POLICE ARREST GUNMEN 





Burglars Rob Ottawa, Can., Store, But Are 
Captured and Admit Guilt 


Ottawa, Can., Nov. 9.—Samuel Epstein 
and Samuel Milerte, believed to be pro- 
fessional burglars from Montreal, were 
captured by the police early last Monday 
morning in the act of breaking into the 
jewelry store of R. J. Bastien, Dalhousie 
St. 

At about a quarter past 2 o’clock Ser- 
geant Cunningham and Police Constable 
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Lalonde, while on duty near the store, 
heard a noise at the back, and while pro- 
ceeding to investigate two men dashed out 
from the rear of the premises and ran in 
different directions. 

After a hard chase Epstein was arrested 
by Sergeant Cunningham. Milerte, who 
was followed by Constable Lalonde, turned 
and fired a shot at him, warning him to 
keep away. 

Milerte succeeded in escaping for the 

time, but was arrested some hours later 
when boarding a train at Hull, across the 
river. 
Both men when arrested were in pos- 
session of stolen jewelry, the proceeds of 
recent burglaries. When arraigned in the 
police court the men pleaded guilty to the 
charge of attempting to rob Bastien’s store. 
Several other charges were preferred 
against them, including the robbery of 
$150 worth of jewelry and tools from the 
store of Louis Gaulin, Dalhousie St., on 
Oct. 31, and breaking into the jewelry 
store of Nathan Rosenberg, 35 William 
St., and stealing jewelry on Nov. 4. 

They were remanded a week for enquiry. 
It is believed that they were concerned in 
other robberies. 








A NEW SWINDLE 





Albany Jeweler Buys “Diamonds” from 
“Farmer” After Obtaining Opinion 
of “Traveling Jeweler” 


ALBANY, N. Y., Nov. 7.—A clever “flim- 
flam” game was worked in Albany Satur- 
day, the victim being Samuel Kauffman, who 
conducts a small jewelry store at 324 Dela- 
ware Ave. A well-dressed young man, rep- 
resenting himself to be a traveling jeweler, 
called at his store and was trying to in- 
terest him in the purchase of some jewelry 
when another man dressed as a farm hand 
entered and asked the way to the railroad 
station, saying he was on his way to the 
west, but as he had no money for carfare 
he would have to walk. 

Kauffman was interested, and asked him 
how he expected to get west if he had no 
money for carfare. He then took two 
uncut “diamonds” from his pocket and re- 
marked that he would have no difficulty in 
getting a good price for them. Kauffman 
looked over the stones and asked the travel- 
ing “jeweler” his opinion of them. He 
proceeded to examine them, and said they 
were one carat each and genuine. The 
reputed farm hand said he would sell for 
$500, but after some discussion accepted 
Kauffman’s offer of $100. 

He immediately left the store on obtain- 
ing the money, followed shortly after by 
the traveling “jeweler,” who blamed the 
farm hand for interfering with his pro- 
spective sale. 

Kauffman decided to have an expert ex- 
amination made of the “diamonds,” and 
when told they were glass he realized he 
had been duped. He did not notify the 
police for several days and no clue to the 
identity of the man was obtainable when 
the police finally learned of it. 








Hahn’s watch and clock repair shop has 
been moved from 45 Hamilton Ave., Pater- 
son, N. J., to 2914 West St., that city. 
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A DARING ROBBERY 


Armed Bandit Holds Up Clerk in Denver 
Jewelry Store and Escapes With 
Valuable Loot 


Denver, Colo., Nov. 6.—One of the most 
daring robberies in Denver’s history was 
committed shortly before noon today by an 
armed bandit, who walked into the estab- 
lishment of Maurice Cooper, 955 17th St., 
and kidnapped the clerk in charge, after 
he had looted the place of diamonds, wrist 
watches and several articles of jewelry, the 
whole vaiued at between $4,000 and $7,000. 


The Cooper store is in the very heart 
of Denver’s retail section, and hundreds 
of people were passing the place while the 
robbery was being committed. No one, 
however, sought to enter the place during 
all of the time when the cool bandit was 
leisurely appropriating his choice of the 
stock at his disposal. 


Mr. Cooper had left the store for his 
noonday luncheon and had left William 
Pfeffer, a clerk, in charge. He had been 
gone but a few minutes when a courteous, 
well-dressed young man walked into the 
store, drew a revolver, which he leveled at 
the clerk’s head, and commanded him to 
do as he was told and make no outcry. 
The bandit then closed and locked the front 
door and proceeded to business. 

The robber first selected a suitcase from 
a shelf, and then ordered Pfeffer to empty 
the big safe in the rear of the store. Every 
pawned diamond in the safe and also other 
diamonds were quickly deposited in the 
suitcase by the bandit. Then he marched 
Pfeffer to the display windows and com- 
pelled the latter to turn over to him what- 
ever suited his fancy and what appeared 
to him to be most valuable. The windows 
yielded a few small diamonds, wrist watches 
and small articles of jewelry. He then 
leisurely inspected the showcases and se- 
lected several more articles to add to his 
loot. 

He then commanded the frightened clerk 
to come with him to the street door, which 
he opened and locked again after they had 
reached the sidewalk. He pressed closely 
to the side of the clerk, whom he again 
warned to keep quiet. Twenty feet away 
stood a waiting taxicab which the bandit 
had previously engaged. 

“Get in!” he commanded the clerk as 
they reached the car at the curb, and the 
latter obeyed. 

He then ordered the driver to drive any- 
where—“just give us a ride.” he said. 

The chauffeur, who is being held by the 
police for examination, declares that he 
was not suspicious. He drove the bandit 
and his victim past the central police sta- 
tion, and continued towards North Denver 
Over a viaduct. At the end of the viaduct 
the bandit opened the door of the car and 
pushed Pfeffer out into the street while the 
machine was in motion, and the drive con- 
tinued. At the corner of Lawrence and 
17th Sts., two blocks from the scene of the 
robbery, he left the car. The driver told 
the police that the man gave him $10, with 
the admonition: “Keep your face closed!” 

Pfeffer, after he had been ejected from 
the car, ran to the police station, where he 
fainted away from fright and excitement, 
and restoratives had to be administered 
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before he could tell the story of the rob- 
bery and give a description of the bandit- 
kidnapper and chauffeur. The latter was 
arrested shortly afterward. Mr. Cooper 
returned to the store and telephoned the 
police at the same time Pfeffer was giving 
his story of the robbery. 

Pfeffer declares that the bandit is a man 
who visited the store on Monday and left 
a watch in pawn. The watch has been 
identified as one stolen from the conductor 
of a University Park street car on the 
night of Oct. 24. The description of the 
robber furnished by the conductor tallies 
with that of Pfeffer’s captor. 

George Mozee, the taxi driver, says his 
services were engaged by the bandit just 
before the latter entered the Cooper store. 
He was told to await the man’s return, and 
disclaims all knowledge of the latter’s in- 
tentions. 

According to Mr. Cooper, it will be im- 
possible to determine the number and value 
of diamonds and other articles stolen until 
he has had an opportunity to go over his 
books. He estimates the value at $4,000 to 
$7,000. The loss is partially covered by 
burglary insurance. 








TO TEST ORDINANCE 





Albany Jeweler Will Determine Constitu- 
tionality of City Auction Measure 


ALBANY, N. Y., Nov. 8—David H. Kahn 
of Utica, who conducts a jewelry auction 
business at Broadway and Maiden Lane 
under the name of the Crown Jewelry Co., 
was arrested yesterday on the charge of 
violating a city ordinance requiring pay- 
ment of a license, fee of $50 a week for the 
privilege of conducting auction sales. When 
Kahn was arraigned in police court he 
elected to be tried by a jury in the record- 
er’s court and the case was set down for 
trial Nov. 13. 

Kahn was represented by Lester W. 
Bloch and William J. Grattan, who will 
raise the question of the constitutionality 
of the ordinance and make it a test case for 
determination of the question in the high- 
est appellate courts. It is alleged the 
ordinance is unreasonable, provides for an 
excessive fee, is discriminatory and an 
illegal interference with trade and conflicts 
with the State law. 

Kahn conducts a regular retail jewelry 
business at Utica and has several branch 
auction sales stores throughout the State. 
He established the Albany branch last 
August, leased the store until May 1, 1918, 
the longest term obtainable and contends 
that he has taken up his residence in Albany 
and intends to conduct a permanent busi- 
ness. He obtained a State auctioneer’s 
iicense with which he gave a bond of $5,000 
to the State Comptroller, which was ap- 
proved by Mayor Stevens. As soon as he 
began business he was notified by the police 
to stop the auction sales. He obtained a 
temporary injunction from Recorder Easton 
restraining the police from interfering with 
the sale, which was made returnable before 
Justice Charles E. Nichols of the Supreme 
court. Justice Nichols reserved decision, 
but later granted an order extending the 
order to Nov. 7 and permitting Kahn to 
continue business without a license. 

His arrest followed as soon as the injunc- 
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tion expired. He was admitted to bail in 
the sum of $200 and immediately made 
application for a license under the ordi- 
nance. He claims that the license issued 
to him was No. 1 and although the 
ordinance has been in effect for five years 
the records show that no other license has 
ever been issued under it, although there 
have been many auction sales. 

He promises to have an investigation 
made as to why the ordinance has not been 
enforced in other cases. Another question 
to be raised is that under the ordinance an 
auction place can be kept open only from 
sunrise to sunset, which is intended to 
prevent evening sales, and it will be con- 
tended that this is unreasonably restrictive 
of the privilege given by the license. 

The ordinance was passed by the com- 
mon council in 1909 and provided for a 
fee of $100 a month for non-residents to 
conduct auction sales of merchandise. Two 
years later it was amended by increasing the 
fee to $50 a week on the demand of the 
Albany Chamber of Commerce to prevent 
outside competition with Albany merchants. 

The Albany Jewelers’ Association is re- 
ported to be back of the prosecution of 
Kahn, but Edward D. Mix, president, de- 
clares that the association is not responsible 
in any way for the proceedings taken, but 
that it is an attempt by the city authorities. 
to enforce the ordinance. 








THIEVES AT WORK 





Organized Gang of Window Smashers 
Operating. in Montreal, Can. 


MontTrREAL, Can., Nov. 8—Jewelry rob- 
beries have been numerous recently, indi- 
cating that a well organized gang of thieves. 
are operating systematically, using the 
familiar process of breaking the windows 
and making away with such valuables as. 
can be secured through the aperture. 

On the morning of Nov. 6 thieves made 
an attempt to cut with a diamond the win- 
dow of the store of Henry Scott, 479 St. 
Catherine St. Failing in this they broke 
the glass with a brick. Mr. Scott was. 
awakened by the crash of the glass, but 
before he could interfere the robbers had 
secured jewelry valued at about $600 and: 
made their escape. 

Yesterday the store of Henry Birks & 
Sons was robbed of small French clocks. 
valued at between $500 and $600 by the 
same method. The first intimation that the 
establishment had been visited by thieves. 
was the discovery of a small round hole 
in one of the large plate glass windows, 
just big enough to admit a man’s arm, 
which had been roughly smashed with a 
stone or some heavy object. The police 
regard it as the work of novices, as the 
job was clumsily done. Detectives are 
working on the case. 








Window smashers visited Tacoma, 
Wash., recently broke into the store of 
the Andrews Jewelry Co., in that city 
and escaped with four watches. The 
morning following the robbery two of 
the watches were located in two Tacoma 
pawnshops. The pawnbrokers gave the 
police a description of the man who 
pawned the watches, and the police are 
working on the case. 
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An Open Letter 
to the Jewelers of America 





The delivery of merchandise meets with increasing 
difficulties as the holidays approach. Even 
when orders can be assembled, packed and shipped 
promptly, unavoidable delays in transit spell 
disappointment for the waiting jeweler. 


The Post Office and Express Companies are glutted 
with merchandise; to rely upon normal deliveries 
in these abnormal times is to invite disaster. 


Plan and work as we will, we can see no way of 
avoiding disappointment for jewelers who depend 
upon last minute orders for holiday stocks. 


Prompt action now will give you a stock of 
La Tausca pearl necklaces that will prevent the 
loss of a single sale at Xmas time. 


Wages are greatly increased thruout the country— 
in many instances, they have been doubled. Here 
is increased purchasing power. YOU can sell 
more high priced La Tausca pearl necklaces this 
year than ever before. 


Nothing is gained by waiting and EVERYTHING may 
be lost: why not order today—right Now? 





THE LOW-TAUSSIG-KARPELES CO. 
Providence Paris New York 





See Your Wholesaler or 
Write Us Direct Giving His Name! 




















November 14, 1917. 








Metropolitan Jewelers Hold Interesting Meeting 





Members of Retail Jewelers’ Association of Greater New York Hear 
Important Addresses on the War Revenue Tax 














One of the most interesting meetings ever 
held by the Retail Jewelers’ Association of 
Greater New York and Vicinity was that 
at the Cafe Boulevard, Broadway and 
4ist St., New York, last Wednesday eve- 
ning. It was the first time that the jewelers 
had selected the Cafe Boulevard as their 
meeting place, previous meetings having 
been held at Peck’s restaurant on Fulton 
St. The jewelers were afforded the op- 
portunity of hearing addresses on the war 
revenue tax as applied to jewelry and given 
a chance to ask any questions regarding the 
tax which might be of interest. The guests 
of the. evening were M. D. Rothschild, 
chairman of the Legislative Committee of 
the Jewelers’ Vigilance Committee; Harry 
C. Larter, chairman of the Jewelers’ 
Vigilance Committee, and T. Edgar Will- 
son, editor of THE JEWELERS’ CIRCULAR. 
Dinner was served prior to the business 
meeting. 

The meeting was called to order shortly 
after 8 o'clock by President Emil Kohn, 
who spoke briefly of the principal feature 
of the gathering, calling attention to the 
fact that the association had been honored 
by the presence of three men in the jewelry 
trade who had taken a most active part in 
the work in connection with the war 
revenue tax as applied to jewelry. 

President Kohn next asked Secretary 
Joyce to call the names of those seated 
about the dinner table and then asked 
Harry Lissauer to submit his report as 
chairman of the committee on advertising. 

Mr. Lissauer read a number of advertise- 
ments and dwelt particularly upon one 
which had appeared in a popular magazine 
and which advertised diamond jewelry at 
very cheap prices. It was pointed out that 
two highly reputable concerns in the jewelry 
and allied industries were advertising in 
the same issue of the magazine in question 
and it was suggested that the association 
ask these two advertisers to call the atten- 
tion of the magazine to the objectionable 
advertisement and in that way correct the 
evil. It was also suggested that the re- 
tailers get in touch with the Association of 
National Advertisers and place the case 
before them. The editor of THE JEWELERS’ 
CrrcuLAr, who made the latter suggestion, 
took occasion to call the attention of the 
jewelers to the fact that often advertising 
of this kind was accepted by magazines be- 
cause of the lack of knowledge of trade 
conditions which would place the advertis- 
ing department of the magazine on guard 
had the real conditions been known. He 
suggested that the organization supply such 
information. 

Treasurer William McDougall submitted 
a brief oral report in which he called atten- 
tion to the fact that there were still a few 
who were delinquent in paying their dues 
and he urged that attention be given the 
matter at once. Four new names were 
presented for membership and accepted into 
the association. 

President Kohn next called attention 


briefly to the work of the association in the 
recent Liberty Loan Bond Drive. He said 
that a committee was appointed consisting 
of Messrs. Smith, Barthman, Healy, Neh- 
mans, Weiner, Lambert and Kohn, and that 
$17,500 was raised. While this amount was 
not large, he explained it by saying that 
many of the members had _ subscribed 
through other channels before the com- 
mitteemen representing the retailers 
reached them. 

By this time the jewelers had finished 
their dinners and President Kohn took oc- 
casion in introducing the speakers of the 





EMIL KOHN, PRESIDENT. 


evening to dwell at some length upon the 
yeoman service which had been rendered 
to the trade by the Jewelers’ Vigilance 
Committee of which the guests of the eve- 
ning were representatives. Mr. Kohn paid 
special tribute to the work of the guests of 
the evening and then introduced as the first 
speaker T. Edgar Willson, editor of THE 
JEWELERS’ Circutar. Mr. Willson  re- 
sponded by declaring that he had been only 
a small factor in the work done and that 
the credit should be given to Mr. Rothschild 
and Mr. Larter. 

He said that while the other members of 
the committee would tell the jewelers about 
the war revenue tax he was glad to 
accept the opportunity of giving the jewel- 
ers a meagre insight into the actual work 
which the Vigilance Committee had done. 
He then described in some detail the trips 
to Washington and called particular atten- 
tion to the excellent manner in which the 
entire matter had been handled. He told of 
how when the war tax was under discus- 
sion Mr. Rothschild went before the Sen- 
ate committee and of the favorable impres- 
sion that he made from the very start be- 
cause he did not try to offer excuses why 
the jewelry trade should not pay the war 
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tax, but rather offered the committee the 
heartiest co-operation of the members of 
the industry, emphasizing the point only 
that the retail jewelry trade could not 
possibly pay a floor tax, and the tax should 
be collected essentially from the manufac- 
turer. He told of the later visits of the 
committee and the work it had done to 
straighten out the rulings under the law 
up to the present time. 

Following Mr. Willson’s address, Presi- 
dent Kohn took occasion to call upon Ed- 
ward H. Hufnagel, president of the New 


York State Retail Jewelers’ Association, 


who spoke briefly of the work the State 
body had done in connection with the war 
revenue tax, pledging the support of that 
organization to the Jewelers’ Vigilance 
Committee in its effort to aid the Govern- 
ment in every way possible in the adjust- 
ment of the war revenue tax, at the same 
time serving the interest of the jewelry 
trade. He called particular attention to the 
fact that it was the work of the Vigilance 
Committee which had saved the retail 
jeweler from a direct stock tax of 5 per 
cent. as provided in the first draft of the 
tax bill. 


President Kohn before introducing Harry 
C. Larter, chairman of the Jewelers’ Vigil- 
ance Committee, as the next speaker, as- 
sured the members of the Vigilance Com- 
mittee that the city association wished to 
co-operate in every way with the committee 
in its work. 

Mr. Larter prefaced his remarks by a 
high tribute to THE JEWELERS’ CIRCULAR 
and the work it was doing to the trade and 
passed on the credit for the work of the 
Vigilance Committee to Mr. Rothschild. 
He then went into a brief discussion of the 
work of the committee, saying that he 
would leave the burden of the explanation 
of the work done upon Mr. Rothschild. 

He told the jewelers of the work the 
Vigilance Committee had yet to undertake 
particularly in the line of stamping legisla- 
tion. He said that proper laws could only 
come when the retailers wanted them, and 
urged the retailers to fight for a high 
standard. He said that the manufacturers 
had to be guided by what the retailers 
wanted and that whatever the retail trade 
required the manufacturers would of course 
produce. He urged the dealers not to be 
afraid to advance the price of their stocks 
and suggested that this be done before the 
holiday buying season began if such steps 
had not already been taken. 

Two points which he laid particular 
stress upon were preparedness on the part 
of the retailers for a big Christmas trade 
this year and a warning to them to forget 
about the war revenue tax in talking to 
customers. He said that only recently a 
member of a big Canadian jewelry house 
had been talking with him and that in the 
course of the conversation the jeweler had 
said that the Canadian trade was excellent 
and that despite the fact that Canada had 
suffered from three years of war. This, 
he said, indicated that jewelers in this 
country need not fear a lean Christmas 
trade. In driving home his argument that 
the jewelers should not talk about the war 
revenue tax on jewelry to customers he 
called attention to the fact that advancing 
prices in all lines had educated the public 
to pay higher prices and that the retail 
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OUR CUSTOMERS 
ARE SUCCESSFUL 


Because we give them 
that degree of service 
and cooperation which 
is essential to their 
prosperity. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 
LONDON: AMSTERDAM: 
| Audrey House, Ely Place 6 Tulp Straat 
We Sell 
Diamonds Exclusively 
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jewelers should not be slow in following 
the lead of other trades. 

Following Mr. Larter’s address, Presi- 
dent Kohn called the attention of the mem- 
bers of the association to the campaign 
which is being waged by department stores 
in this city and elsewhere throughout the 
country to eliminate, in so far as possible, 
the privilege of returning goods. He said 
that years of laxity on the part of the big 
department stores had given the public the 
impression that an article could be pur- 
chased and returned at most any time at 
the convenience of the purchaser and be 
accepted without protest. The department 
stores were eliminating the return of cer- 
tain articles and placing a seven-day limit 
on the return of all purchases. This cam- 
paign, he believed, should be followed by 
the retail jewelers and requests made to 
customers that if articles were to be ex- 
changed the exchange be made as soon as 
possible. 

President Kohn then introduced Meyer 
D. Rothschild, who has carried the burden 
of the work in connection with the war 
revenue tax as applied to jewelry and who 
is without question the best informed man 
in the country today regarding the tax law. 

Mr. Rothschild talked to the jewelers for 
perhaps 20 minutes and in that time gave 
them a clear cut, concise understanding of 
the work being done by the Vigilance Com- 
mittee on behalf of the trade. He outlined 
briefly the history of the war revenue tax 
from the time that the bill first came to the 
attention of the Vigilance Committee up to 
the present time, telling of the efforts of 
the committee on behalf of the trade and 
emphasizing the fact that in all of the con- 
ferences with the Government officials at 
Washington the Vigilance Committee 
had had first in mind how best to serve the 
United States Government. He said that 
the committee had tried to instill this spirit 
of patriotism into all of its work and that 
the reception which the committee had re- 
ceived at Washington indicated that the 
attitude of the trade was highly appreciated 
in official circles. There had been no at- 
tempt, he said, to try to give excuses why 
the jewelry trade should not bear its full 
share of the war tax. He dwelt particularly 
on the point that the fundamental purpose 
of the work of the committee had been to 
aid the Government officials in every way 
possible in the collection of the tax by 
straightening out the tangled skeins re- 
garding the application of the tax to the 
jewelry trade and suggesting ways and 
means by which the Government could col- 
lect the tax in such a way as to make it 
most easily workable both from the Gov- 
ernment’s standpoint and from that of the 
jewelry trade. He felt sure that official 
Washington understood that the jewelers 
of the country were first to last patriotic 
citizens desirous of doing their full share 
to aid the Government. 

He then took up briefly several questions 
which had arisen as to the application of 
the war tax and told of the conferences 
which had been held upon these points. 
He said that the Government officials had 
in many cases accepted the suggestions of 
the Vigilance Committee as to the best 
way in which to levy the tax and that the 
committee had made every effort to sug- 
gest means by which the tax could be 


worked out to the best advantage of all. 

He called attention to one instance of 
direct interest to the retail trade in which 
the committee had selected from a list of 
jewelers in Chairman Claude Kitchin’s State 
the names of representative retail jewelers 
and had urged them to write their Senators 
and Representatives protesting against the 
proposed 5 per cent. tax on retail jewelers’ 
stocks. He said that this work had evi- 
dently been effective as Mr. Kitchin of his 
own volition asked that an amendment be 
made to the tax bill relieving the retail 
jewelers of the 5 per cent. stock tax as 
first proposed. He thought similar effort 
was also made on behalf of the wholesalers 
and the committee had gone so far as to 
submit special briefs for this branch of the 
industry. Relief was only granted to the 
extent of reducing the tax to one and one- 
half per cent. 

He then discussed the tax on loose gems 
as provided for in the law as it stood at 
that time, telling of his most recent visit to 
Washington and saying that he hoped that 
the committee would soon be able to re- 
port a modification of this part of the war 
tax that would be satisfactory to the trade. 

The meeting then resolved itself into a 
court of inquiry and Mr. Rothschild and 
Mr. Larter answered a number of questions 
propounded by the retailers in relation to 
the war tax. 

One question which was raised and which 
created considerable interest was in regard 
to the mounting of loose gems by a retailer 
when the gems were furnished by the cus- 
tomer. Mr. Rothschild said that that and 
many similar questions would have to be 
submitted to Washington for definite rul- 
ings as to the payment of the tax, but that, 
in his opinion, the retailer under such con- 
ditions would be expected to pay a war 
tax of 3 per cent. on the mounting. In 
another answer he cited the ruling as to 
pearls in which it is provided that pearls, 
matched, drilled and temporarily strung on 
silk thread will be regarded as jewelry 
when sold to a customer for personal use 
whether with or without a clasp, the same 
applying to loose drilled pearls. 

In connection with the pearl end of the 
war revenue tax he mentioned the meeting 
which had been held by the prominent 
pearl dealers of the country and said that 
it was with a great deal of pleasure that 
he was able to go down to Washington 
and submit to the Government authorities 
their united opinion regarding the applica- 
tion of the tax to pearls. The suggestion 
made by the pearl men that the tax be 
paid by the retailer on the sales of loose 
pearls and pearl necklaces means, he 
pointed out, the collection of many thou- 
sands of dollars by the Government each 
year. He gave it as his personal opinion 
that in the case cited, where gems are fur- 
nished by the customer and the mounting 
by the retailer, a similar ruling should be 
followed. 





That a nonwaiver agreement may itself 
be waived by the same acts and doings of 
an insurance company’s adjuster or repre- 
sentative, or by such transactions with the 
insured as would amount to a waiver of a 
forfeiture clause of the policy, is held in 
the Florida case of Queen Ins. Co. v. Pat- 
terson Drug Co., L.R.A.1917D, 1091. 
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BUFFALO JEWELERS MEET 


Charles H. Howe Addresses Monthly Meet- 
ing of the Buffalo Retail Jewel- 
ers’ Association 

BuFFALo, N. Y., Nov. 9—How essential 
it is to gain the confidence of a customer 
in the sale of a diamond was explained in 
a practical, interesting manner by Charles 
H. Howe at last night’s meeting of the 
Buffalo Retail Jewelers’ Association. 

No advance announcement was made 
that Mr. Howe would appear at the meet- 
ing. He just happened to be in Buffalo 
yesterday and was invited by the jewelers 
to attend the session. His impromptu re- 
marks were much appreciated. He is past 
president of the New York State Retail 
Jewelers’ Association. 

“Just as a doctor must gain the con- 
fidence of his patient so must the jeweler 
seek the faith and good will of a prospective 
diamond buyer,” said Mr. Howe. He ex- 
plained that a customer is eager to gain a 
knowledge of diamonds and that a jeweler 
who supplies such information in a heart 
to heart talk is very likely to make a sale. 

The customer, Mr. Howe explained, then 
observes that the jeweler is a master of 
his business and a lasting worth while con- 
fidence in the latter, is inspired. The sug- 
gestions offered by Mr. Howe will be ap- 
plied by those who were fortunate enough 
to hear them. A vote of thanks was 
tendered the speaker. 

The advertising committee, of which 
Gustav Frisch is chairman, reported that 
the campaign on community advertising for 
the association was ready and will begin 
this month and continue up to Christmas. 

The advantage of patronizing reliable 
jewelers will be emphasized in the ads. 

The meeting was presided over by Presi- 
dent Fred Dorn. The session: was well 
attended. 


DEATH OF ALBERT A. NEWMAN 














Clock Inventor Dies in Chicago After 
Lingering [Illness 

Cuicaco, Nov. 12.—Albert A. Newman, 
founder of the Newman Clock Co., and 
well known in the trade as the inventor 
of a portable watchman’s clock, died last 
Wednesday in St. Luke’s Hospital after a 
lingering illness. The funeral was held on 
Saturday at the family home, 5324 Hyde 
Park Ave. Burial was at Oakwoods. 

Mr. Newman was born in Orange, N. J., 
in 1851. He took part in the Nevada gold 
rush during the late sixties, after sailing 
around Cape Horn to San _ Francisco. 
Later he settled in Brooklyn and began 
work at clock-making. He retired from 
business life in 1910. His widow survives 
him. 








That telephone rates for business sub- 
scribers in large cities should be based upon 
the actual number of messages sent by each 
subscriber instead of the flat-rate charge is 
held in the Pennsylvania case of Re Uni- 
form Telephone Rates, P.U.R.1917D, 259, 
since the wide variation in the use of busi- 
ness telephones in large cities renders the 
flat rate a benefit to a relatively few large 
users and a detriment to those sending rela- 
tively few messages. 
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SENT TO PRISON 





Negro Who Was Arrested in Philadelphia as 
“Pennyweighter” Receives Jail 
Sentence 


PHIALDELPHIA, Pa., Nov. 9.—Benjamin 
Armstead, 27 years of age, the negro who 
was arrested charged with “pennyweight- 
ing,” was sentenced yesterday by Judge 
Davis, in the Court of Quarter Sessions, 
to an indeterminate term of from two years 
and six months to three years, in the East- 
ern State Penitentiary. On the day of the 
trial Armstead was also identified by G. L. 
Ruff, Youngstown, Pa., as the man who 
had robbed him recently. 

Armstead entered the jewelry store, con- 
ducted by Mrs. Mary Rothberg, 2524 
Kensington Ave., this city, on Monday, 
Oct. 22, and asked to see a ring valued at 
about $16.. Mrs. Rothberg showed him 
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been substituted for a solitaire ring valued 
at about $150. 


EARLY ORDERS IMPERATIVE 








Congestion of Express and Freight Channels 
Will Cause Delay in Xmas Deliv- 
eries Unless Shipped Early 
Jewelers all over the country will be in- 
terested in the facts that were recently 
presented to the salesmen of the Alvin 
Mfg. Co., silversmiths, Sag Harbor, N. Y., 
in connection with the growing congestion 
in the business of the express companies 
which absolutely necessitates early orders 
by the public and dealers alike if Christmas 
goods are to be received in time. 
This letter of instructions reads: 


The object of this letter is to give you some 
idea of the transportation conditions we are fac- 
ing this Fall. 


There is more congestion now, and this con- 








‘ 


BENJAMIN ARMSTEAD, NEGRO 


several and after substituting a cheap ring 
for one in the box handed the box back 
to Mrs. Rothberg and requested that she 
hold it until he called an hour or so later. 
When the negro left Mrs. Rothberg be- 
ame suspicious and learned of the substi- 
tution. She hunted in the neighborhood 
and found the man and he went back to 
the store with her. She showed him the 
ting he had substituted and he asked for 
the box. She handed it to him, saw him 
change the cheap ring for the good one 
and slip the former down his coat sleeve. 
He then left the store, but she gave a 
‘warning and the man was arrested. 

Armstead was also identified as the man 
who on Oct. 16 visited the jewelry store 
of C. S. Kepner, 536 Market St., Chester, 
and substituted a cheap ring worth 25 cents 
for a $150 solitaire ring. When he visited 
‘this store he asked to see a clustered dia- 
mond and ruby ring. The clerk who 
waited on the man told him that he had 
no cluster rings in stock. A little later 
‘he returned and asked for some solitaire 
rings, and selected two valued at $20 and 
made a deposit of $1, with instructions to 
‘pack them separately, promising to come 
back with the balance. 

When he did not return at the end of the 
“week Mr. Kepner was about to return the 
‘rings to stock when he noticed in the tray 
-a cheap one, worth 25 cents, which had 











‘PENNYWEIGHTER, SENT TO JAIL AT PHILADELPHIA. 


gestion will continue to grow greater than we 
have ever had before. Shipments which ordinarily 
require two days to reach their destination fre- 
quently require from 10 days to two weeks, and 
the express companies have gone so far as to send 
out notices to all shippers asking them to give 
their business to some one else so as to relieve 
the congestions they are contending with, and in 
the New England States they have already de- 
clared embargo on express shipments for two days 
at a time. 

In addition to the above remember that there 
will be practically a million soldiers in the camps 
of the United States, who will be reteiving and 
sending letters, express and parcel post packages 
from home, which will mean additional business 
over any previous year. Furthermore, postal 
clerks receiving less than $1,100 per year were 
not exempted from the draft, so that the Post 
Office Department is evidently feeling the effects 
of the draft the same as the manufacturers are. 

With this knowledge conveyed to your custom- 
ers they should readily be convinced that if they 
want their goods for Christmas they should get 
them in their stores, and not expect to have them 
delivered on the last 10 days or two weeks before 
Christmas. We are firmly of the opinion that 
over 50 per cent of the shipments made 10 days 
prior to Christmas will not reach their destina- 
tion until after Christmas. 

The above are actual conditions which we and 
our customers must face, and it is your duty 
to convey this information to them so that they 
can be prepared. 








John and Nathan Silverstein, doing busi- 
ness under the name of Brothers Jewelry 
Co., have opened their new store on the 
second floor front of the Kline building at 
8th and State Sts., Erie, Pa. 
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FRIENDLY RECEIVERSHIP 


Ralph M. Greenlaw Appointed as Temporary 
Receiver for the Manchester-Smith 
Co., Providence, R. I. 


ProvipENCE, R. I., Nov. 10.—Ralph M. 
Greenlaw, an attorney, has been appointed 
by Judge Blodgett, of the Rhode Island 
Superior Court, as temporary receiver of 
the Manchester-Smith Co., manufacturing 
jewelry and silverware at 183 Eddy St., 
this city, and with New York office at 13 
Maiden Lane. The receiver was appointed 
upon application of George G. Wheeler, 
president and treasurer, for the purpose of 
liquidating the business. 

The court has ordered, upon the request 
of the receiver, that all persons having 
claims against the corporation shall pre- 
sent the same to Mr. Greenlaw on or be- 
fore Dec. 10, for examination. 

Mr. Wheeler, in explaining the action 
that has been taken, states that the suit is 
a friendly one and was brought for the 
purpose of liquidating the business and 
that it is expected that the creditors will 
receive 100 cents on the dollar. He stated 
that no figures were at present available 
as to the assets or liabilities. 

This business was established by Milton 
S. Rodenberg and Matthew J. Dunn ir 
1898 under the style of Rodenberg & Dunn, 
but on Aug. 29, 1903, Mr. Dunn sold his 
interests to Edwin A. Smith. The busi- 
ness was incorporated on Sept. 2, 1903, 
under the laws of Rhode Island, with an 
authorized capital of $160,000, as Roden- 
berg & Dunn, Inc. On May 1,.1904, Will- 
iam H. Manchester purchased the holdings 
of Gustave L. and his son, Milton S. 
Rodenberg, in the business, and _ subse- 
quently the name of the corporation was 
changed to the present style and the au- 
thorized capital was decreased from $160,- 
000 to $75,000. 

George G. Wheeler, who had been super- 
intendent of the manufacturing jewelry 
establishment of the W. & S. Blackinton 
Co., at North Attleboro, for about 10 years 
before affiliating himself with the Man- 
chester-Smith Co. in Oct., 1913, succeeded 
William Manchester in the management of 
the business when the latter retired from 
the position early in 1915. In February, 
1915, the capital stock was again increased 
to $125,000, Mr. Wheeler becoming treas- 
urer. Mr. Wheeler succeeded to the presi- 
dency in May, 1915, upon Mr. Smith’s re- 
tiring from active participation. Later Mr. 
Smith disposed of his holdings. 








A traveling salesman recently visited the 
Hofman jewelry store in the Arcade at 
Springfield, O., and after selling a bill of 
goods expressed the opinion that if there 
was an election held now with Wilson and 
the Kaiser on opposing tickets the Ger- 
man would get more votes. He returned a 
little later to the store and Mr. Hofman 
gave him just one minute to get out of the 
store. He failed to act as quickly as com- 
manded and he was knocked through a 
showcase in the store. It took two clerks 
to keep the jeweler from throwing the 
man to the street. The order which had 
been booked was at once cancelled. Mr. 
Hofman is still receiving congratulations 
from his many friends throughout the city. 
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Can You Deny It? 


In every article from the Wheeler organi- 
zation there is something apart from in- 
trinsic value and beauty of appearance. 
It is a charm that depends upon the thought 
expressed in every line by the master crafts- 
men. 


Though difficult to define, it is apparent at 
the first glance—something that the eye 
sees and the mind interprets immediately. 


It Is the Appeal That 
Sells the Goods 


Here are two choice examples that clearly 
illustrate this point: What woman, looking 
at the pendant watch and platinum, dia- 
mond and sapphire bracelet, could deny the 
desire to possess them? Robbed of nearly 
all their beauty as they are in this reproduc- 
tion on paper, there still remains enough to 
convince anyone of their exquisite loveli- 
ness. 
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As for quality—they are Wheeler products. 
To a man who knows good jewelry, add- 
ing praise to this would be like plating solid 
gold. 


Yet you do not pay for the Wheeler name 

Hayden W. Wheeler & Co., Inc. for Wheeler jewelry costs no more than 

Manuf I that unbacked by this signature, which 
anutacturers—importers means quality always. 


2 Maiden Lane New York 
Factory, Brooklyn 
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PAWNBROKER RESPONSIBLE 


case, the inference is irresistable that the 
rings, if taken, were removed by reach- 
Interesting Legal Point Unraveled in Case ing into the case from behind the 
of Gems Left for Sale, and Which counter, and to allow that to be done 
Disappeared with so many present in the store fail- 

> N.Y. Nov, 10—A decision ing to guard the property could well be 

UFFALO, +N. t+, on . said to be negligent. If these views are 

handed down this morning by Justice correct then the defendant has failed to 
seem " Ve > ea a explain the loss in some satisfactory way, 
ulta O, » *?9 S i i 
City Court in the action of Jacob K. Wil- eee payee ee —— 
lin against Frank M. Foster Co., pawn- 
broking concern, and orders a new 
trial of the case. The decision prac- 
tically holds the pawnbrokers responsible 
for the value of two diamond rings left 
with them by the plaintiff to be sold and 
which the pawnbrokers asserted were 
stolen from a show case in their place 
of business. In City Court the complaint 
was dismissed on the theory that pawn- 
brokers were not responsible if they ex- 
ercised reasonable care in the handling 
of the gems entrusted to them for sale. 

The plaintiff was told by the defend- 
ants that the rings would be placed in 
the show case and sold for not less than 
$115. The defendants claimed that one 
day a very tall man and a very short man 
went to their place to buy diamonds and 
that while a clerk went to a safe to get 
some gems, the tall man must have 
leaned over the counter, opened the show 
case and stolen the diamonds in ques- 
tion. The City Court accepted this ex- 
planation as satisfactory. 

On this point Justice Marcus says: 

“From an examination of the record I 
am unable to find where the evidence of 
the defendant is of a sufficiently substan- 
tiative and persuasive character to over- 
come the presumption of negligence 
arising from the failure of the defendant 
to have the rings in his possession or to 
return them if demanded. 

“While, of course, it is the duty of a 
bailee to return property intact, if lost 
by theft the obligation is upon the de- 
fendant to explain the loss in some satis- 














SECRETARY RESIGNS 





Laurence Gardner to Leave National Jewel- 
ers’ Board of Trade Feb. 1 to Join Gem 
Importing House—Attorney Walsh 
Also to Go 


An important change is announced by 
the National Jewelers’ Board of Trade in 
the resignation of Laurence Gardner, the 
secretary, who on Feb. 1, 1917, will accept 
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nounced to the members of the board ina 


letter sent out by the president, dated 
Nov. 10th, in which he said: 

New York, Nov. 10, 1917. 
To MEMEERs: 

Mr. Laurence Gardner, who for two years past 
has been the very efficient secretary of our board, 
has tendered his resignation, to take effect on 
Feb. 1, next, and it has been accepted by the 
board of directors. 

The reason for Mr, Gardner’s resignation is that 
the qualities recognized in him at the time of 
his employment as secretary and the growth and 
broadening of his abilities in his official capacity 
could not help but be recognized by individual 
members, Albert Lorsch & Co., Inc., made him 
an attractive business proposition, which he has 
accepted by the consent and advice of the officers 
of the board in recognition of the fact that every 
man has a right to look to the betterment of the 
condition of himself and his family, and that the 
officers could not help but rejoice with him in the 
proffered opportunity and help him realize the 
ambition of an honorable business career, 

We regret losing him, but this regret is more 
than balanced by our satisfaction in the prospect 


of his material advancement, 
Lupwic Nissen, President. 








HOLD MONTHLY MEETING 





Rochester Retail Jewelers Discuss Trade 
Topics at Regular Meeting 
Rocuester, N. Y., Nov. 9.—Regular 


monthly meeting of the Rochester Retail 
Jewelers’ Association was held last-evening 
at the Hotel Rochester. Dinner was 
served at 6.45 o'clock in a private dining 
room. President R. J. Swezy called the 
meeting to order after dinner. 

The main subject for discussion was the 
war tax and its application. An article in 
THE JEWELERS’ CIRCULAR dealing with the 
subject was read by President Swezy and 
discussed by the members. .- 

In the round table talk it was learned 
the demand for diamonds is good and that 
pearl necklaces are gaining in popularity 
for feminine adornment this Winter. Sol- 
diers’ service kits, folding cups, identifica- 
tion lockets, compasses, knives and higher 
grade wrist watches, besides insignia 
brooches in gold, silver and bronze of the 
various arms of military and naval service, 


factory way, which in this case seems 
not to have been done. I am not satis- 
fied that the rings were stolen as disclosed 
by the defendant’s testimony, that is by 
someone reaching over the show case 
into the door of same and removing 
same therefrom; indeed the defendant 
has quite satisfactorily shown that it 
could not be done by a tall man. I am 
of the opinion that a more reasonable 
view would be that they were taken, if 
at all, by some person who removed 
them from behind the countér, since all 
agree that they could not be taken from 
over the counter and through the open- 
ing of the show case by any person 
standing on the side of the counter open 


to the public.” 

Justice Marcus in this connection re- 
fers to the testimony of Senator Leon- 
ard W. Gibbs, one of the attorneys for 
the defense, who is two inches over six 
feet tall and who was called as a wit- 
ness to prove that a very tall man 
couldn’t open the show case in the man- 
ner claimed. The court remarks in con- 
clusion that if no person, as seems to be 
conceded “has been sufficiently tall to 
reach over the counter and into the show 





LAURENCE GARDNER, WHO RESIGNS AS SECRE- 
TARY OF THE N. J. B. OF T. 


an important position with the house of 
Albert Lorsch & Co., precious stone im- 
porters, 37 Maiden Lane. 

In addition, it became known last week 
that Thomas Fleming Walsh, who has 
acted as attorney for the Board, handling 
the collections of its members, had re- 
signed, his resignation also to take effect 
Feb. 1, in case the Board obtains no coun- 
sel prior to that time. Mr. Walsh some 
time ago gave up his quarters adjoining 
those of the National Jewelers’ Board of 
Trade at 15 Maiden Lane and opened an 
office at 99 Nassau St., where he continues 
to takes claims from the Board’s members. 

That Mr. Walsh was going had been 
generally reported, but the resignation of 
Secretary Gardner came as a surprise ex- 
cept to his intimate friends and his loss is 
deeply regretted by both the officers and 
the members. of the Board at large, owing 
to his efficient work in the past two years. 
However, his friends feel, in justice to 
himself, he could not afford to let the op- 
portunity offered, him go by. 

Mr. Gardner’s resignation was  an- 


are in demand. 

The president brought up the subject of 
campaign advertising for the holiday sea- 
son. Members present were favorable to 
the idea. It was decided to submit the plan 
to all members of the association for a final 
decision. 

It was announced that James J. Ernisse 
and E. A. Handy, members of the Kiwanis 
Club, will have a booth for jewelry exhib- 
its at the Kiwanis Club Exposition which 
will be held in the Masonic Temple next 
Thursday night. 

Members of the jewelers’ association who 
were also members of the Rotary, Kiwanis 
and Optimist clubs, participated in the cele- 
bration of the opening of the new athletic 
field of the University of Rochester. An 

automobile parade and field games were 
held on Saturday afternoon. 

L. M. Campbell, Canandaigua, spoke of 
the jewelers’ guild, about to be organized 
in this city. The guild will take in jewel- 
ers from Newark, Geneva, Seneca Falls 
and Waterloo. A meeting with the local 
association may be arranged to be held 
here some time before the time set for 
the convention of the State association. 
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PLEADS NOT GUILTY 


Harry Bloom, Who Was Arrested in Detroit, 
Charged with Robbing New York 
Jewelry Store, Denies Guilt 


Harry Bloom, alias “Sidney Bloom,” alias 
“Sam Goldberg,” alias “Harry Schwartz,” 
alias “Sidney the Mouse,’ pleaded not 
guilty on Monday before Judge Nott, in 
Part I, of the Court of General Sessions, 
New York, to two indictments charging 
him with grand larceny in the first and 
second degrees. Bloom has been identi- 
fed by J. Schulman as the man who 
robbed the jewelry store of Joseph Schul- 
man, 34 Eldridge St., New York, last May, 
escaping with $14,900 worth of jewelry. 
Bloom is also charged with robbing Joseph 
Moldowsky, jeweler, 99 Canal St., of plat- 


inum valued at $600. 
Lieut. Kelly, of the New York Police 





Schulman robbery for Albany, travel.ng later 
to Buffalo, N. Y., and then Detroit, Mich., 
where he joined the three other thieves 
known as “Bunco George,’ “George the 
Dipper” and “Young Hirsky.” There they 
associated with a thief known as Bennie 
Cooper, who was arrested several times in 
Detroit during the past Summer. 


The first trace of Bloom was obtained 
by the police when they received informa- 
tion that the Schulman rings had been 
“neddled” in Toledo. One of the tips 
came from a woman who had heard an- 
other woman on a street car say she had 
purchased some diamond platinum rings 
from a fellow at the Navarre Hotel, for- 
merly known as the Wayne Hotel, at Sum- 
mitt and Jackson Sts., in Toledo. Inspec- 
tor of Detectives William Delehanty of 
Toledo learned that the stones were being 
disposed of in Toledo, and so informed the 














HARRY BLOOM, ALIAS ““HARRY COHEN,’ ARRESTED IN DETROIT ON NEW YORK CHARGE. 


Department, returned to New York from 
Detroit on Monday, Nov. 5, with Bloom. 

Bloom was picked up as a _ suspicious 
character on the streets of Detroit four 
days ago by Detectives Patrick O’Grady 
and George “Hopp” Wilson. No charge 
was lodged against him at the time, but he 
was held for investigation. The next day 
he was identified by Detective Inspector 
Frank Wilkinson as “Sidney the Mouse,” 
wanted in New York for the $14,000 job. 

Inspector Jenkins of the Detroit branch 
of the Pinkerton agency was then called 
in and he confirmed the identification made 
by Inspector Wilkinson. The Pinkerton 
office has been looking for Bloom, alias 
“Sidney the Mouse,” for some time, and a 
long circular describing the criminal was 
sent out recently by the Pinkerton agency. 
Bloom fitted the description contained in 
the circular. 

It is believed the diamond rings were 
“peddled” in Toledo. The police of the 
entire country have been on the watch for 
Bloom, which is supposed to be his real 
name, for the past seven months. 

He was traced from his apartments in the 
Alazar apartments at 109th St. and Manhat- 
tan Ave., New York city, at the time at 
which he was about to leave to go to De- 
troit. “Izzie” Ulich, a young thief, who was 
a switchboard operator at the Alazar apart- 
ments, left -New York shortly after the 


New York police as early as last July 4. 
However, the police were unable to get any 
trace of Bloom until picked up by Officers 
O’Grady and Wilson in Detroit. When 
arrested in Detroit he admitted he was 
Harry Cohen, but refused to talk or to say 
anything about the disposal of the proceeds 
of his robbery. 

None of the stolen goods were found 
on his person. He was positively identi- 
fied, however, by Detective Inspector Frank 
L. Wilkinson of Detroit and by the New 
York officials, who saw the police picture 
taken of him in Detroit by Official Pho- 
tographer Charlies Carmody. 

According to Mr. Schulman’s son, the 
theft of the diamond rings was one of the 
most clever bits of work accomplished by 
a jewelry thief in some time. Bloom is 
said to have first called at the Schulman 
store in search of the position as book- 
keeper, saying that he was experienced in 
auditing in jewelry establishments. He 
returned in May, several months later, and 
asked to see Harry Schulman, son of the 
proprietor. He was told that Harry Schul- 
man was out and was asked to wait. He 
seated himself in the rear of the jewelry 
store. While he was waiting’ Mr. Schul- 
man to return, Bloom, it is alleged, asked 
a boy in the store for the telephone book. 
When the boy returned, he noticed the 
stranger standing behind the counter and 
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told him that no one other than employees 
were allowed in that part of the store. 

The young man who was waiting for the 
jeweler’s son to put in an appearance then 
picked up his coat and told Mr. Schulman 
he would take a walk and return later. He 
left the store and nothing was thought of 
the incident until young Mr. Schulman 
went to the safe later in the day for a ring 
which he had in a tray. When the ring 
could not be found a thorough search of 
the establishment was made, and it finally 
developed that two small leather covered 
trays, one containing 63 rings and the other 
35 rings, had disappeared. 

Bloom, who was brought back to New 
York on Monday, Nov. 5, was arraigned 
before Judge Nott in the Court of Gen- 
eral Sessions and released under $5,000 bail 
to plead to two indictments against him 
last Friday, but did not plead until Mon- 
day. Bloom was indicted by the New York 
Grand Jury on Nov. 2. 

Bloom was arrested on Randolph St., in 
the shadow of the Detroit police headquar- 
ters, by Detectives O’Grady and Wilson 
on the night of Nov. 1. He bragged at 
the time that the officer “had nothing on 
me,” and declared he would be released in 
a short time. The identification by Inspec- 
tor Frank L. Wilkinson, of Detroit, who 
has a complete knowledge of most Ameri- 
can crooks, spoiled his plans, however, and 
when the Pinkerton agency got busy, they 
identified him beyond a doubt. 

Bloom has a record of nine previous ar- 
rests. Date. of trial has not been set, but 
it is expected that he will be arraigned for 
trial in the course of the next few weeks. 








DEATH OF F. H. MATHEZ 





Pioneer in the Swiss Watch Importing Trade 
Passes Away in His 79th Year 


Fr. H. Mathez, widely known throughout 
the jewelry trade of the United States, and 
one of the pioneers in the watch and watch 
case business,’ died last Monday night at 
his home in Cliffton, L. I., of heart failure. 
Mr. Mathez, who would have been 79 years 
of age if he lived until the next day, was 
in good health until an hour before his 
death. He had been at his office the entire. 
day Monday seemingly in the best of 
health, but upon his return to his home he 
complained of a pain in the region of his 
heart. The date of the funeral services 
is not known at the present writing. 

Mr. Mathez was head of the firm of 
F. H. Mathez & Co., watch manufacturers 
and importers, 15 Maiden Lane, successors 
of Mathez Bros. and Mathez & Co. 

A full obituary of Mr. Mathez will ap- 
pear in the next issue of THE JEWELERS’ 
CIRCULAR. 








Charges founded upon a wrongful re- 
shipment of goods from their destination 
after delivery there are illegal, and deten- 
tion of the goods, on their return to the 
place of destination, for nonpayment there- 
of, is held wrongful in the West Virginia 
case of Belknap v. Baltimore & O. R. Co. 
L.R.A.1917D, 916, and subjects the carrier 
to absolute liability for loss thereof oc- 
curring within the period of such deten- 
tion. 








68 THE JEWELERS’ CIRCULAR-WEEKLY 


November 14, 1947. 





— 














Bi ct 
EICHBERG & CO. 










Importers and Cutters of 


DIAMONDS 








CUTTING WORKS 


NEWARK, N. J. 








Established 1860 


OFFICE 


155-157 Summit Street 65 Nassau Street 


NEW YORK 




















| 
lial 














Him. S.Hedges& Cn. 


IMPORTERS OF 


DIAMONDS 


Net70 Zhoadway’ 
<a pay. al 

FRANK JEANNE, Presivent OL, LA 
ie ee ee Lew 


WM. C. GRUNER, Treasurer 








ESTABLISHED 


1878 
INCORPORATED 1911 

















$10.00 Up 









Three Maiden Lane 


Oriental-Baroque-Seed Pearl 


Crossman Company 


NEW YORK 


PEARL NECKLACES 





























we ay ‘ a Re, Se 
nd a oa ES 








November 14, 1917. 


DEATH OF GEO. B. OSBORN 





Veteran Jewelry Traveler Succumbs to an 
Attack of Blood Poisoning After 
Ten Weeks’ Illness 


George B. Osborn, one of the pioneer 
traveling jewelry salesmen, died last Sat- 
urday morning, after 10 weeks’ illness at 
the Long Island College Hospital, Brook- 
lyn, N. Y. Mr. Osborn was operated upon 
seven weeks ago and blood poisoning set 
in, finally causing his death. 

George B. Osborn, who for over 50 years 
has traveled for jewelry firms, was born 
78 years ago in Cairo, N. Y. After at- 
tending the public schools in Cairo he came 
to New York with his parents. When he 
was 18 years of age he entered the employ 
of Arthur, Rumrill & Co., 2 John St. Mr. 
Osborn was for over 25 years eastern and 





THE LATE GEORGE B. OSBORN. 


southern representative of this company. 
He then became connected with William B. 
Smith & Co., 21 Maiden Lane, and for over 
25 years visited the trade in the eastern 
States in the interest of this company. He 
continued with this firm until the time of 
its dissolution, 10 years ago, and has been 
employed in other pursuits since that time. 

Mr. Osborn during his career in the 
jewelry trade became widely known, not 
only to the trade in New York, but in all 
parts of the country. He was an able, 
industrious worker and personally he was 
popular and had a wide circle of friends 
throughout the jewelry district in New 
York and the New England States. He 
was one of the few surviving pioneers of 
the traveling jewelry salesmen. 

He was taken ill 10 weeks ago. About 
seven weeks ago it was found necessary to 
operate, and blood poisoning set in. He 
passed away last Saturday morning at 
3 o'clock. : 

At one time Mr. Osborn was a member 
of the Jewelers’ League, the Brotherhood 
of Traveling Jewelers and the Traveling 
Jewelers’ Association. 

Deceased is survived by a widow, one 
son, Frank Osborn, and one daughter, Mrs. 
Grace Adair. 
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Funeral services were held last Monday 
afternoon at Fairchild’s Funeral Parlor, 86 
Lefferts Place, Brooklyn, N. Y. Many 
members of the jewelry trade were present 
at the services to pay their last respects 
to this popular rpresentative of the jewelry 
trade. 

Interment was in Greenwood Cemetery. 








DEATH OF W. L. RUSSELL 





Veteran Roxbury, Mass., Jeweler Passes 
to the Great Beyond 


Roxspury, Mass., Nov. 9.—The death of 
William L. Russell removes one of Rox- 
bury’s oldest business men. He was born 
in Boston, Oct. 19, 1864, son of Mary Rus- 
sell Charpiot, who will be remembered as 
one of Boston’s greatest philanthropists. 
When a lad of 14 years he started to learn 
the jewelry business with C. D. Hayes, 
Roxbury, beginning his business life July 
14, 1879. The store was at that time lo- 
cated on Dudley St. at the point where the 
elevated cars pass up the incline. 

After serving his apprenticeship with Mr. 
Hayes he became associated with the firm 
of Shreve, Crump & Low, leaving there as 
assistant watch-maker to purchase the busi- 
ness of C. D. Hayes, from whom Mr. Rus- 
sell had learned his trade. This was in 
November, 1885. In 1898 the elevated rail- 
road took this property for the terminal, 
which necessitated the removal of Mr. 
Russell’s business to 77 Warren St., in the 
Glenwood building. From here he moved 
to 154 Dudley St., where the business is 
still carried on. 

Mr. Russell was a genius at designing 
watches and rings, and was very skilled 
at his trade. It was Mr. Russell’s desire 
that his son be associated with him in his 
business. After leaving the Roxbury Latin 
School, the young man entered the Bryant 
& Stratton College to prepare himself for 
the business which he engaged in with 
Mr. Russell in 1915. 

Mr. Russell was a member of Washing- 
ton Lodge F. & A. M., Mt. Vernon Chapter 
and Joseph Warren Commandery. He also 
was a member of the Roxbury Board of 
Trade. 

Mr. Russell’s business life has always 
been identified with Roxbury. After serv- 
ing his apprenticeship with C. D. Hayes, 
Mr. Russell, in 1885, entered business on 
his own account. 

He leaves a widow and one son, who 
was associated with his father in business. 
Mr. Russell had been in failing health 
for the past six months. 








Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as 
reported last week: 


New York 
Selling Price, 
Date. London. .999 Basis. 
SL Wiveedh ebb aeetaeens 44% Holiday 
CR Me. De er a awed 44 89% 
GR RR aberre eee 43% 8914 
SE Se yee ee 43% 88% 
De TE ss aeved incon eee 43% 8854 
See eee 43% 88% 
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Snobble & Williams, South Haven, Mich., 
have been sueceeded by Snobble & Wil- 
liams, Ine. 
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AIDING WELFARE WORK 





Providence Manufacturing Jewelers Sub- 


scribe to Fund for Jewish Welfare Work 


ProvipENCcE, R. I., Nov. 10.—Actively 
identified with ever patriotic and philan- 
thropic movement, the manufacturing 
jewelers of this city’ are continuing the 
excellent work already done in connec- 
tion with the Liberty Bond, Red Cross 
and similar propaganda, by taking a 
prominent part in the campaign now be- 
ing waged as a part of the national move- 
ment to raise $1,000,000 for Jewish Wel- 
fare Work. Rhode Island’s apportion- 
ment is $5,000. Col. Harry Cutler, of the 
Cutler Jewelry Co. of this city, is Na- 
tional! Chairman of the committee in 
charge of the fund and Joseph Samuels, 
of Joseph Samuels & Bro., Inc. (The 
Outlet Co.), is chairman of the Rhode Is- 
land committee. 


Already more than ‘half of the fund 
from Rhode Island has been pledged, 
among the contributors being the follow- 
ing identified with the jewelry industry: 
Joseph Samuels, $200; Leon Samuels 
and Arthur Henius, $100 each; Meyer 
Harzberg, David Bernkopf and Outlet 
employes, $50 each; George H. Holmes, 
J. J. White Mfg. Co., Abe Colitz, Wach- 
enheimer Bros., Sulzberger Bros., Sig- 
mund Lederer and N. Nordlinger’s Sons, 
$25 each; Everett L. Spencer, J. M. Ham- 
burger and J. E. Edlestein, $20 each. 

Alfred K. Potter, Louis Stern Co., 
Theodore Foster, B. A. Ballou & Co., 
Inc., A. T. Wall Co., Waite-Thresher 
Co., R. L. Griffith & Son, John F. Brady, 
E. & A. Speidel, Ford-Perry Co., James 
C. Doran & Sons, Wolstenholme Mfg. 
Co., Martin-Copeland Co., J. Schwartz- 
kopf & Co., Jacob Solinger, Blacher 
Bros., Carpenter & Wood, W. S. Hough, 
Young Bros., V. E. Black Co., Harris 
Fellman, $10 each. 

Bernard Boas, Samuel Steiner, Jewel- 
ers’ Supply Co., C. H. Cooke Co., Wol- 
cott Mfg. Co., Baker & Winsor, Otis 
Bros. Co., Aaron & Weiner, Conley & 
Straight, M. Henry, Providence Art 
Metal Co., William C. Greene, William 
P,. Chapin, Jr.. Thornton Bros. Co., Ev- 
erett I. Rogers, Edward B. Hough, Rob- 
ert M. Hamilton, Ralph S. Hamilton, Ed- 
ward Slocom, T. W. Lind Co., William 
H. Herrick, Frederick V. Kennon, Har- 
vey & Otis, William Loeb, Henry Le- 
derer & Bro., Inc., Louis Fellman, each 
$5; David M. Jacoby and Max L. Jacoby, 
$2.50 each; Gyllenberg & Hultman, Ful- 
ford Mfg. Co., Kleiner Co., J. P. Gold- 
stein, Charles E. Hancock, B. Rothschild, 
Carl Frichter, H. W. Capron, $2 each. 
This makes a ‘total of $1,176 already 
acknowledged from the local jewelers. 








The Buffalo Ad Club, of which some of 
the jewelers are members, purchased $10,- 
000 worth of Liberty Bonds. “Getting the 
Most Out of: Postage Stamps,” was the 
subject of an address recently delivered at 
a meeting of the club by Jack W. Spears, 
an advertising man of Rochester. Three- 
cent postage will present serious problems 
to many firms depending largely upon mail- 
ing lists for their sales distribution. 
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in business means, that it is foolish to fritter away valuable Time, 
waste Money, and lose your spiritual equilibrium “LOOKING 
AROUND” when you can come right to Headquarters and get just 
what you need in 
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sf quicker, and—ofttimes more advantageously than elsewhere. Tr 
MAKE US PROVE IT! WE’LL MAKE GOOD! 
H. NORDLINGER’S SONS 
<= New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Providence, 63 Washington St. = 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Ut Pearls, Diamonds and other Precious Stones 





We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 
orders you may send us. 
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PHILIP PRESENT & SON 


Importers of 


DIAMONDS 


A well selected stock of all grades constantly at your command for memorandum calls. 


Represented by 
37 Maiden Lane, New York LE ROY PRESENT, West & Southwest 


amber of Commerce Bldg., Rochester, N. Y. M. L. LOWENTHAL, Middle West 
_ ee " MORTIMER S. ABELSON, New York and Penna. 
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WOMEN REPLACE STRIKERS 





Chicago Jewelers Who Are Employing 
Women Find Their Work Satisfactory 


Cuicaco, Nov. 9.—Strikes no less than 
wars are opening the avenues of business 
for women and the women of Chicago are 
taking advantage of conditions in this city 
brought about by the continued strike of 
jewelry workers. 

Since the middle of August there has been 
a deadlock between employes and manufac- 
turing jewelers in this city. While the 
strike is not broken it has been badly bent 
during the past week by several ambitious 
Chicago women. Several weeks ago one 
or two of the companies experimented 
with the fair sex on certain kinds of work 
in the shops and they proved so satisfac- 
tory that it was decided to place women 
throughout the shops. Advertisements 
were placed in the daily papers and scores 
of women applied for work. It is the 
boast of one jeweler that he interviewed 
108 prospects in one day. On this particu- 
lar day members of the union were at the 
Masonic Temple to intimidate applicants, 
but without results, and to-day about 20 
women are at work in this shop turning 
out all kinds of work. 

The manufacturers are happy, smiling 
as they have not smiled for many weeks. 
They claim that women learn the work 
quickly and in a few days adapt them- 
selves to the new conditions of jewelry 
work. Even the big drop press in one 
shop is operated by a woman with only a 
few days’ experience. Soldering, casting, 
finishing and polishing, whatever the work 
there is a woman to do it. They learn 
quickly and attend strictly to business. 

The strikers have lost. They are not 
barred from the shops. Any individual 
applying as such for work will be taken 
back if his specia] kind of work is not 
now being done by a woman. Some of the 
manufacturers say they have places for 
about 50 per cent. of their former em- 
ployees, but every week the percentage will 
be less until by Jan. 1 there will be no 
opening for any striker. Each shop adds 
a few workers a week, giving the new 
ones an opportunity to get familiar with 
the work before adding others. 

The proprietor of one of the largest 
shops here took great pleasure to-day in 
showing a representative of THE JEWELERS’ 
Circucar through his shop. About 25 
women were busy at the benches. They 
were not disturbed by the comments on 
their work and just such a visit would 
convince any one familiar with the trade 
that the manufacturers of Chicago have 
solved the labor question for all time to 
come. The only disadvantage might come 
in rush days from the Illinois law which 
prohibits overtime by female workers. It 
is believed that when once the women are 
thoroughly trained they will turn out the 
work so much faster there will be little 
occasion for overtime work. 

The shops which are employing women 
now are M. A. Pokrass & Co., A. Mass- 
over & Co., J. Milhening, Spies Bros., 
Juergens & Anderson Co., S Buchbaum & 
Co., Lazrus & Weil, Fred Blauer & Co., 
and Hirsch & Oppenheimer. These are 
adding to their force every week and 
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other manufacturers are arranging to fill 
the places of strikers with women. 

Every man interviewed to-day expressed 
himself as highly pleased, surprised at the 
success, and not one would be willing to 
return to old conditions. 








JEWELRY WORKERS STRIKE 


General Strike Called in Twenty-Two Fac- 
tories in North Attleboro, Plainville 
and Attleboro Falls 


NortH ATTLEBORO, Mass., Nov. 12.—A 
general strike was called to-day in 22 fac- 
tories in North Attleboro, Plainville and 
Attleboro Falls. The strike followed a 
meeting of the Jewelry Workers’ Union 
held Friday night at Badaracca Hall. At 
that meeting a referendum vote was taken 
and it was announced that 80 per cent. were 
in favor of a strike, while 20 per cent. 
were in opposition. The union demands 
are for an eight hour day with 10 hours’ 
pay, time and a half for overtime and rec- 
ognition of the union through a shop com- 
mittee. 

The first clash occurred at the factory of 
V. H. Blackinton & Co., Attleboro Falls, 
last Wednesday. Five union men had been 
dropped and the firm declared they were 
allowed to go because they were not need- 
ed, business having declined. A mass 
meeting was held that evening and the 
union voted to leave the matter of a strike 
to the shop committee. This committee, it 
is understood, was ready to strike Thurs- 
day morning at 10 o’clock. Shortly before 
that hour the firm posted a notice that the 
factory would close at 10 o’clock until the 
next morning. 

About 50 of the employees formed in 
line and marched to the union headquarters 
in Badaracca Hall, North Attleboro. The 
next morning the shop reopened, but the 
union men did not return. Harry Wil- 
marth, manager of the concern, said that 
40 remained, while 60 went out. On Fri- 
day evening a referendum vote was taken 
and a general strike was ordered. 

On Saturday morning at the factory of 
the A. L. Lindroth Co., one employee, Er- 
nest Palardy, was discharged, the firm say- 
ing that his work was unsatisfactory. The 
union men went out with Palardy, the 
others remaining. 

On Saturday afternoon a number of con- 
ferences were held. 

There is no strike at the factories of the 
Webster Co., Bugbee & Niles Co., Paye & 
Baker Mfg. Co., Sturtevant & Whiting Co., 
owing to the firms not having 50 per cent. 
union men. No strike is in operation at 
the establishments of the following firms: 
R. Blackinton & Co., Whiting & Davis Co., 
T. G. Frothingham & Co., G. H. French Co. 
and W. & S. Blackinton. 

Very few employees appeared for work 
at factories where there are strikes. No 
disorder is reported. 








PLAINVILLE, Mass., Nov. 12.—The strike 
in North Attleboro at jewelry factories is 
in no way affecting the Whiting & Davis 
Co. and the Whiting Chain Co. 





H. F. Wilcox has opened a watch, clock 
and jewelry repair shop in the building 
adjoining a barber shop, at Carmago, III. 
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SAFE-BLOWERS AT LARGE 





Chicago Police Fail to Capture Crooks Who 
Robbed Concerns in the Powers 
Building 


Cuicaco, Nov. 9.—In spite of the fact 
that half a dozen of the best men of the 
City Detective Bureau were working on 
the case, the safe-blowers who got more 
than $5,000 worth of jewelry from H. E. 
Kaplan and the Millers, firms in the Pow- 
ers building, remained unarrested at the 
end of the week. In an effort to check the 
depredations of the safe-blowers, orders 
were issued early in the week by Chief of 
Detectives Mooney to throw out a net and 
arrest all known “petermen,” as the safe- 
blowers call themselves. A number of 
arrests were made, but thus far it has not 
proved possible to entrap any of the crim- 
inals into admitting a connection with the 
job. : 

The detectives are becoming more and 
more convinced that the two jobs were 
done by inside talent, which is to say, that 
somebody intimate with the location, hab- 
its and general status of the two firms 
either committed the robberies or guided 
the safe-blowers. Working on this theory, 
the detectives have closely questioned all 
employees of the building, but have satis- 
fied themselves that nobody at present em- 
ployed had anything to do with the crime. 
The former employees of the building are 
being investigated this coming week, and 
especial attention is being given to those 
who quit their jobs without apparent cause 
after a short period of service. Also, close 
questioning has developed the fact that 
during the few days prior to the robberies 
a number of suspicious-looking peddlers 
went through the building. At least one 
of these peddlers attracted attention be- 
cause he made only feeble efforts to sell 
his merchandise. He popped in and out of 
the offices which were devoted to lines 
other than jewelry, but lingered longer in 
the jewelry establishments. He was a 
young fellow with a “blue-black jaw and a 
derby hat,” and had little the appearance 
of a peddler. The detectives are looking 
for him, on the theory that he may have 
been acting as a spotter for the criminals. 

The name of Joe Bertsche, a well-known 
criminal, was dragged into the gossip about 
the robberies, somebody having said that he 
was seen in the building a couple of days 
before the robberies. The detectives were 
only mildly interested in the rumor. how- 
ever, since they believe that Joe would not 
descend to a job of this sort.. He is a 
high-class “con” man. His chief claim to 
fame is that he is the brother of Barney 
Bertsche, boss of the fortune-tellers and 
wire-tappers’ trust which cleaned up thou- 
sands in the old days. 








A contractor. who has sublet the work 
and is not actively directing it, is held not 
liable, in Tamm v. Sauset, L.R.A.1917D, 
988, for injury to an employe ofa sub- 
contractor due to defective appliances, un- 
der an employers’ liability act which pro- 
vides that owners, contractors, or persons 
whatsoever engaged in certain activities, 
shall see that the materials employed and 
appliances used are carefully selected, in- 
spected and tested. 
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| Ludwig Nissen & Co. -ittiSi, 182 Broadway 























WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the 3 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 
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~« Charles T. Dougherty Co., Inc. 


Successors to Osmers-Dougherty Co. 
MANUFACTURING JEWELERS 
291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes 
Seed Pearl and Platinum Jewelry of every description. Special Order Work 
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Designing, Special Order Work and Repairing Solicited. 
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SECURITY ALLIANCE MEETING 





Transfers Made and Rewards Ordered Paid 
at Regular Monthly Meeting of the 
Executive Committee 


The regular monthly meeting of the 
executive committee of the Jewelers’ Se- 
curity Alliance was held last Friday at 
the organization’s headquarters, 15 
Maiden Lane, New York. 

The following members were present: 
Chairman Butts, Vice Presidents Bow- 
den and Champenois, Treasurer Karsch, 


Secretary Noyes, and Messrs. Abbott, 
Alford, Brown, Gough, Stern, and 
Wormser. 


The following 16 applications in Class 
A were accepted: H. J. Giles, Wyoming, 
Ill.; George D. Babcock, Chicago; Ros- 
coe C. Player, Kansas City, Mo.; H. I. 
Player, Kansas City, Mo.; John H. Gil- 
mour, De Kalb Junction, N. Y.; John 
Scheer, Atlanta, Ga.; L. S. Morris Co., 
Palo Alto, Cal.; Wing & Armstrong, Ma- 
con, Ga.; E. C. Kallerup, San Francisco, 
Cal.; E. G. Gallant, Wichita, Kans.; H. 
C. Bright Co., Elizabeth City, N. C.; 
Bone & Silverstein, Wichita, Kans.; Pad- 
dison-Osborn Jewelry Co., Albany, Ga.; 
C. W. Flower, Junction City, Kans.; 
Southwestern Jewelry Co., Wichita, 
Kans.; Scott & Scott, Junction City 
Kans. , 

The following 17 applications in Class 
B were accepted: Franklin Brothers, 
Kansas City, Mo.; A. Hess, Chicago; 
Ben Hurst, Sol Kriegel, Max Stern, J. 
Sadovsky, M. & L. Dunn, R. Cohen, 
Tovia Brenner, Clem B. Altman, all of 
Kansas City, Mo.; W. W. Staples, Paris, 
Tex.; Herbert J. Webb, Ayer, Mass.; 
Henry Busching, Fort Morgan, Colo.; 
H. Himberg & M. Hornstein, New 
Britain, Conn; William H. Herzog, Chi- 
cago; Miss M. L. Addis, Topeka, Kans.; 
V. W. Huffman, Herrington, Kans. 

Fifteen members’ were transferred 
from Class A to Class B. They follow: 
Rose Hankan, Chicago, to Arthur Han- 
kan; W. T. Lloyd, Washington, Kans., 
to L. D. Le Roy; Henry Moser, Wapa- 
koneta, O., to Emil H. Moser; J. J. Kelly, 
Altoona, Pa., to Abraham Berman. 

This makes the total number in Class 
A 2,839, and in Class B 2,970, making a 
grand total of 5,809. 

The following transfers in Class B 
were granted: Dennis Schram, Jackson- 
ville, Ill., to Schram & Buhrman; Stone, 
Luke & Fay, Dolgeville, N. Y., to H. S. 
Fay; Nystrom & Nelson, Chicago, to O. 
L. Nystrom. 

The statistics for the month of Oc- 
tober showed that two non-members suf- 
fered from safe burglaries with the loss 
in one case of $1,200. 

There were 18 store burglaries with 
losses of $3,433, eight of which were at 
the stores of members, who lost $1,880. 

There were 29 cases of window smash- 
ing with losses of °$5,049, 13 of which 
were at the stores of.members, who lost 
$4,239. In four of. these cases arrests 
have been made and goods recovered. 

There were 17 sneak thefts with losses 
of $2,762, 10 of which were at the stores 
of members, who lost $2,558." In five of 
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these cases arrests have been- made and 
goods recovered. 


There were five cases of swindling by. 


bad checks with losses of $697, two of 
the victims being members. A _ non- 
member was held up with loss of $500. 

The following rewards were ordered 
paid: 

To Constable John H. Gibb, Charles Smith and 
Mr, and Mrs. Marcellus E, Phillips, for the arrest 
and conviction of Charles Chaney and Robert 
Stewart, two boys, who broke the window at the 
store of the Ideal Jewelry & Optical Co., Steelton, 
Pa., on Aug. 8, and stole a quantity of goods, part 
of which was recovered and the thieves placed on 
parole on account of their youth. 

To Roy Fox for the arrest and conviction of 
Toe Milil, who broke the show window at the 
Humphrey Jewelry Store, Centerville, Ia., on July 
10, but did not succeed in getting any property. 
He was adjudged insane and committed to the 
Insane Department of the Reformatory for treat- 
ment. 


LOWELL RETAILERS MEET 


Members of Local Association Elect Officers 
at First Fall Gathering of the Season 


Lowet., Mass., Nov. 8.—The Lowell Re- 
tail Jewelers’ Association held its first 
meeting of the Fall season at the Board 
of Trade rooms last evening and the im- 
portant business transacted. was the elec- 
tion of officers for the coming year. David 
Harlow was the choice for president and 
the other offices were filled as follows: 
J. A. Filion, vice-president; David Per- 
reault, treasurer; Frank Ricard, secretary. 
A rising-vote of thanks was given to E, W. 
Freeman, the retiring president. 

A committee was appointed to investi- 
gate the advisability of the associations’s 
renting club rooms which could be’ used 
not only for the purpose of the associa- 
tion members, but also as show rooms 
for traveling jewelry salesmen. A report 
will be made at the next meeting. 

L. R. Smith, of the New Haven Clock 
Co., spoke on radium and its use in time 
of war. He said that the employment of 
radium was only in its infant stages and 
that as the war goes on and the manifold 
uses of the element become apparent its 
value to the jewelry industry will increase 
proportionately. At the conclusion of his 
address, Mr. Smith was elected an honor- 
ary member of the association. 

Mr. Hutchins, manager of the city di- 
rectory, spoke on the improvements which 
have been and are being made in the mod- 
ern city directory and the value of these 
changes to such business houses as those 
conducted by the jewelers. 

The question of joint advertising by 
members of the association was brought 
up and laid on the table until the next 
meeting. The secretary was instructed to 
investigate a proposition advanced by the 
Jewelers’ Mutual Insurance Co. 

An invitation to join the association was 
extended to S. Greenwall. The following 
members spoke on the advantages to be 
derived from membership in the associa- 
tion: Frank Ricard, David Harlow, J. A. 
Filion, J. E. Lyle. 

















The Carter-Allen Jewelry Co., Shreve- 
port, La., were victims of a store rob- 
bery on the night of Nov. 8. The loss 
which they suffered is not known at the 
present time. a" y 
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“PENNY WEIGHTER” CAUGHT 





Baltimore Police Arrest Man and Woman 
and Recover Jewelry—Child Also Held 


BALTIMORE, Md., Nov. 11.—The local de- 
tectives caught another “pennyweighter” 
here yesterday in a man 28 years old who 
was captured here with his wife and child 
while in the store of William J. Miller, 28 
E.- Baltimore St. The arrest occurred 
within a half hour after the alarm had 
been sent to the detectives from John W. 
Mealy & Sons, 18 W. Lexington St., that 
jewelry to the value of $100 had been 
“switched” at that store. 

Given a description of the couple, De- 


tectives Davis, Dougherty and Roche were. 


sent out to investigate this report. : As they 
passed down Baltimore St. they saw a 
couple answering the description enter the 
store of William J. Miller at 28 E. Balti- 
more St. The couple asked to be shown 
some la Vallieres, and after examining 
them for about a quarter of an hour they 
left the store. 

The detectives were waiting for them 


outside and afrested them. When taken’ 


to headquarters they found on the man 
four la Vallieres valued at $100 that had 


been taken from the Miller store and also: 


a la Valliere valued at $80 and a gold pen- 
knife valued at $32, which, it is charged, 
had been stolen from the Mealy store. 
There was another la Valliere found on 
him, the owner of which had not been 
found. A _ sealskin coat valued. at $400 
was found in a grip that had been left in 
a downtown lunch room. 


The woman, who is 26 years old, be- 


came hysterical at police headquarters. 
The little girl was being held also, as the 
police believe she may have been used as 
a foil in other jobs. The mother insisted 
that she was innocent and the man also 
said she knew nothing of the thefts. The 
man claimed he was from Philadelphia. 








Concerns Whose Employees Are Now Serv- 
ing the Colors 

The Illinois Watch Co., Springfield, IIL, 
has 27 employes in the service of Uncle 
Sam and it proposes to put a service flag 
in front of the factory, adding a star for 
each employe who joins. 

About 40 employes of the Hatnilton 
Watch Co., Lancaster, Pa., have joined: the 
colors. The concern has not yet. put out 
a service flag, but the matter is recéiving 
careful consideration. 

About 20 employes of the South Bend 
Watch Co., South Bend, Ind., have either 
enlisted or been drafted into the service 
of the United States Army or Navy. The 
firm intends to put out a service flag in 
common with all of the other manufactur- 
ers of South Bend just as soon as the 
local organization, which is working on 
the matter, is able to provide the same. 

The Whiting & Davis Co.. Plainville, 
Wash., has in its office an honor roll of 
the men from the factory who have en- 


tered the service of the United States. The, 


company will also display a service flag in 
the office as well as one on the outside of 
the building. 





J. S. Shizler, Salisbury, Mo., has opened 


a jewelry store. 
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DID YOU 


our 


November Price List 
of 


Reconstructed Stones? 


The only complete price list of 
all kinds of Jobbing Stones 


issued. 


If Not, Write at Once 
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1519 Masonic Temple 
CHICAGO, ILL. 

















To give an idea of 


OUR EXTENSIVE LINE 
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ARTISTIC CAMEOS 


Ready for delivery 


Ask for a liberal memo. selection 
from 
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New Rulings as to War Tax on Jewelry 





Internal Revenue Commissioner Reverses Previous Decisions as to Cut Gems, Making Them Taxable Now Only 
When Sold to Consumer—Jewelry Trade’s Victory Celebrated at Mass Meeting in New York, When Revenue 
Law Committee Reports on Its Work—The Decisions in Full. 

















HE war revenue tax as far as the jew- 

elry trade is concerned is practically 
settled with a victory for the jewelers, all 
the greater for the fact that it came late 
and as a reversal by the Internal Revenue 
Commissioner of his previous ruling. 

As a result of the work of the jewelry 
trade’s Revenue Law Committee (appoint- 
ed under the auspices of the Vigilance 
Committee), Internal Revenue Commis- 
sioner Roper has reversed his previous 
ruling of Oct. 27 in regard to the taxability 
of unset precious stones. In this decision 
he declares these and jewelry mountings 
and findings to be taxable as jewelry only 
when they are sold to the consumer. In 
other words, the manufacturer, importer 
or producer of jewelry pays no tax upon 
mountings, findings or gems until these 
have been combined together into a piece 
of jewelry and sold. But, should the 
mounting or the cut precious stones go 
directly into the hands of the public, they 
become taxable as jewelry the moment the 
consumer buys them. In this way the gov- 
ernment will lose no revenue upon gems 
but will not have to tax them while they 
are raw material in a.way that might cause 
them to be the subject of double or triple 
taxation. 

The full ruling of the commissioner 
which appears on the third column of this 
page and on page 79, is a revision of his 
ruling of Oct. 27, which appeared in the 
issue of THe JEWELERS’ CrrcuLar of Oct. 
31, page 77. The first two paragraphs re- 
lating to the definition of “jewelry” remain 
the same, as do the fifth and six, relating 
to the question of the status of the retailer 
and the question of specific articles re- 
ferred to by the jewelers’ committee. The 
revision is essentially in paragraph 3, relat- 
ing to precious stones, reversing his ruling 
on cut precious stones, reiterating his rul- 
ing on pearls. In paragraph 4 he amplifies 
the watch decision to make it clear that all 
watches of utility, carried in the pocket, 
are exempt if in cases ornamented in no 
way except by engine-turning or ordinary 
engraving, while bracelet watches with 
metal bands are jewelry, as are any watches 
in cases set with precious stones. 

This decision was written after the Reve- 
nue Law Committee had had its final ses- 
sion with Mr. Roper and his advisers Sept. 
5 and 6, and would have been made public 
a week ago but for the fact that it was 
held up for the consideration of Secretary 
of the Treasury McAdoo. It was finally 
approved by Secretary McAdoo and the 
ruling issued to collectors Saturday morn- 
ing last. Of course, it will be seen from 
this that all returns made to the collector 
previously in connection with the floor tax 
on gems were unnecessary and can be with- 
drawn or cancelled, while moneys paid for 
the same will be refunded by the govern- 
ment, and this will apply also to returns 





on sales of unmounted precious stones if 
any such returns have been made. _. 
Immediately following the rendering of 
this decision, the news of it was flashed 
throughout the country by THE JEWELERS’ 
CrrcuLAR, the Jewelers’ Vigilance Commit- 
tee, the National Jewelers’ Board of Trade, 
the New York Wholesale Jewelers’ Assn., 
and other bodies in turn as they received 
the information. Copies of these were re- 

















M. D. ROTHSCHILD, CHAIRMAN JEWELERS 
WAR REVENUE TAX COMMITTEE. 


produced by THE JEWELERS’ CrirCULAR and 
supplied to the National Jewelers’ Board of 
Trade and Retailers’ Association of New 
York and others for general distribution, 
most of these being sent out in connection 
with a call of a mass meeting of the trade 
that was held at the rooms of the Mer- 
chants’ Association, New York, on Monday. 





Internal Revenue Commissioner Reverses 
Ruling and Makes Cut Precious 
Stones and Mountings Tax- 
able Only When Sold 


to Consumers 





WasHINGTON, D. C., Nov. 11.—Commis- 
sioner of Internal Revenue Roper has re- 
vised his ruling in regard to the war tax 
on jewelry as regards unset precious stones. 

The tax, it is now declared, is not to 
apply on such unset stones until they are 
sold to the consumer. The Commissioner 
consented. to this revision of his original 
ruling only after receiving a vigorous pro- 
test from the Jewelers’ Vigilance Com- 
mittee of New York, a delegation from 
which has been in consultation with him 
and his aids constantly for the past week. 

It ‘was pointed out to the commissioner 


that to levy the tax on unset stones would 
necessarily cause them to be taxed at least 
twice and probably more times and also 
apply the jewelry tax to diamonds, for in- 
stance, which are sold ultimately for com- 
mercial purposes. 

The present revision of the jewelry de- 
cision probably does not go so far in con- 
nection with watches as the trade would 
desire, but it is a long step in the right 
direction. Watches to be classed as jewelry 
must be made for ornamentation, the outer 
cases of which are “ornamented by the 
addition of precious or semi-precious stones 
or any ornamentation other than engraving 
or engine turning.’ Bracelet watches are 
taxed as jewelry. The rest of the ruling is 
the same as the original ruling that has 
already been published in THe JEwezers’ 
CIRCULAR. 

The new ruling revokes the previous rul- 
ing issued about two weeks ago where the 
prior ruling conflicts. The text of the aew 
decision follows: ; 


(T. D. 2573.) 


WAR EXCISE TAX ON JEWELRY—ACT OF 
OCTOBER 3, 1917. 
TREASURY DEPARTMENT, 
Office of Commissioner of Internal Revenue, 
WasuincTon, D. C.,, Nov. 1, 1917. 
To Collectors of Internal Revenue, Revenue 
Agents, and others concerned. 

The following rulings relative to the taxation 
of jewelry have been made in this Office: 

1. All articles which have been _ specifically 
classified as jewelry by the Board of General Ap- 
praisers shall be taxed as jewelry under the pres- 
ent act. 

2. All ornaments worn for personal adornment 
are classified as jewelry. 

3. All precious stones and pearls, both real 
and imitation, whether cut or uncut, which are 
set and ready to wear in condition sold, are 
classifiable as jewelry and subject to tax. Precious 
and imitation stones, cut but not set, and parts of 
jewelry, including mountings, which require the 
addition of material or stones or other parts to 
become complete articles of jewelry, will be sub- 
ject to tax when sold to the consumer. Pearls 
matched, drilled and temporarily strung on silk 
thread, without clasps, will not be regarded as 
jewelry when sold to dealers for further manu- 
facture or completion, but will be regarded as 
jewelry when sold to a customer for personal use, 
whether with or without a clasp. The same will 
apply to loose, drilled pearls. 

4. Watches not used solely for utility pur- 
poses are considered as taxable within the mean- 
ing of Section 600 of the War Revenue Act. 
This will embrace watches worn for the purpose 
of adornment, such as all metal bracelets con- 
taining watches, or with watches attached thereto; 
all watches, the outer cases of which are orna- 
mented by the addition of precious or semi- 
precious stones, or any ornamentation other than 
engraving or engine turning. 

5. As to the question of what is a retailer, it 
is held that a retailer who is not also a whole- 
saler is one who sells only to personal customers, 
and does not solicit or seek to make sales to other 
dealers for resale. Any dealer who makes the 
sale of jewelry to other dealers for re-sale a sub- 
stantial part of his business, or who solicits such 
business, will be regarded as a wholesale dealer. 

6. As to other specific articles, it is held that 
the following when made of precious metals or 
imitation of precious metals to be carried on the 
person shall be considered as jewelry: 

Dorean (powder) boxes, vanity boxes, stamp 
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Black Opal 


SHOW CASES 
Nature’s Masterpiece 

















A riotous mass of colors blending harmoni- 
ously together, producing cloud effects, sunsets, 
wonderful lights and shadows, and innumer- 
able color combinations which set these gems 














apart as examples of Nature’s finest handiwork. Our Small ROSEWOOD MOULDING 
Black Opals are getting scarce and they will aie dobe 6 eee 
probably go the way of Hungarian, Queens- 
land and White Cliff Opals. FE. ef JORGESON & Co. 
The supply of these varieties seemed at one 159 to 167 ANN ST. CHICAGO 
time to be inexhaustible—to-day they are Mihene of all Martel 
counted among rare precious stones. JEWELERS’ FIXTURES 
Black Opals cost no more than White Opals Our Motto: The Best of Everything 
of the same quality. 
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BUY FROM THE CUTTERS Lapidaries Importers 





Espositer, Varni Co. 
45 John Street 
New York 


A beautiful Instructive Booklet 
““A Guide to Gem Buyers” 


Free on Request 





American Gem & Pearl Company 


14-16 Church St., New York 


LONDON PARIS 
26 Holborn Viaduct ~ 39, Rue de Chateaudun 


FROM MINES TO MARKET 








Special Cuttings on Distinctive Stones 
Precious and for 
Semi-Precious Stones Individual Requirements 





























an 
= 
| 
= 
= 








2 
: 
2 Be 





Jewelry 


eae || ONYX BEADS—CAMEOS 
Hine Leather Goods || ssiisiviti corsiiaisonisnen 


AMBER BEADS 

















Our complete 1917 collection is now on exhibition. CASTINGS 
a £ in bronze, silver and gold for silversmiths, 

: sqvasere and sculptors. ; 
Modern Frenck foundry. Inspection invited, 


You are cordially invited to inspect the display. 





Special hard bronzes for automobiles, etc. 


Established : 
C. F. RUMP P & SONS I 1850 : Fine Art ja [tng » Making 
: Philadelphia oo Cté‘<‘*=zC 545-549 W. 22d Street, New York City 











New York Salesroom: 411-413 Fifth Avenue 





ARREAUD & GRISER 


| 46 John St., + gg -+ 3 one 
| 
LAPIDARIES PFEc!o 


EMS in Unique Cuttings 


JEWELRY REPAIRERS’ HANDBOOK | 








Established 1862 


JOHN AUSTIN & SON 











Gold and Silver Best and latest ann pottenes in jewelry 
Refiners, Assayers and Smelters ee 8 “POSTAGE PREPAID, “"""*”* 
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boxes, match boxes, cigarette cases, cigar cases, 
eyeglass cases, eyeglass chains, eyeglass holders, 
lorgnettes, lorgnons, card cases, vinaigrettes, hand- 
kerchief holders, garters, suspenders, emblem 
charms, emblem pins, emblem buttons, mesh bags, 
memorandum books, lip salve cases, eyebrow pen- 
cils, cigar cutters, compasses, key chains, key 
rings, and like articles 

All rulings heretofore made inconsistent with 
the foregoing are hereby revoked. 


Dantec C. Roper, 
Commissioner. 


Respectfully, 


Approved: 
Ww. G. McApoo, Secretary. 





The Revenue Law Committee returned 
from Washington early in the week with 
the practical assurance that the new deci- 
sion had been signed and would be given 
out, but were kept busy throughout the 
week answering inquiries from those who 
felt it necessary to know where they stood 
before making returns to the collectors. 
The committee continued to send telegrams 
and messages to Washington urging the 
necessity of making the decision public at 
the earliest possible moment, and received 
a telegram Friday night to the effect that 
this had been done. The official copies of 
the decision were not received until Sat- 
urday. 

In addition to receiving this decision, the 
committee while in Washington had re- 
ceived definite information that returns of 
manufacturers need not be made until the 
month following the month in which the 
sale was made, but none of the internal 
revenue collectors had received such work 
and many were urging the jewelers to 
make their returns on the sales tax by the 
10th of the month. However, the Revenue 
Law Committee Monday received a letter 
from Commissioner Roper (published in 
another column of this issue) confirming 
the information that had been given to the 
trade as to the date of filing these claims. 
It is probable that by now the collectors of 
all districts have received information to 
this effect. 





The Great Mass Meeting Held at the Mer- 
chants’ Ass’n Rooms in New York 


The mass meeting of the jewelers called 
to hear the report of the Revenue Law 
Committee which was held in the rooms of 
the Merchants’ Association in the Wool- 
worth building, New York, Monday morn- 
ing, was one of the most largely attended 
and in many respects one of the most won- 
derful trade gatherings that has ever been 
called in the jewelry industry. This was 
the expression of practically all of the 300 
or more jewelers representing all sections 
of the country and all branches of the trade 
that crowded this great meeting room to 
the utmost, filling all the chairs and stand- 
ing room on all sides of the hall. 

The meeting had been called by the 
Jewelers’ Vigilance Committee and notices 
were also sent out by such organizations as 
the National Jewelers Board of Trade, the 
New York Retail Jewelers’ Association 
and the New York Wholesalers’ Associa- 
tion, so that every prominent jewelry con- 
cern in New York was either present or 
represented. In addition, delegations came 
from many sections of the country in re- 
sponse to the telegrams and letters which 
had been sent out by the secretary of the 
Vigilance Committee on Saturday. The 
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attendants had received with the notice of 
the meeting a copy of the new decisions 
handed down by Internal Revenue Com- 
missioner Roper and “O. K.’d” by Secre- 
tary of the Treasury McAdoo, published in 
another column. 

These decisions, which were absolutely 
in line with the contentions that had been 
made constantly by the Revenue Law Com- 
mittee, caused general satisfaction to the 
trade, inasmuch as they not only accepted 
the theory of the jewelry trade’s represen- 
tatives as to the articles to be taxed and 
the methods of taxation, but practically put 
the jewelry tax on a basis by which the 
complicated questions could be easily 
worked out on the basis of the theory ac- 
cepted by the Government. Consequently 
there was a general feeling of satisfaction 
among all representatives of the trade at 
the result, but all were anxious to hear 





HARRY LARTER, CHAIRMAN OF THE JEWELERS 
VIGILANCE COM MITTEE. 


how it had been accomplished and get 
what other information that the commit- 
tee could give on subjects collateral to the 
definite rulings enunciated by the Com- 
missioner. 

Long before the time set for the meeting 
(11 o’clock) every seat in the beautiful 
assembly room of the Merchants’ Associa- 
tion was filled, but the crowd still kept 
coming until all the standing room was 
occupied and soon the jewelers were 
crowded way out into the halls. 

Promptly at 11 o’clock the gavel of 
Harry Larter, chairman of the Vigilance 
Committee, fell, the meeting was called to 
order and the chairman in a few terse re- 
mraks explained the reason for calling the 
meeting and introduced Mr. Rothschild, 
the chairman of the Revenue Law Com- 
mittee. 

Mr. 
brief. 


Rothschild’s remarks were also 
He stated that the members of the 


Revenue Law Committee had intended to 
practically render a final report as they 
felt that the work that they had been ap- 
pointed for had been accomplished but 
nevertheless that they would still keep “on 
the job” for the purpose of clearing up 
doubtful matters that might arise in the 





77 
future, although the essential work had alk 
ready been done. 

He was happy to report that the deci- 
sions now rendered were entirely in ac- 
cordance with the contentions that the 
committee had made from the very begin- 
ning, and particularly in regard to the ques- 
tion of cut but unset precious stones; that 
the previous decision of the Revenue Com- 
missioner upon gems had been reversed 
and now the Department would look on 
mountings and unset stones as taxable only 
when they came into the hands of the con- 
sumer. The committee, he said, had ad- 
vanced this theory and particularly — the 
latter part of it in accordance with the 
very broad-minded decision which had been 
adopted by the pearl people and which 
had been accepted by the Revenue Depart- 
ment at once. 

Another point on which the chairman 
dwelt was the question of the time in which 
the reports were to be made to the Reve- 
nue Commissioner, and he was happy to 
report that in accordance with the sugges- 
tions of the committee the Revenue De- 
partment would expect the manufacturer, 
producer and importer to report -only 
within the month following the month in 
which the sale was made. As far as the 
floor tax was concerned, that was settled 
by the law, the reports to be made Nov. 2, 
Nothing. could be done beyond this. 


The jewelry tax of three per cent., he 
said, was a small one but it was the ques- 
tion of the administration of this tax 
which was one of such importance to: the 
trade. Now that this question had been 
put on the way to solution, he said that it 
was the duty of the retailers to forget the 
tax, at least as far as talking with their 
customers was concerned. 


The chairman expressed the opinion that 
he did not think it was the end ‘of the 
jewelry taxes but he was happy to report 
that the jewelry trade as a whole stood 
well with Washington as a group of men 
who have not-in any underhanded way 
tried to get the better of the Government 
but have simply tried ‘to assist the Govern- 
ment in putting the collection of the taxes 
on a basis that would be effective and fair ; 
also it was understood that the jewelers 
intended that the Government should’ get 
what was coming to it. : 


Chairman Larter for the benefit of those 
present then gave a review of the text of 
the Revenue Law and.the various decisions 
which had been handed down under it. 

He first read Paragraph Three, Section 
600, putting the three per cent. tax on 
manufacturer, producer and importer, and 
followed it with reading Section 601, deal- 
ing with the fact that taxes shall be paid 
monthly. He then read section 602, im- 
posing the floor tax upon the wholesaler. 
He explained that the revenue officers 
were not informed that the manufacturer 
had the following month in which to report 
the taxes on sales, but said that the com- 
mittee had been informed of this while in 
Washington but was unable to get an offi- 
cial copy of the commodities tax” blank 
containing it. “Friday and Saturday,” he 
said, letters and telegrams were sent to 
Commissioner Roper asking that this be 
made clear to the collectors and in response 
they had received Monday morning a letter 
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STERLING SILVER TABLEWARE 


| REG. U.S. PAT. OFF. 






OW is the time to order your stock of LITTLE MEN AND 
LITTLE WOMEN Tableware for the Holiday season. 
This line is going to be one of the best sellers of the sea- 
son for the jeweler who features it. 
Boxed in the dainty, attractive new cases it will prove a most de- 


















\ lightful and appealing gift purchase. 
' The manner in which a gift is presented is an all important factor 
f and appreciated by the public. And whether your customer selects 


a three-piece or two-piece set, or just a single Baby Spoon, the gift 
’ is beautifully boxed complete and attractive and a worthy present. 
There is nothing like this selling feature on the market. It’s new, 
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"She Silver that Sells f 





[ original and immensely popular. Let us assist you in selecting a 
| stock suitable to your needs and let us tell you about the dealers’ helps 
[ which will attract special interest in your community. 
i Write us to-day. Don’t delay. 
Ik 
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ROGERS, LUNT & BOWLEN CO. 
i | Silversmiths 
| [ GREENFIELD - MASS. 
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from Commissioner Roper dated Nov. 9 
which stated: 
WasHINGTON, Nov. 9, 1917. 
Mr. Meyer D. ROTHSCHILD, 
Jewelers Vigilance Committee, 
14 Church St., New York. 

Sir—Referring to your letter of the 8th instant, 
relative to returns to be made by manufacturers, 
. jmporters and producers of jewelry, you are ad- 
vised that returns are to be rendered and taxes 
paid by them during the month following that for 
which the return is made. It is probable that 
the requirements in regard to floor tax on jewelry 
in the hands of wholesalers and jobbers has been 
confused with the tax on manufacturers, import- 
ters and producers, 

In the case of floor stocks Section 1002 of the 
act approved Oct. 3, 1917, requires that said 
wholesalers shall within 30 days after the pass- 
age of the act make return under oath in such 
form and under such regulations as the Com- 
missioner of Internal Revenue, with the approval 
of the Secretary, may prescribe. As the law be- 
came eftective on Oct. 4, 1917, the returns were 
due on Nov. 2. Respectfully, 

(Signed) Daniet C. Roper, 
Commissioner. 


Mr. Larter, while pointing out that under 
this it was clear that manufacturers had 
until Nov. 30 in which to file their sales for 
October, urged the manufacturers not to 
wait until the last day and called particular 
attention to the fact that when they tiled 
their returns the check for the sales must 
come in. 

Mr. Rothschild suggested that they do 
not put it in too quickly on the chance 
that there might be a new ruling in regard 
to the exemption of returned goods. He 
also stated that the committee meant to 
take up with Commissioner Roper the ques- 
tion of aiding jewelers in getting back the 
money which had been paid by mistake or 
under protest in connection with the old 
ruling. While this money would surely 
be returned, the idea was to ask the Com- 
missioner to arrange to put through a spe- 
cial ruling that would cut the “red tape” 
and allow the jeweler who had paid it to 
get it back without going through the usual 
legal proceedings required for such returns. 

Mr. Larter then read the letter which 
had been sent to Commissioner Roper on 
Nov. 10 urging him to hurry on the re- 
vised decisions, as the trade was in a very 
upset condition as a result of the previous 
ruling. As a result the official decision 
came along on Saturday. 

He then called attention to the fact that 
the new rulings of the Commissioner 
(which appear in full on this page in large 
type) simply rescinded and changed those 
rulings that had been handed down Oct. 
27; that the other general rulings which 
had been handed down on taxable articles 
which included jewelry still stood. 

He read the other general rulings which 
had been handed down by the Commis- 
sioner and which were published in full in 
THE JEWELERS’ Circuar, Oct. 31, page 81. 
These related to corporations having retail 
and wholesale stores; to goods shipped on 
invoice prior to Oct. 4; to exporters being 
included generally with wholesalers; to 
the question of discounts, net and gross, 
sales, etc., and the status of manufacturing 
concerns selling through a subsidiary. 

On the question of producer, Mr. Roth- 
schild emphasized the point to the retail- 
ers present that under the ruling as it ex- 
isted today the retailer who put a watch 





(Continued on page 81.) 
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The Latest Decisions on the Jewelry Tax 
(T. D. 2573.) Cas 


War Excise Tax on Jewelry—dAct of October 3, 1917. 
TREASURY DEPARTMENT 


Office of Commissioner of Internal Revenue 
Washington, D. C., November 1, 1917. 
To Collectors of Internal Revenue, Revenue Agents, 
and others concerned. 

The following rulings relative to the taxation of jewelry have 
been made in this office: | 

1. All articles which have been specifically classified as jewelry 
by the Board of General Appraisers shall be taxed as jewelry under 
the present act. 

2. All ornaments worn for personal adornment are classified as 
jewelry. . 

3. All precious stones and pearls, both real and imitation, 
whether cut or uncut, which are set and ready to wear in condition 
sold, are classifiable as jewelry and subject to tax. Precious and 
imitation stones, cut but not set, and parts of jewelry, including 
mountings, which require the addition of material or stones or other 
parts to become complete articles of jewelry, will be subject to tax 
when sold to the consumer. Pearls matched, drilled and temporarily 
strung on silk-thread, without clasps, will not be regarded as jewelry 
when sold to dealers for further manufacture or completion, but will 
be regarded as jewelry when sold to a customer for personal use, 
whether with or without a clasp. The same will apply to loose, 
drilled pearls. 

4. Watches not used solely for utility purposes are considered 
as taxable within the meaning of Section 600 of the War Revenue 
Act. This will embrace watches worn for the purpose of adornment, 
such as all metal bracelets containing watches, or with watches at- 
tached thereto; all watches, the outer cases of which are ornamented 
by the addition of precious or semi-precious stones or any ornamenta- 
tion other than engraving or engine turning. 

5. As to the question of what is a retailer, it is held that a re- 
tailer who is not also a wholesaler is one who sells only to personal 
customers and does not solicit or seek to make sales to other dealers 
for re-sale. Any dealer who makes the sale of jewelry to other 
dealers for re-sale a substantial part of his business, or who solicits 
such business, will be regarded as a wholeale dealer. 

6. As to other specific articles, it is held that the following 
when made of precious metals or imitation of precious metals to be 
carried on the person shall be considered as jewelry: 

Dorean (powder) boxes, vanity boxes, stamp boxes, match 
boxes, cigarette cases, cigar cases, eyeglass cases, eyeglass chains, 
eyeglass holders, lorgnettes, lorgnons, card cases, vinaigrettes, hand- 
kerchief holders, garters, suspenders, emblem charms, emblem pins, 
emblem buttons, mesh bags, memorandum books, lip salve cases, eye- 
brow pencils, cigar cutters, compasses, key chains, key rings, and 
like articles. 

All rulings heretofore made inconsistent with the foregoing are 
hereby revoked. 

Respectfully, 
DANIEL C. ROPER, 
Commissioner. 
Approved: 
W. G. McADOOQ, : A 
Secretary. 
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Cromun Quality 4Kw 


PLATINUM TIPPED 
“READY-TO-SET” MOUNTINGS 


Exclusive Trade-Name Since 1906 - Means Better Stone Setting 
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14K WITH PLATINUM TIPS 14K YELLOW GOLD 14K WHITE GOLD HEAD 


PRICES SUBJECT TO JEWELERS’ CIRCULAR KEY 


THE ULTIMATE COST 


It is the service or overhead cost which every jeweler is striving to keep 
as low as possible. Add this item to what you pay for an article and you 
have the ultimate and true cost. 


“Crown Quality” Platinum Tipped Mountings cost little at the 


start and your maintenance expense is nil, for we guarantee the tips to 


wear indefinitely. 


THE TEST OF TRUE VALUE 


Long time satisfaction and continued service are the tests of true value. 
“Crown Quality” Platinum Tipped Mountings are made with these 
points in view. From the very start they render the best of service and 
continue to give complete satisfaction indefinitely. Get the utmost 


value by using Platinum Tipped Mountings. 
ARCH CROWN MFG. CO. 


Sole Makers of 26 Camp Street, Newark, N. J. Chicago Agents: 


Schrader-Wittstein Co. 
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movement into a bracelet watch case or 
into a watch case bearing jewels or fancy 
ornamentation other than engraving or en- 
gine turning was the producer of the 
watch, and in answer to a question pointed 
out that though an ordinary watch strap 
or ribbon was not jewelry it would be tax- 
able if the watch case used was of a fancy 
variety or jeweled, and the retailer who 
put the movement therein would be a pro- 
ducer. 

Mr. Larter then read Treasury Decision 
2557 in relation to floor taxes and how 
these might be met under conditions where 
payment could be deferred for seven 
months from Oct. 3 upon the filing of a 
bond for payment. 

Mr. Larter then proceeded to explain to 
the members that the decisions obtained 
from the Revenue Department were the 
result of the work of the committee and 
the contentions which were summed up in 
the two briefs submitted, one on watch 
cases and one on precious stones. The 
watch case brief had been read at a pre- 
vious meeting and was published in full in 
THE JEWELERS’ CircuLar of Oct. 17 (pages 
85 and 87). The brief in regard to pre- 
cious stones proved to be of deep interest 
to all who heard it. It appears in full on 
the following pages of this issue. 

When the reading of this brief had been 
concluded, Chairman Larter read the tele- 
gram sent to Commissioner Roper and also 
some other rulings that had been handed 
down as to particular articles of jewelry. 
These rulings appeared in full in the issue 
of THe JEWELERS’ Crrcuar of Nov. 7, page 
91. In the first of these, which related to 
chains consisting of a gold slide, silk rib- 
bon and swivel, the Commissioner held that 
the man who put these pieces together as 
jewelry was a producer. In the other it 
was held that combs unornamented were 
exempt from taxation. Mr. Larter read a 
letter sent by a pencil manufacturer to the 
Commissioner with the answer to the |at- 
ter to the effect that certain pens, pencils, 
pen holders and similar articles sent to him 
as exhibits were taxable as jewelry. 


Lee Reichman, chairman of the Finance . 


Committee of the Vigilance Committee, 
made a brief address to those assembled, 
calling attention to the fact that the funds 
on which the committee worked came en- 
tirely from voluntary contributions, that 
the committee had had to expend a large 
amount of money in the past and that it 
undoubtedly would have to spend a large 
amount of money in the future, for though 
it had accomplished much it had much 
before it in the way of work that would 
take time and cost money. 

In speaking of those who had donated 
in the past he said some firms had donated 
generously, some in proportion to their 
means and some not at all, though they 
had been greatly benefited by the work 
that the other people had paid for. He 
made a plea for contributions, stating that 
he did not feel that under. the . circum- 
stances it was fair to have the finance 
committee call again and again on certain 
people for contributions—that what came 
should come willingly. He said that he 
had received many resubscriptions from 
those who had previously borne the ex- 
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pense of the work but would like to have . 


subscriptions from those who had hereto- 
fore not contributed. | 

Leopold Stern strongly seconded the plea 
of Mr. Reichman and called striking at- 
tention to the work that had been done by 
the Vigilance Committee in the past. As 
an instance he referred to the thousands 
of telegrams that had been sent out by the 
committee to keep the trade informed of 
what was being done, saying humorously 
that this must have been why the Western 
Union stock was one of the few not to be 
affected by the recent decline. 

There was one thing about. the meeting 
which was regrettable, he said, and that 
was the committee had finished its work 
and was not likely to call the trade together 
again for some time. He said that the 
value of the gatherings that had’ resulted 
from the mass meetings that had been 
called by the Vigilance Committee was in- 
calculable, and he was sorry to see them 
discontinued. While not wishing the com- 
mittee any extra work he hoped that some- 
thing would require the continuation of 
such interesting and instructive meetings 
that had proved to be so valuable to the 
trade, they being really a school of infor- 
mation to those who attended. 

The response made to the appeal was 
general and generous, subscriptions com- 
ing from all over the room, but in most 
part being resubscriptions of those who had 
already subscribed, although a large num- 
ber of new contributors were added to the 
list. 

Harry Meyer, after calling attention to 
the fact that what they had done was sim- 
ply contributions for the work, said there 
was nothing could be done for the com- 
mitteemen and that the increased money 
meant increased work for the committee, 
and the only way to thank them was by 
giving them three cheers, which were given 
with a will. 

Mr. Larter then announced in answer to 
a question that the committee would col- 
late and collect all the rulings in connec- 
tion with the Revenue Law in the form 
of a “white book,” which would be circu- 
lated generally in the trade. 

The remainder of the meeting was given 
over to the asking of important questions 
by various people as to the application of 
the law in particular cases, upon most of 
which the chairman of the Revenue Com- 
mittee was able to give important infor- 
mation. 

Mr. Ellis, of Toronto, called attention 
to the interesting fact that the Canadian 
Government was collecting a tariff on the 
war tax added to the price of goods shipped 
to Canada. 

The question of installment sales was 
raised and the different kinds of installment 
sales were explained by Morris L. Ernst, 
counsel for the committee, who said that 
the tax was due when the sale was made. 

Mr. Kaiser raised the point that it was 
important, in all fairness to the trade, that 
the installment jewelry houses pay the tax 
when the article was delivered, irrespec- 
tive of the character of the sales contract. 
This matter was referred to the committee 


to take up at Washington. 


In answer to. other queries, Chairman 
Larter in closing the meeting said that now 
that the committee had got the rulings 
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on the jewelry tax and was straightening 
the matter out it would do all in its 
power to see that the Government, having 
accepted the jewelers’ theory and defini- 
tions, would get all the tax it was entitled 
to. He asked for the co-operation of the 
manufacturers and retailers present in do- 
ing all in their power to. see that the tax 
was paid and if they had heard of cases 
where attempts were being made to avoid 
the tax to notify the committee, who: in 
turn would see that the information was 
sent to the Government and all necessary 
co-operation given the officials in their 
effort to collect such taxes. : 

Owing to the many questions that were 
put in regard to the repairs of jewelry that 
were answered by the chairman of the 
Revenue Committee, and in view of the 
fact that there was a certain confusion 
among those who did not understand the 
relation of the answers to the question, 
Mr. Rothschild was asked after the meet- 
ing to express the committee’s views clearly 
in regard to the taxes upon repairs. 

In ordinary repair work, he said, the com- 
mittee felt that the jeweler who mounted an 
article or reset stones that had fallen out 
need not consider this work as taxable 
unless he added or changed the value of 
the piece and then it became taxable for 
the amount of the work put upon it. 

In regard to diamonds or precious stones 
that were sold to be set in jewelry, whether 
old or new, he said, the committee felt that 
any sale of a precious stone to the con- 
sumer, no matter for what purpose it was 
intended, brought the gem within the jew- 
elry tax and they advised all jewelers sell- 
ing such stones to pay the three per cent. 
tax, charge it to the customer and report 
the sale to the Revenue Collector. 


A TRIBUTE FROM WASHINGTON 


Director of Publicity Thanks Jewelers’ Cir- 
cular for Work Done to Make 
Liberty Loan a Success 


TREASURY DEPARTMENT, 


Washington, Nov. 12, 1917. 
LIBERTY LOAN OF 1917. © » 
The Jewelers’ Circular Publishing Co., 
New York. 

Gentlemen :—During. the. unprecedented 
pressure of affairs which attended the 
flotation of the Second Liberty Loan, I 
was keenly conscious that your very 
patriotic and essentially practical co-opera- 
tion in printing Liberty Loan advertise- 
ments at your own expense deserved more 
adequate recognition than the multigraphed — 
bulletins which the emergency necessitated 
our using. While I know that you recog- 
nize the exigencies which attend such a 
vast operation, it is, nevertheless, a deep 
satisfaction to personally assure you that 
every line of Liberty Loan advertising 
which you have published and which has 
reached this bureau has been preserved in 
a record which is intended to be perma- 
nent, and that the Secretary wishes me 
to inform you of his warm appreciation 
of the spirit which has prompted you to 
perform this valuable voluntary service. 

It is a real pleasure to congratulate and 
thank you. Cordially yours, 

(Signed) Oscar A. Price, 
Director of Publicity. ‘ 
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“A book has been issued by White, 
Wile & Warner, Buffalo, N. Y., 
illustrating window displays for 
every month in the year. Each dis- 
play is briefly but comprehensively 
described. The illustrations are 
large and attractive. A feature of 
the displays is their inexpensive- 
ness. The stock shown is not con- 
iG hetele com aot. Uakey mmoyel-Mect-beltba-Veiatlas) a 
but is general. Excellent ideas for 
backgrounds and decorative orna- _ 
ments appropriate for every occa- 
sion are shown in the displays. This 
book certainly fills a long-felt want.” 





The above is a quotation from the Jewelers’ Circular. 
You will notice it says, among other things: “This book 
certainly fills a long-felt want.” It is part of the W.W.W. 
Service. 

if you have not received it, write for it. If you are 
not a W. W.W. jeweler, this book is only one reason 
why it is to your interest to be one. 

Remember when you buy W.W.W. RINGS you get 
not merely good rings, but a SERVICE that goes far to- 
ward the uplifting and upbuilding of every good business. 


WHITE, WILE & WARNER 


Makers of Nationally Advertised Rings 
in which the Stones do Stay 
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ie The Committee’s Brief 


on Cut Precious Stones 














Memorandum in Relation to War Revenue 
Act of October 3, 1917, with Particular 
Reference to Phrase “Commonly or Com- 
mercially Known as Jewelry” as Used in 
Paragraph E, Section 600, Title VI, of the 
Above Law. 

STATEMENT. 


Treasury Department Ruling 2553, issued Oct. 
26, 1917, and signed by Daniel C. Roper, com- 
missioner, reads in part as follows: 

“Precious stones cut, but not set, will. be 
regarded as subject to tax when sold by the 
importer or if cutting is done in the United 
States when sold by the manufacturer or 
dealer for whom the cutting was done.” 

This ruling must rely upon the assumption that 
precious cut stones though loose and unset are 
commonly and commercially known as ‘“‘Jewelry”’ 
under the phraseology of the statute and in con- 
sequence are subject to such taxes as imposed by 
the War Revenue Act. 

It is respectfully submitted that this interpre- 
tation of the language of the statute is erroneous 
and that it neither carries out the intention of 
Congress in passing the War Revenue Bill, nor 
is it consistent with commercial usage, everyday 
terminology, legal adjudications, or interpretations 
of similar phrases in previous revenue legislation. 


| ts 
The intention of Congress was clearly not 
to include unset stones under the phrase 


“commonly or commercially known as 
jewelry,” 

On May 27, 1917, the House of Representatives 
considered the jewelry paragraph of the War Rev- 
enue Bill. The discussion as to the definition of 
jewelry is complete and succinct. This discussion 
is included:in pages 2860 et seq. of Volume 55, No. 
42 of the Congressional Record of the 65th Con- 
gress, First Session. The following colloquy is 
reported, on page 2860 of the above mentioned 
Congressional Record, to have taken place: 

“Mr, Fess: I am not clear. With platinum 
used in the manufacture of jewelry, is not 
platinum the raw material? 

Mr. Longworth: Just as a diamond is. 
Jewelry usually means a precious stone or some 
sort set in some durable material, which in 
this case is platinum.”’ 

And again on page 2861: 

“The Chairman (Mr. Saunders of Virginia): 

* * * This paragraph relates entirely to 

jewelry. Jewelry may be made from a num- 

ber of things; gold, silver, precious stones 

and other articles. Many of these articles 

may enter at the same time into the compo- 

sition of some particular piece of jewelry. 
+ #9? 


And again on page 2863: 

“Mr. Mann: Would the sale of precious 
stones be covered by this? (Referring to the 
jewelry section). 

Mr. Kitchin: 
think it would. 

Mr. Mann: Suppose a wholesale jeweler 
sells some diamonds, will that sale be covered 
by this paragraph? 

My. Kitchin: I don’t so understand.” 

And on page 2864: 

“Mr. Reed: I understand a diamond if in 
a setting, would bear a tax. A ring with a 
setting in it would be a finished piece. Sup- 
pose you go to one jeweler and buy an un- 
finisked ring upon which there would be no 
tax, Suppose you would go to another and 
buy the stone and suppose you should go to 
the third and say you had a little repair job 
and he puts them together? 

Mr. Kitchin: I should not be surprised if 
if escaped taxation.” — 

and again on page 2864: 

“Mr. Sloan: As I understand the intention 
of that (referring to the Jewelry Section) it 
was to include not only jewelry in the com- 
mon acceptance of that term, but also jewels. 
I have been looking up the matter of the 
definiticn of the term “jewelry,” and I think 
It would only, as defined here, include that 
which had been manufactured and made up in 
c@émbination for metals and: precious stones 

and so on, but would not include simply dia- 
monds or rubies, or— 


Separateiy, no. I should not 


Mr. Kitchin: The gentleman is correct. As 
] expressed my opinion a while ago, I am 
rather inclined. to ‘the view that it was a 


finished product. Since then, I have sat down 

and read the description in the Tariff Act 

and it makes that distinction—finished or un- 
finished, set or unset, 

Mr. Sloan: Is it the intention to tax the 
finished jewel? 

Mr. Kitchin: No. I don’t think we intended 
that. I think it had better stay just as it is.”’ 
In addition, to the above, there is considerable 

other evidence in the discussion of Congress on 
this point to clearly show that the intent of the 
legislators was not to include unset stones. 

In attempting to define “precious stones cut, but 
not set’? as ‘“‘jewelry” under the War Revenue 
Act it must be remembered that such a definition 
must necessarily include not only diamonds, emer- 
alds, rubies and sapphires, but all the numerous 
varieties of so-called semi precious stones and all 
imitations of precious and semi precious stones as 
well, 

This definition if applicable to genuine and imi- 
tation unset stones would also be logically applica- 
ble to unset genuine and imitation pearls, 

It is elementary that the great fundamental rule 
in constituting statutes is to ascertain and give 
effect to the intention of the legislature. 

Shulthis vs. Macdougal, 162 Fed. 331 (affirmed 
in 170 Fed. 529). 

U. 3S. vs. Goldenberg, 168 U. S., 95. 

Atlantic Coast Line Railroad Co. vs. U. S., 168 
Fed., 175. : 

Edwards vs. Morton, 92 Tex., 152. 
1106 {citing several hundred decisions). 

All of the above cases, in one form or another, 
assent to the basic doctrine, that 

“The intention of the legislature in enacting 
a law is the law itself.” 

The intent of Congress, as shown, in the dis- 
cussion referred to above,. was clearly to following 
the War Revenue Bill the jewelry description in 
the Tariff Act. Not only was the same phrase- 
ology used, as appears in the Tariff Act to wit.: 
‘“‘Commonly or commercially known as jewelry,” but 
in addition the Tariff Act definition was specifically 
mentioned in the discussion in the House, and the 
aforementioned Treasury Department Ruling (T. 
D. 2553) also refers to the ‘‘classification of the 
Board of Customs Appraisers.”” With the intent 
of Congress thus clearly shown to limit the term 
“Tewelry” to the same definition as used in the 
Tariff Act, it follows that unset stones cannot 
be considered as jewelry, as more fully shown by 
Point III. of this memorandum. 


II. 


The interpretation of “jewelry” as laid down 
by the ruling of the Treasury Department is 
consistent with the judicial definition of the 
word “jewelry,” 

The definition of the word “jewelry” found in 
the Standard Dictionary, 20th Century Edition, 
reads as follows: “The word ‘Jewelry’ in its gen- 
erally accepted and modern sense, is understood 
to mean ornaments worn for personal adornment 
only.” This definition is quoted with approval by 
the Board of General Appraisers, in 29, Treasury 
Decisions 16 at page 20. 

John Vernon Bouvier in his Law Dictionary de- 
fines “jewelry” by quoting the learned opinion of 
Chief Justice Shaw of the Supreme Court of the 
Commonwealth of Massachusetts in the leading 
case of .Commonwealth vs. Stephens, 14 Pick 
(Mass.) 370 at page 373, where it is stated: 

‘‘Tewelry is not found in any English dic- 
tionary, and is probably an Americanism, It 
is defined in Webster to be jewels in general. 
He defines ‘jewel’ to be ‘an ornament worn by 
ladies,’ ‘a pendant in the ear.’ It is manifest, 
however, that these are put by way of in- 
stances, and not intended as strict definitions.” 
Two rulings made by Commissioner Roper (T. 

D, 2553) Oct. 26, 1917, are as follows: 

1. All articles which have been specifically 
classified as jewelry by the Board of Customs 
Appraisers shall be taxed as jewelry under the 
present act. 

2. All ornaments worn for personal adorn- 
ment only are classifiable as jewelry. 

These two rulings forming a definition of 
“jewelry” admirable for effectively carrying out 
the purpose of sections 600 and 602 of the War 


36 Cyc. 
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Revenue Act would, even if taken by themselves, 
indicate conclusively that the term “jewelry” can 
only be applied to a completed article and can- 
not include any of the various component parts 
such as metals or unset stones until they are put 
together and constitute a finished product. 

An illuminating judicial definition of the word 
‘“‘ewelry” is found in the case of Robbins vs. 
Robertson, 33 Fed., 709, at page 710, where Judge 
I. acombe stated: 

“The word ‘jewelry’ is generally used as in- 

cluding articles of personal adornment, and 
the word imports that the articles are of value 
in the community where they are used. 
* * * ‘The articles*of value used for per- 
sonal adornment in our civilization are, and 
for centuries have been, the precious metals, 
gold and silver, to which, I think, platina is 
now generally added—and what are known as 
precious stones—the diamond, sapphire, ruby, 
etc. 

Articles manufactured from those for pur- 
pose of personal adornment are known 4s ar- 
ticles of jewelry.” 

The abeve are a few of many cases, all holding 
to the same effect, that the word “jewelry” in- 
cludes only the completed article and does not 
cover any of the component parts which when 
put together make up the completed article and 
constitute jewelry. 

ITI. 

The Tarif Act which was clearly in .the 
mind of the legislature in the actment of the 
present bill does not include in the phrase 
‘“commonly or commercially known as jewelry,” 
unset stones, or any parts of uncompleted 
jewelry. 

The Tariff Act of Oct. 3, 1913, reads as follows: 

Schedule N, Par, 356. 


“Tewelry, commonly or commercially so known, 
valued above 20 cents per dozen pieces, 60 per 
centum advalorem; rope, curb, cable and fancy 
patterns of chain not exceeding one-half inch in 
diameter, width or thickness, walued above 30 
cents per yard and articles valued above 20 cents 
per dozen pieces designed to be worn on apparel 
or carried on or about or attached to the person, 
such as and including buckles, card cases, chains, 
cigar cases, cigar cutters, cigar holders, cigarette 
cases, cigarette holders, coin holders, collar, cuff 
and dress buttons, combs, match boxes, mesh bags 
and purses, millinery, military and hair ornaments, 
pins, powder cases, stamp cases, vanity cases and 
like articles, all the foregoing and parts thereof 
finished or partly finished, composed of metal, 
whether or not enameled, washed, covered or 
plated, including rolled gold plate, and whether or 
not set with precious or semi precious. stones, 
pearls, cameos, coral, or amber, or with imitation 
pearls, 60 per centum ad valorem. Stamping, gal- 
leries, mesh and other materials, of metal whether 
or not set with glass or paste, finished or partly 
finished, separate or in strips or sheets, suitable 
for use in the manufacture of any of the fore- 
going articles in this paragraph, 50 per centum 
ad valorem, 


Par, 357. 


Diamonds and other precious stones, rough or 
uncut and not advanced in conditien or value 
from their natural state by cleaving, splitting, cut- 
ting or other process, whether in their natural 
form or broken, and bort; any of the foregoing 
not set and diamond dust 10 per centum ad va- 
lorem, pearls and parts thereof, drilled or. unz.. 
drilled, but not set or strung, diamonds, coral, 
1ubies, cameos and other precious and semi precious 
stones, cut but not set, and suitable for use in the 
manufacture of jewelry, 20 per centum ad valorem; 
imitation precious stones, including pearls and 
parts thereof for use in the manufacture of 
jewelry, doublets, artificial or so-called synthetic 
or reconstructed pearls and parts thereof, rubies 
or other precious stones, 20 per centum ad va- 
lorem.”’ 

The underscored words “and suitable for use 
in the manufacture of jewelry” in reference to 
genuine stones and ‘“‘for use in the manufacture 
of jewelry” in reference to imitation stones, clearly 
indicate that precious, semi precious stones and 
pearls arid imitations of such stones and pearls, 
unset, could not be included under the Tafiff Act 
in the phrase “commonly or commercially known 
as jewelry,” nor in fact are parts of, or unfinished 
articles of jewelry. included in the same phrase. 
As mentioned under 

Point 1, this very distinction which exists in the 
Tariff Act and the rulings thereunder was before 
Congress at the time of the consideration of the 

ar Revenue Bill and it was most logical and 
natural that the tariff legislation, in so far as con- 
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The Home of the Gold Bugs 


Our policy of doing business is backed by thousands of Jewelers throughout the 
United States who will testify to our efficient method of doing business. As 
Uncle Sam is back of our boys in France, we, too, will stand back of every state- 
ment we make. We wish it were possible that you might personally visit our 


Modern Smelting Plant and see for yourself our up-to-date method for re-claim- 
ing precious metals. Thirty minutes’ investigation would prove to you why DEE 


& CO. are so far ahead of their competitors. Suppose you put us to the Acid 
Test and try us out on your next shipment of 


Old Gold, Old Silver, Gold Filled Cases, Platinum Scrap, Bench and 


Floor Sweepings. 


20 to 30 Cts. per Ounce 
60 Cts. per Ounce 


You get our check by return mail. All Shipments held subject to your approval, 
if not O. K., will return package by express, charges prepaid. 


Returns for sweepings in from 5 to 10 days. 


THOMAS J. DEE & CO. 


Gold, Silver and Platinum Refiners 
Works: 


Office: 
5 South Wabash Ave. CHICAGO 317-319 East Ontario St. 
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cerns the definitions therein, should have been 
used as a basis for the construction of the present 


sure. 
 Mamiuck & Co., et al., vs. United States, T. D., 


94° is a decision of the United States Custom 
Court of Appeals. The court holds that necklace 
clasps are not jewelry and are not taxable as 
such, but are merely parts of jewelry. 

In U. S. vs. Weinberg, 139 Fed., 1006, the court 
held that imitation whole or half pearls mounted 
on wire for the purpose of manufacture were not 
jewelry. 

The United States General Appraisers have de- 
cided, T. D., 35592, that necklace clasps composed 
of base metal set with imitation precious stones 
are nct jewelry nor are they to be taxed as such, 
but that they are parts of jewelry. 

The above cases have been consistently followed 
in all rulings of the Board of Appraisers as well 
as the regulations of the Treasury Department. 
The fact that precious stones or parts of jewelry 
are articles of value or utility has not resulted in 
the determination that they are to be considered 
jewelry under the Tariff Act. 

In the well known cases of United States vs. 
Citroen, 223 U. S., 407, the United States Su- 
preme Court held that matched pearls drilled and 
unstrung are not jewelry, nor are they to be 
taxed as such, but that they are merely pearls 
and are to be appraised under the clause of the 
then Tariff Act, which covered the taxation of the 


importation of “pearls” in their natural state not - 


strung or set.” The fact that the pearls in ques- 
tion were capable of or intended for stringing as a 
necklace, it was held in the above case, did not 
make them a necklace and hence did not bring 
them under the definition of jewelry. 

The case of the United States vs. Schoverling, 
146 U. S. 76, holds that where the statute taxes 
the importation of guns, but does not levy a duty 
on parts thereof that the Collector of Internal 
Revenue is not authorized to tax finished gun 
stocks even with locks and mountings under 
guch statute. Similarily it was held in Robertson 
vs, Gerdam, 132 U. S., 454, that ivory piano keys 
are not to be taxed as musical instruments, of 
which they are parts, where the statute does not 
provide for the taxing of parts of musical instru- 
ments, but merely provides for the taxation of 
musical instruments. The learned court specifically 
held that the mere fact that the ivory piano keys 
were made to be used in pianos and organs and 
were used exclusively in them did not make them 
dutiable as mvsical instruments. 


IV. 


It is unnecessary to attempt to classify un- 
set stones as jewelry because a reasonable, logi- 
cal, interpretation of paragraph (e), sections 
600 and 602 will bring every precious and im- 
itation stone and every genuine and imitation 
pearl within the operation of the War Rev- 
ente Act, 


Section 600, paragraph (e) is as follows: 

“T!pon any article commonly or commercially 
known as jewelry, whether real or imitation 
seld by the manufacturer, producer or im- 
porter thereof, a tax equivalent to three per 
centum of the price for which so sold.” 

At first glance this paragraph does not seem 
to cover unset precious and imitation stones and 
pearls but an analysis of the paragraph shows 
that such stones are eventually brought within 
the operation of the War Revenue Act. 

1, All completed jewelry, real or imitation, is 
of course subject to the tax when sold by the 
manufacturer, producer or importer thereof. 

2, All precious and imitation stenes and pearls, 
unset, must be set or mounted in precious or 
other metals before they can be sold as jewelry. 

3. All parts of jewelry, such as unset stones 
or metals, settings will be subject to the tax when 
assembled or fashioned into completed jewelry 
and sold by the manufacturer, producer or im- 
porter thereof. 

4. “Manufacturer” and “importer” are readily 
defined and if the law stopped there many unset 
Precious stones and pearls would undoubtedly 
escape the tax; the word “producer,” however, 
is comprehensive enough to act as a “catch all” 
to include every person who assembles or causes 
to be assembled precious stones or pearls, or imi- 
tations thereof, and the sale of jewelry so pro- 
duced, is taxed. 

5. Producer, includes producing wholesaler as 
well as producing retailer of jewelry and auto- 
matically brings within the potential operation of 
the*War Revenue Act the large stocks of unset 
Pfetious stones and pearls held by these dis- 
tributing branches of the trade. 
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6. It is self evident that the sales tax on 
jewelry containing precious stones or pearls, as- 
sessed at the producing retailer’s or wholesaler’s 
selling prices, will return a much larger revenue 
to the Government than a tax on the unset stones 
contained in such jewelry, assessed (if such tax 
was legal) at the selling price of the importer 
or cutter of the stones. : 

7. There is only one method by. which the 
tax can be evaded and that is by the separate 
purchases by consumers, of unset stones and 
mountings or settings. This leak can be stopped 
by the adoption of the rule suggested by this 
committee, that unset stones and unfinished mount- 
ings or unfinished jewelry shall be taxed as 
jewelry when sold to the consumer—there may be 
some question as to the strict legality of such a 
ruling but the jewelry trade would welcome it 
and assist in its enforcement. 

8. The ruling, “Precious stones cut, but not 
set, will be regarded as subject to tax when sold 
by the importer or if cutting is done in the 
United States when sold by the manufacturer or 
dealer for whom the cutting was done,” even as 
amended Nov. 1, 1917, by the addition to the 
end of ruling 3, T. D. 2553 of the words, 

‘It is not intended by anything herein con- 
tained that the law shall be so construed as 
to impose a tax twice on the sale of the same 
article,” 

is unworkable and besides bringing about endless 
confusion in the trade will, even if every penny 
due could be collected, fail to yield a proper rev- 
enue to the Government. 


¥. 


Reasonably and logically construed, the 
jewelry paragraph of the War Revenue Tax 
Act completely taxes jewelry as follows: 


(a) The manufacturer pays a sales tax of 3 
per cent. on all jewelry he sells whether manu- 
factured before or after Oct. 4, 1917. .He pays 
his tax on the selling price of his finished product 
which includes the cost of his unset stones, his 
metal, his labor, his overhead and selling expenses 
and his profit—obviously the Government collects 
a much larger amount on stones contained in 
jewelry thus sold, than if the tax had been paid 
on the cost price of the unset stones. 

(b) There is practically no jewelry imported 
at present but any such imported jewelry on hand 
or imported in the future is of course subject 
to the sales tax of 3 per cent. when sold by 
the importer. 

(c) The difference between a producer and a 
manufacturer is sometimes slight, but in a broad 
way a producer is generally a wholesaler or a 
retailer who buys unset stones and pearls sep- 
arately, and mountings or settings separately, and 
by combining these two classes of raw material 
of either produces or causes another to produce 
the finished jewelry for him. 

The Treasury Department has upheld this con- 
struction in respect to “Golf Clubs” in T. D. 
2547. 

The sale of such jewelry whether produced be- 
fore or after Oct. 4, should be treated like a sale 
by a manufacturer and be subject to the 3 per 
cent. sales tax. 

(d) Wholesalers and “retailers who are also 
wholesalers” should not pay the floor tax of 1% 
per cent. on such jewelry which they have pro- 
duced and have on hand on Oct. 4, 1917; but 3 
per cent. sales tax when such jewelry is sold. 


CONCLUSION 


The term “‘commonly or commercially known as 
jewelry’ cannot be construed to include parts of 
jewelry, such as, to wit.: unset precious or imi- 
tation stones, or unset genuine or imitation pearls, 
or settings or mountings which require the addi- 
tion of material or stones to become a complete 
piece of jeweiry. 

Respectfully submitted, 
JEWELERS’ ViGILANCE COMMITTEE, INC. 
Meyer D. Rothschild, 
Chairman, War Tax Committee. 
New York, Nov. 3, 1917. 








Sylvester J. C. Hulse, of Hulse Bros., 
Middletown, N. Y., who has been hunting 
in the vicinity of Glen Spey, has returned 
home with a four-prong buck which 
weighed 200 pounds. He shot the deer 
shortly after his arrival at the hunting 
ground. Mortimer Hulse, with a party of 
four others, has left for Forestburgh, 
where they will remain. 
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ELECT OFFICERS 


Directors of the N. E. M. J. & S. A. Choose 
Officials for Ensuing Year 


Provipence, R. I., Nov. 10.—The mem- 
bers of the board of directors of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association met at the rooms 
of the association in the Wilcox building, 
this city, on Thursday afternoon for the 
purpose of organization for the current 
year and the discussion of problems and 
policies. Henry Wolcott, treasurer of the 
Wolcott Mfg. Co., was re-elected as presi- 
dent, and in accepting the continued honor 
thanked his colleagues for the confidence 
they placed in him and promised renewed 
activities in the various matters in. which 
the members and trade are interested. 
He announced that the personnel of the 
various standing committees for the year 
would be announced in a few days. 

In conformity with the recently amended 
by-laws, a permanent executive committee 
was elected consisting of Henry G. Thresh- 
er, secretary and treasurer of the Waite- 
Thresher Co., and Walter E. Ensign, ser- 
retary and treasurer of the Williams & 
Anderson Co., who will act with the presi- 
dent as the third member. Woodward 
Booth was re-elected manager for the com- 
ing year. 

Manager Booth reported briefly con- 
cerning several matters that have come up 
during the past week that are of more 
than usual interest and importance to the 
industry. He stated that he had been in 
Washington since the annual meeting was 
held and had been in consultation with 
Government officials and others relative to 
the war tax, Spanish embargo, coal sup- 
ply and the commandeering of jewelry fac- 
tory plants by the Government. 

Mr. Booth stated that his opinion, formed 
after a conference with a high official, was 
that the Government will not commandeer 
the jewelry factories here or in any other 
manufacturing locality in this country. In 
this connection Mr. Booth stated: “The 
official stated in as plain terms as possible 
that no such action is being anticipated. As 
no one knows how much longer the war 
will continue, however, a situation might 
arise, due to the scarcity of labor, that 
would necessitate an appeal by the Gov- 
ernment to the factories of this city asking 
that they manufacture certain articles, or 
parts thereof, needed by the Government 
for excessive prosecution of the war.” 








Gold Bars Withdrawn 
Exchanged at New York 
Week ended Nov. 10, 1917. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors............ 


Jewelers’ and 


$758,876.43 
260,952.26 





BOD 6 0 égdidpeddinicdaioseeat $1,019,828.69 


Of this the gold bars exchanged for gold coin 
are reported 1s follows: 


Pee: Skésiv kab ave esac $180,601.86 
Nov. Gin obstusasteasiemiaisen oe Holiday 

RR PEO Te RO eRe ELF 245,974.42 
) Ee ry ee ee es FAT Eb a 163,159.58 
i bs De co dk ch wads 4 ues ondnlasas 87,374.95 
MOGs PGi kn os caw seabnde otankon 81,765.62 








Sam Goldenberg, Joplin, Mo., has moved 
to Tulsa, Okla. 
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Pig it 


Traub National Advertising 


is appearing in a selected list of publications which reach the very people who make up 
the clientele of your store. 


Traub Decorated Wedding Rings 








Through consistent campaigns in dominant magazines as illustrated above, we are 
constantly reminding the American Woman of the vogue of the Orange Blossom, Venus, 
Patrician and Regal Decorated Wedding Rings. 


Write for details of our Co-operative Sales Plan and a copy of the Deluxe booklet 
“Wedding Ring Sentiment” wHich describes Traub Decorated Wedding Rings fully. 


The Traub Manufacturing Company 


Woodward and Garfield Detroit, Michigan 
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Samuel Karten, retailer, has discontin- 
ued business at 185 Cranston St. 

Frederick Opie, of the P. H. Opie Co., 
Westerly, was in New York the past week 
on a business trip. 

Otis Bros. Co. has received permission 
to erect a one-story addition to the plant 
at 100 Blackstone St. 

A mortgage for $1,200 on realty in Cran- 
ton, belonging to Harry Fulford, has been 
discharged by Clara S. Rodgers. 

Eugene A. Eddy, of the E. A. Eddy Ma- 
chinery Co., has been confined to his home 
at East Greenwich by a severe cold. 

Frank G. Bagshaw presented the prizes 
offered for the rifle contest by the 2nd Co., 
United Train of Artillery, last week. 

Wilhelm Fostner et al. have transferred 
to the city of Providence all interest in 
certain parts of Ansel and Delmar Aves. 

William J. Feeley has transferred to 
John Grady et ux. a lot of land and build- 
ings on the southerly side of East George 
St. 

Isaac B. Lawton has sold to the Lescault 
Realty Co., land, buildings and improve- 
ments on the northerly side of N. Main 
St., Pawtucket. 

The National Loan Co. has removed 
from 653 Westminster St. to the second 
floor of the Raymond block, 109 Washing- 
ton St., corner of Mathewson. 

The Nicholson File Co. has received per- 
mission for the erection of an addition to 
the two-story brick storage and manufac- 
turing building on Tingley St. 

W. Louis Frost was elected a delegate 
to the Narragansett Bay Yacht Racing As- 
sociation by the Washington Park Yacht 
Club at its annual meeting last week. 

The Polishers team took two games from 
the Bench Hands, and the Stonesetters 
took two from the Tool Room, in the Mc- 
Grath Shop Bowling Contest, recently. 

Shartenberg & Robinson Co., Pawtucket, 
made special features in its various de- 
partments, including jewelry, on the occa- 
sion of its 36th anniversary sale last week. 

Joseph J. White, of J. J. White Mfg. Co., 
has the sympathy of a large circle of 
friends in the recent death of his youngest 
son, Milton White, from rheumatism of 
the heart. 

Alvin N. Herrick and wife have pur- 
chased a lot of land, with improvements, on 
the southeasterly side of Friendship St., 
upon which they have given a mortgage 
for $5,000. 

George H. Holmes, treasurer of the 
George H. Holmes Co., has been elected 
a member ex-officio, as Federal Fuel Ad- 
ministrator, of the Council of Defense of 
Rhode Island. 

A large garage is to be erected on Earle 
St. on the grounds of the Gorham Mfg. 
Co., for the Gorham Garage Co. It will 
be one story high, 37 by 104 feet, with 12 
compartments. 

Col. Harry Cutler and William H. 
Draper were elected honorary vice-presi- 
dents of the Providence Cricket Club at 
the annual meeting held Thursday evening 
at the Crown Hotel. 


Members of Shartenberg’s Employes’ 
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Mutual Benefit Association, Pawtucket, 
held a meeting recently and formulated 
plans tor a Thanksgiving festival on the 
evening of Nov. 27. 

Mrs. Caesar Misch, Mrs. William Loeb 
and Mrs. Edward B. Lederer were in Chi- 
cago the past week attending the 25th an- 
niversary gathering of the National Coun- 
cil of Jewish Women. 

Arthur Henius, Frank W. Matteson and 
William A. Viall have been selected as 
members of the executive committee to 
handle the campaign in Rhode Island of 
the War Work Council. 

Fire in the home of Arthur Beaudet, 

retail jeweler, Woonsocket, Wednesday 
evening, resulted in between $400 and $500 
damage. A match struck too close to lace 
draperies caused the blaze. 
- The engagement of Joseph W. Blaine, 
proprietor of the E. C. Blaine, jewelry 
store, Newport, to Miss Rowenna Mac- 
Lellan, of that city, was announced at a 
Hallowe’en party recently. 

The monthly meeting of the board of 
directors of the Manufacturing Jewelers 
Board of Trade will be held at the rooms 
of the organization in the Turks Head 
building on Friday afternoon, Nov. 16. 

Lieut.-Gov. Emory J. San Souci, of Jo- 
seph O. San Souci’ Co., was one of the 
speakers last Sunday at the raising of a 
large American flag at the Independent 
Literary and Social Club of Olneyville. 

Word has been received from Judson H. 
Smith, telling of his safe arrival in France 
as a member of the Ainerican Expedition- 
ary Force. At the time of his enlistment 
he was employed by the Low-Taussig-Kar- 
peles Co. 

Harry Dultz waived examination in the 
Sixth District Court last week on the 
charge of entering the store of the Shepard 
Co. at night with intent to commit larceny, 
and was held for the grand jury under 
$1,000 bail. 

Harry Blacher and Benjamin Blacher 
have filed a statement at the city clerk’s 
office that they are the proprietors of the 
manufacturing jewelry business conducted 
at 31 Mathewson St., under the style of 
Blacher Bros. 

The case of J. Frank Cooper against the 
Rex Mfg. Co. was heard before Judge 
Rueckert in the civil session of the Sixth 
District Court on Friday last. This was 
a suit on book account, and decision was 
given to plaintiff for $69.25 and costs. 

Mrs. Edward Freestone, buyer of 
leather goods, art goods and jewelry for 
the P. H. Opie Co., Westerly, was in New 
York and vicinity last week making pur- 
chases for her department for the 30th an- 
niversary jubilee sale which began on Fri- 
day. 

The Fairhaven Co., Inc., -was chartered 
the past week under the laws of Rhode 
Island, with capital of $25,000, to do a 
general business in glass in this city. The 
members of the corporation are Charles 
H. Weeden, Jane G. O’Brien and Thomas 
H. O’Brien. 

The regular quarterly dividend of one 
and one-half per cent. on the preferred, 
and the regular semi-annual dividend of 
two per cent. on the common stock, has 
been declared by the Silversmiths Co. 
Both are payable Nov. 15 to stockholders 
of record, Nov. 8. 
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In the Gorham Mfg. Co. Bowling League 
the past week the following were the re- 
sults: Die Shop, 2; Office, 1; Foundry, 
2; Polishing, 1; Bronze Office, 2; Tool 
Department, 1; Spinning, 2; Munition, 1; 
Rolling, 2; Bronze Chasers, 1. A 126 sin- 
gle and 324 total by White, of the Die 
Shop team, were the banner marks of the 
week. 

James D. Costigan, who served a sen- 
tence for posting a threatening notice at 
the Gorham Mfg. Co.’s plant at Elmwood, 
in the munition factory, was brought back 
from Cleveland, O., the past week, to an- 
swer to a charge of breaking and entering 
a cafe here in October. He was held for 
action of the grand jury in the sum of 
$1,000. 

A large delegation from St. John’s Com- 
mandery, Knights Templar, of this city, 
made a visitation to Boston last Monday 
evening. Previous to their departure from 
the hall here, Eminent Commander Edgar 
C. Lakey was presented a handsome uni- 
form, outfit and full regalia. Mr. Lakey 
is superintendent of B. A. Ballou & Co, 
Inc.’s, factory. 


One of the features of the mass meeting 

at the Providence Opera House, last Sun- 
day afternoon, for the benefit of the Na- 
tional War Work Council of the Young 
Women’s Christian Union, was the chorus, 
consisting of more than 500 young women 
from various manufacturing establishments, 
including the Gorham Mfg. Co., the Ostby 
& Barton Co., B. A. Ballou & Co., Inc, 
and Rueckert Mfg. Co. 
_ The following were among the jewelry 
buyers who were reported as being in the 
city during the past week: Louis Wolf- 
son, New York; Benjamin Felsenthal, of 
Benjamin Felsenthal Co., Inc., New York; 
Mr. Puschel, of Samstag & Hilder Bros., 
New York; J. Michaels, of New York; 
Miss M. Anderson, of John Wanamaker, 
Inc., Philadelphia; Morris J. Vogel, of 
Vogel Bros., New York; J. W. Brandt, of 
J. W. Brandt & Co. New York; Mr. 
Freudenberg, of M. Freudenberg Co., New 
York. 

The Gorham Mfg. Co. has commenced 
the establishment of an extensive new 
manufacturing plant in an isolated locality 
on the east bank of the Seekonk River, in 
the village of Phillipsdale, in the northern 
part of the town of East Providence. It 
will be used exclusively for the manufac- 
ture, handling, loading and storage of mu- 
nitions for the United States Government 
and the Entente powers. The new plant 
will consist, at the start, of 15 buildings 
with an aggregate floor space of 66,756 
square feet. These buildings will each be 
one story high, of frame construction and 
will include two receiving buildings, each 
36 by 48 feet; one receiving storehouse, 54 
by 70 feet; two assembling buildings, each 
50 by 150 feet; leading building, 64 by 180 
feet; two women’s buildings, each 50 by 
150 feet; a loading building, 64 by 180 feet; 
two women toilet buildings, one 36 by 50 
feet and the other 25 by 40 feet; two men’s 
toilet buildings, each 30 by 30 feet; a 
guard building, 16 by 20 feet, and an office 
building, 39 by 40 feet. 

There was placed on exhibition in the 
window of the Tilden-Thurber Corp., cor- 
ner of Westminster and Mathewson Sts., 
last Wednesday, the handsome _ bronze 
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A Few Holiday Suggestions Suitable for the Fine Jewelry Trade. 


We are also manufacturers of the finest and most artistic line of ladies’ hand 
bags in exclusive silks and brocaded velvets, also leathers. 
Dutch and 14 K. Gold framed bags. Imported bead bags and novelties. 


Large line of sterling old 


KEAUSf LEVER R LAME 


Manufacturers of Artistic Leather Goods. 


29-33 West 38th Street 


Exclusive Mountings. 


New York 
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Price, $2.50 





By LIONEL LAURANCE 


i Visual Optics and Sight Testing 


The Optical Publishing Company 
11 John Street, New York 


THE THIRD EDITION 


Trade-Marks 


of the Jewelry and 
Kindred Trades 


el 








Containing 366 pages of trade- 
mark information. Handsomely 
bound in cloth. Size 7x103%% inches. 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re. 
production the trade-mark — as 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a similarity in 
trade-marks often exists. 

Three alphabetical indexes and 
classification into departments 
make reference easy. 

Sold only to Subscribers of or with a 
year’s subscription toTHE JEWEL- 
ERS’ CIRCULAR. 


Price, $52° 


Express Prepaid 


Combination Price $6.00. for 
Trade-Marks of the Jewe and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($2.00)—fifty-two issues. 


Includes a digest of the National 
Stamping Law, governing the reg- 
istration of trade-marks, Essay on 
Marks of Gold and Silversmiths, 
Historical Sketch of Makers’ 
Marks and other articles giving a 
fundamental knowledge of trade- 
marks in the United States and 
foreign countries. 

An authoritative reference book 
for every Jeweler, Manufacturer 
and Jobber, having occasion to 
look up trade-marks or trade-mark 
information. 

First Edition 1896—Second Edi- 
tion 1904—Third Edition 1915. 
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for immediate delivery. 
brass case, fitted with 30-hour movement, loud, continuous alarm. 
Height 6%”, dial, 4”. 

in broken lots. 


Our Special “Leader” 


Alarm Clock 


American made, highly polished, nickel 
80c. each in case lots of 50; 82e. each 


Write for our catalogue No. 33 just off the press 
AISENSTEIN & WORONOCK, 22 Eldridge St., New York, WN. Y. 








Manipulation of Steel in Watch Work 
By JOHN J. BOWMAN 


Reduced Price, 50 Cents, Postpaid 
Jewelers’ Circular Publishing Co., 11 John Street, New York 
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statue of the late Col. Henry T. Sisson, 
which was cast at the foundry of the Gor- 
ham Mfg. Co. at its plant in Elmwood. 
This statue is to be erected in Little Comp- 
ton, R. I, next Saturday, Nov. 17. It is 
in the form of a slightly more than life- 
sized statue of Col. Sisson, with commemo- 
rative tablets also of bronze. It repre- 
sents the colonel at the time of his fa- 
mous achievement at Fort Washington, 
N. C., on April 13, 1863, in the full-dress 
uniform of a colonel of artillery. Every 
detail of the uniform and accoutrements 
is accurate, and the sword upon which the 
colonel’s hands are resting is cast from 
the sword presented to him by the 44th 
Massachusetts Regiment shortly after the 
daring rescue which the statue commemo- 
rates. The monument is entirely a prod- 
uct of Rhode Island art. The sculptor, 
Henri Schonhardt, has been many years a 
resident of Providence, the statue and tab- 
lets were cast at Gorham’s and the ped- 
estal was cut at one of the quarries at 
Westerly. 

At the annual meeting of the Rhode 
Island Yacht Club, held last Monday even- 
ing, William B. Streeter was elected com- 
modore; George G. Wheeler, of the Man- 
chester-Smith Co., as rear commodore; 
Frederick A. Barnes, of Jencks Paper Box 
Co., as secretary and treasurer; Richard E. 
Wildprett, as a member of the social com- 
mittee, and Messrs: Barnes and Streeter 
and Barton. P. Jenks, vice-president of the 
Gorham Mfg. Co., as delegates to the Nar- 
ragansett Bay Yacht Racing Association. 
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Herbert Sturdy has returned from a 
week’s stay in New York. 

The L. G. Balfour Co. is one of the 
local concerns which has received war 
orders. 

The Clegg Tool Co. presented Norton 
McLean, one of the employes who left last 
Friday to join the National Army, with a 
wrist. watch. 

William H. Saart, a well-known jeweler, 
has.announced that he will not be a candi- 
date for re-election to the council at the 
coming city election. 

The labor trouble in North Attleboro is 
being watched closely by the Attleboro 
manufacturers, as it is anticipated that it 
may spread to this city. 

David Makepeace served as chairman of 
the war camp community fund committee 
in this city last week. A liberal sum was 
raised for this worthy object. 

F. D. Hall, a local manufacturer, gave 
‘a husking bee to his employes at his home 
in West Mansfield last Monday evening. 
It was Mr. Hall’s birthday and he was 
presented with a bathrobe and slippers by 
his guests. 

A large bundle for the benefit of the 
Attleboro boys in Co. I, who are in France, 
was prepared and sent by the John M. 
Fisher Co., last Friday. Mr. Fisher per- 
sonally put in the package, 104 pair of 
socks and 100 khaki handkerchiefs. 

A‘ reception was given last week to the 
former employes of the Robbins Co., who 
.afé tiow at Camp Devens, Ayer, Mass. 





Fred Schwinn, manager of the company, 
acted as the presiding officer. Dancing 
was enjoyed and a collation served. 

The J. F. Sturdy’s Sons Co. has opened 
a branch factory at Buzzard’s Bay, where 
about 25 girls are employed. C. H. Sum- 
mings is in charge of the branch. 
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M. I. Furbish returned last Tuesday 
from a week’s vacation enjoyed in Maine. 

Duncan Greehalgh and William Main- 
tien left last week on their annual hunt- 
ing trip to Maine. 

Frank Kennedy, a member of the Bug- 
bee & Niles Co., was in New York last 
week in the interest of his firm. 

The Whiting & Davis Co. is keeping 
an honor roll of all its employes and 
soon a service flag is to fly over the fac- 
tory. 

The married men at the factory of the 
D. Evans Co. won.a bowling match from 
the single men last Thursday evening at 
the Anawan alleys. 

Andrew Morris, who is in charge of 
the affairs of Doran, Bagnall & Co., is 
busy having an inventory of the machin- 


ery and goods made. 


The H. F. Barrows Co. closed its 
factory last Monday afternoon during 
the funeral of the late Alexander Chis- 
holm, who for many years was employed 
by the firm. 

Samuel Fisher, a retired manufactur- 
ing jeweler, observed his 78th birthday 
last Friday at his home on North Wash- 
ington St. Mr. Fisher has been confined 
to his bed by illness for the past year. 

The North Attleboro local of the In- 
ternational Jewelry Workers’ Union have 
ordered a service flag which will soon be 
flying from the hall. Up to the present 
time 42 of their members are in the serv- 
ice. 

E. Ira Richards announced last week 
that he was to retire from the firm of -E. 
Ira Richards & Co., but that he thought 
that the business would be continued, al- 
though nothing definite has been settled. 
The business is the oldest in the Attle- 
boros, having been started in 1833 by 
Edmund and Harvey Richards. 

The result of the election last Tuesday 
was a draw battle as far as the union and 
non-union forces were concerned. The 
fight for Representative resulted in the 
election of Rep. Geo. Worrall, who at 
the last legislature voted against the 8 
hour a day law; and Rep. W. A. Bartlett, 
who voted for the law. James Crowell, 
president of the Attleboro union, who op- 
posed Rep. Worrall, was beaten by over 


400 votes. 








Albany, N. Y. 
The case of Alfred H. Baumgardt will be 


heard by United States Commissioner Bor- 
den H. Mills, Nov. 16. He is charged with 
presenting a false claim of $50 loss to the 
post office department for a watch ordered 
from the Miller-Hoefer Co., Detroit, Mich., 
which it is alleged was duly delivered to 
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him and he knew the claim was false and 
fraudulent. Baumgardt was released from 
the Albany penitentiary Oct. 16 under a 
general pardon from President Wilson. 
About two years ago he was indicted in the 
Federal courts for a misuse of the mails, 
to which he pleaded guilty and was given 
a suspended sentence by Judge Ray. He 
was later fined in the Albany police court 
for annoying women. Last July when he 
learned that Creighton R. Storey, Jr., son 
of an Albany clergyman, had been killed 
with the Canadian forces in France, he went 
to the Storey home and shouted that “it 
is a good thing and hope all other Ameri- 
cans will get the same who fight the Ger-- 
mans.” He was arrested for making the 
seditious remark and indicted. When ar- 
raigned before Judge Ray his-previous. sus- 
pended sentence was revoked and a sentence 
of one year in the penitentiary imposed. 

The jewelry store of Otto R. Mende at 
205 Central Ave. was robbed last week of 
diamonds, watches. and jewelry valued at 
$400. Entrance was made by breaking the 
glass in a rear window. 








New Enterprises. 





A. Finch has opened a store at Creswell, 
Ore. 

M. R. Smith has opened a jewelry store 
at Carthage, Mo. 

FE. Mitchel has opened a jewelry store 
at Lawton, Okla. 

A. G: Madston has opened a jewelry store 
at Ottawa, Kansas. 

The George C. Brymer Co. has started 
in business at Toronto, Can, 

Sam Cohn has started in business on 
Riverside Ave., Spokane, Wash. 

J. Dubal has opened a jewelry store on 
Minnesota Ave., Kansas City, Kans. 

A jewelry store has been opened at Au- 
gusta, Kans., by Max Krasshin & Son. 

The William A. Waters Co. has been 
incorporated to do business at 34 Marshall 
St., Newark, N. J. 

The Schoellner & Horbach Mfg. Co. is 
the name of a new concern at 276 N. J. R. 
R. Ave., Newark, N. J. 

C. S. Lanford and H. E. Diffabough have 
opened the “Clock Shop,” in the Arlington 
building, Kansas City, Mo. 








An unusually attractive novelty, the 
Sani-Fold folding tooth brush, is being 
manufactured by the Sweetser Co., 116 W. 
32nd St., New York. The brush opens 
and closes like a penknife. The sterling 
silver protector serves as a handle when 
the brush is in use and as a sanitary. pro- 
tector for the bristles when folded shut, 
yet permits perfect ventilation. The han- 
dle is an absolute protection from flies, dirt 
or germs of any kind. The bristles are 
suspended in the sanitary container and do 
not even touch the walls of the sterling 
silver handle. It is said to be the first ° 
folding toothbrush ever put on the market 
all in one piece. A man can carry it in his 
vest pocket and a woman can carry it con- 
veniently in a handbag. Its advantages to 
the boys going to the front will be readily 
appreciated. The toothbrush is the one in- 
dispensable toilet article for the soldier or 
sailor. The “Sani-Fold” is manufactured 
only in sterling silver. : 
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inconsiderate OME time ago 
THE JEWELERS’ 


Advertising of 


Trade Peieec. CIRCULAR had occa- 


sion to comment up- 
on the action of some New York firms 
which sent broadcast to jewelers 
through the mails postal cards which 
contained net trade prices upon novel- 
ties which the jewelers were then sell- 
ing in large quantities to the public. This 
practice caused a storm of protest from 
the dealers who received the cards owing 
to the fact that it made public in their 
community the exact price which they 
paid for the goods and the profits that 
were made. Some of the concerns that 
had done this without thinking of the 
result immediately stopped the practice 
when it was called to their attention, 
but one concern refused to do so, claim- 
ing it was nobody’s business but their 
own. The result proved bad for this 
house, at least from a business stand- 
point, because the additional orders that 
may have been received as the result of 
the postal cards were more than offset 
by the cancellation of orders of a num- 
ber of former steady customers, who re- 
fused thereafter to have any dealings 
with a firm taking such a position against 
the interest of their customers. 


We believed that the shortsighted pol- 
icy of this New York house had proved 
so disastrous that the example would not 
again be followed in the future and, 
therefore, were surprised to receive re- 
cently complaints from jewelers in the 
middle west to the effect that a large 
Chicago wholesale house was doing the 
same thing but even in a more agegra- 
vated way. According to the complaints 
(which are borne out by the evidence 
sent to this office), this Chicago whole- 
sale house had been circulating a 
catalog in a large yellow envelope, the 
greater part of the face of which is cov- 
ered with illustrations of military jewel- 
ry and similar novelties in which the 
jeweler and public are now interested. 
The printed matter used gives not only 
a description of the articles and the re- 
tail price at which they are sold, but 
plainly and in large figures gives the net 
price per dozen at which those goods are 
charged to the jewelers. As one lowa 
jeweler who received such a catalog puts 
it, the audacity of the sender is remark- 
able as this blatant advertising of jewel- 
ers’ prices to the public both cuts in on 
the customer’s trade and is an insult to 
the customer’s intelligence. He asks the 
trade to help stop the practice. 


Why a firm should advertise prices on 
the envelope containing a catalog that 
will be looked into for such prices is 
hard to understand. If the wholesale 
house wishes to call particular attention 
to certain articles, the illustrations and 
descriptions alone are sufficient. Even 
if the sender felt that more business 
could be obtained by the publication of 
prices in this way, the interests of his 
customers should cause him to sacrifice 
this advantage; but as experience has 


shown that such practices result in an- 
tagonizing the customer to the extent of 
losing trade not only on the articles ad- 
vertised but on the regular lines as well 
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we. cannot understand the mental opera- 
tion of the man who can feel that such 
advertising is advisable. 





The Jewelers’ ETAIL jewelers 
Chance to Stop throughout the 
Returns of country should con- 


Merchandise sider carefully and 
follow the advice that was given the mem- 
bers of the retail jewelers of New York by 
the president of the local society during the 
meeting held last week when he called at- 
tention to the fact that the so-called “ex- 
change” evil could now be curtailed by the 
jewelers themselves. This habit of cus- 
tomers of buying an article and later bring- 
ing it back for exchange or for a credit is 
one that has grown to enormous propor- 
tions in certain sections of the country, and 
is one that is causing serious less to many 
large jewelry concerns who have felt here- 
tofore that they could not stop it without 
putting themselves at a disadvantage and 
driving their customers either to direct 
competitors in the jewelry trade or to the 
department stores. As the president . of 
the New York organization well said, the 
merchants themselves were partly respon- 
sible for the condition because in meeting 
the competition of the department stores 
they have practically encouraged the evil 
by acquiescing to the demands of custom- 
ers who felt the jeweler should do as much 
for them as the department store did. It 
has come now, however, to a condition 
where the customer no longer recognizes 
this as a privilege but almost demands it as 
a right, not realizing the enormous losses 
to which he puts the merchant who had sold 
the goods. These losses include not only 
the cost of polishing, refinishing and putting 
the article in condition to be put back in 
stock but also that incurred through having 
the article taken away during the very - 
season it can be sold and brought back at 
times when it waS not salable. 


As a result of the movement started by 
the Council of National Defense, the de- 
partment stores have already taken up this 
subjects of the return evil and of special 
deliveries to the extent that they are not 
only curtailing such privileges but are re- 
ducing them to a minimum by insisting that 
articles can only be exchanged if returned 
immediately and that no special deliveries 
will be made. In fact, this movement 
among the department stores (to which 
prominent attention was recently called in 
these columns.in a story from Pittsburgh 
some time ago) has spread all over the 
country and during the last week practically 
all the leading stores in the vicinity of New 
York joined together in a page advertise- 
ment in all the metropolitan papers, quoting 
a telegram from the Commercial Economy 
Board of the Council of National Defense 
urging the restriction of the number of 
daily deliveries, the elimination of special 
deliveries and the reduction of the time 
limit on the return privilege. The telegram 
stated that recommendations to this effect 
had already been adopted in cities and 
towns whose population aggregated more 
than 15,000,000 people. 

In this announcement to the public, the 
department stores stated that in accordance 
with the suggestions of the Government 
they had adopted a rule to the effect that 
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The Grand Success of the 





Second U. S. Liberty Loan 


proves the soundness of our country. 
The people have the money and will 
spend more than ever this Fall on 
Jewelry. 


The success of your Fall business will 
depend on the soundness of your stock. 
Don’t delay making it the last word in 
attractiveness. See our lines before 
completing your purchases. 








CROSS @ BEGUELIN 


Established 1863 


Entire Third Floor 
21-23 Maiden Lane New York City 
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no goods would be received for credit or 
exchange that are not offered within seven 
days from receipt and that certain mer- 
chandise had to be sold on a strictly un- 
returnable basis for. sanitary and other 
reasons. The whole announcement was an 
appeal to the people to help keep down the 
price of merchandise and tended in its ef- 
fect to bring home to the public at large the 
fact that these special privileges which 
have been offered in the past are really 
added expenses which must eventually be 
paid by the buyer; that in stopping them 
the benefit accrues to both merchant and 
buyer in the reduction of cost and con- 
sequently of the price that must be asked. 

With this education of the public being 
conducted both by the Commercial Eco- 
nomy Board of the Council of National 
Defense through the articles sent out to 
the various papers and magazines and by 
the department stores in their own and in 
combination advertising, the jewelers have 
an opportunity to take a stand against the 
return privilege and against special de- 
liveries that puts them at no disadvantage 
inasmuch as the public is being taught that 
this is requested by all merchants in the 
interest of economy for the nation. 

Now, if ever, is the psychological mo- 
ment for the jeweler to revise his methods 
of doing business and eliminate the evils 
in the way of special privileges which he 
deplored in the past but which he felt were 
necessary in order to conform with what 
the public wanted and expected. No 
jeweler, be he large or small, need be told 
of the advantages that will accrue to him 
if his customers buying for the holiday 
season feel that they must return for credit 
or exchange their merchandise within seven 
days. It will not only mean that even at 
least merchandise sold will be returned to 
him before the first of January, but that 
most of the sales made prior to the week 
béfore Christmas will either be actual sales 
or he will have the benefit of having posses- 
sion of the stock during the Christmas 
rush. 

It seems but fitting that the department 
stores which were responsible for the in- 
troduction of the return privilege which 
became such an abuse and which has caused 
such annoyance to jewelers, should bear 
the brunt of educating the public as to the 
reasons why it should be abolished. As the 
jeweler suffered from the result of their 
bad business practices in the past, so he may 
now benefit from the efforts that they now 
put forth to save themselves from the 
consequences of the evil. No merchant 
should lose the chance to take advantage of 
the opportunity now offered. He who fails 
to do so either through want of backbone, 
carelessness or a desire to offer advantages 
which his competitors do not, is a menace 
and should be made to realize that not only 
do his actions tend to undermine the 
jewelry business but in the end he will get 
no benefit from it. For it is clear that he 
who continues in these foolish practices 
will lose the respect of and probably the 
patronage of his intelligent customers who 
are being educated to the effect that the 
privileges which they formerly insisted upon 
are in reality unreasonable, unethical, con- 
trary to the recommendations of the Com- 








(Editorials continued on page 95.) 
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L. B. Droune, watchmaker for the trade, 
is now located at 68 Nassau St. 

The American Diamond Committee has 
opened a new office at 15 Maiden Lane. 


S. Lieberman has opened a repair and 
order work shop for the trade at 47 Maiden 
Lane. 

Leo Cahn, of Meyerowitz & Cahn, 15 
Maiden Lane, has returned to the city after 
a successful trip. 

Mr. Schade, with the Towle Mfg. Co., 15 
Maiden Lane, has returned to the city 
after a successful southern trip. 

E. J. Adler, Chicago representative of 
the Bonner. Mfg. Co., is spending a few 
days at the New York office, 87 Maiden 
Lane. 

Graff, Washbourne & Dunn, 142 W. 14th 
St., and employes of the concern have sub- 
scribed a total of $43,500 to the Second 
Liberty Loan Bond issue. 

H. A. Flinn, with the New York office 
of the North American Watch Co., 15 
Maiden Lane, has started on a trip and 
will cover the principal cities in the middle 
west. 

M. Weisberg, of Weisberg & Schwartz, 
65 Nassau St., returned last week from a 
successful trip through the south, and has 
left for a three weeks’ visit calling on the 
eastern trade. 

Charles Willemin will in the future rep- 
resent Barnett, Inc., 120 Broadway, with a 
factory at 15 Kirk Pl., Newark, N. J. Mr. 
Willemin is the president of the Jewelers’ 
Fraternal Association. 

L. & M. Kahn & Co., 170 Broadway, were 
subscribers for $50,000 worth of the second 
issue of Liberty Loan Bonds. Through a 
mistake the name of this house was not 
included among those published in the last 
week’s issue of THE JEWELERS’ CIRCULAR. 

Members of the jewelry trade asked to a 
reception given in honor of Brigadier-Gen- 
eral Charles H. Sherrill, at the Union 
League Club, Fifth Ave., at 39th St., last 
week, were William H. Tarlton, Milton B. 
Rosenback, Harry Larter, J. Warren 
Alford and T. Edgar Willson. 

The Quality Jewelry Co., Inc. is the 
name of a concern which has taken out 
papers of incorporation at Albany, N. Y., 
to engage in business in this city. The 
capital is $3,000 and the incorporators are 
William Balter, 8720 19th Ave.; Abr. 
Weinstein, 70 Stagg St., Brooklyn, N. Y., 
and Harry Aronson, 974 St. Nicholas Ave. 

Ex-President H. Mestel, of the United 
Retail Jewelry Storekeepers’ Association, 
announces that the annual banquet and ball 
of the association will be held Sunday, 
Feb. 10, 1918, at the Royal Lyceum, 10-14 
W. 114th St. In his announcement, Mr. 
Mestel asks the co-operation of all the 
tetail jewelry storekeepers in New York 
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to make this first annual banquet and ball 
of the association a success. 

Among the jewelry buyers in this city 
during the past week were: J. E. Kelly, 
of the Howland Dry Goods Co., Bridge- 


‘port, Conn.; Miss R. Baer, of Halle Bros. 


Co., Cleveland; O.; W. J. Cardie, of Ely 
& Walker Dry Goods Co., St. Louis, Mo.; 
Mrs. J. C. Nourse, of Woodward & Lo- 
throp, Washington, D. C.; J. C. Mizer of 
the E. Malley Co., New Haven, Conn.; 
F, J S.mith, of the Gilchrist Co., Boston, 
Mass., and W. McClain, of the Jordan, 
Marsh Co., Boston, Mass. 

As he was on his way from work 
Charles F. Schlegel, 60 years of age, a 
jeweler employed in one of the New 
York jewelry factories, suffered an at- 
tack of heart failure and died before 
medical aid could reach him. He died 
Thursday evening, Nov. 1, on the Lacka- 
wanna Ferryboat, Binghamton, as _ it 
was making its way to a Hoboken slip, 
about 5.30 o’clock. When the boat landed, 
a hurry call was sent for the St. Mary’s 
Hospital ambulance, but upon its arrival, 
the doctor found that Mr. Schlegel was 
dead. He lived at 201 Webster Ave., 
Jersey City Heights. 

Dora Kraft, a bankrupt, has applied for 
a discharge in bankruptcy. Creditors 
and others who are interested are re- 
quested to appear in the United States 
District Court, in the Post Office build- 
ing, Manhattan, on Dec. 10, at 10.30, to 
show cause why a discharge should not 
be granted. The referee in bankruptcy 
is William H. Willis. A voluntary pe- 
tition in bankruptcy was filed on Sept. 
12, by Dora Kraft, watchmaker and 
jeweler, 1804 Madison Ave. According 
to the schedules filed, her assets amount 
to $307 and liabilities, which consist of 
unsecured claims, amount to $982. 

The next drill of the Jewelers’ Division 
of the Home Defense League, will be 
held Friday evening, Nov. 16, at the 9th 
Regiment Armory, 14th St. near Sixth 
Ave. A meeting of the officers of the 
Home Defense League was held last 
Wednesday and a meeting of the officers 
and members will be -held today 
(Wednesday), at 3 o'clock in the rooms 
of the 24 Karat Club, 15 Maiden Lane. 
The regular weekly drill was held last 
Friday evening, at the 13th Regiment 
Armory, 62nd “St. and Columbus Ave., 
and the drill was conducted as usual by 
Police Sergeant Hines. It was announced 
at this drill that the Police Department 
will supply members of the Home De- 
fense League, in good standing with 
Winter overcoats. The overcoats are to 
be given to men in Class A, who ‘have 
attended 90 per cent. of the drills. The 
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members of the Home Defense League 
were also drilled by Captain Nesbit, of 
the Gorham Co., who is a former officer 
in the 7th regiment. The change to the 
9th Armory was made necessary because 
rifles could not be secured at the old 
drilling place. 

A woman pleaded not guilty to a charge 
of grand larceny preferred by F. J. Tolles, 
secretary of the A. A. Webster Co., jewel- 
ers, 440 Fulton St., Brooklyn, before Mag- 
istrate Dodd in the Adams Street Court 
last Friday. He aHeges that a week ago 
the woman after examining rings at the 
store selected two, but was undecided 
which she preferred. One contained: dia- 
monds and sapphires, valued at $500. The 
other was a cluster ring worth $425. Ac- 
cording to Mr. Tolles’ statement, she re- 
quested Tolles to send the rings on ap- 
proval. Benjamin Challenor, of 345 
Franklin Ave., messenger employed by the 
jewelry firm, was sent with the rings to 
the woman’s home. She said she would be 
at the store the following day, that the 
ring selected would be paid for and the 
other returned. She failed to appear, ac- 
cording to the complaint. She was ar- 
rested by Detective Hurley last Thursday 
on a warrant charging grand larceny in 
the first degree in the theft of two diamond 
rings valued at $925. Magistrate Dodd re- 
leased the woman in $1,500 bail for exam- 
ination on Nov. 23. This late date has 
been set because she is in poor health. 

Abraham Strauss, a diamond cutter, 90 
Nassau St., was arraigned for examination 
last Monday before Magistrate Koenig, in 
the Tombs Court, Manhattan, on a charge 
of grand larceny, but the examination was 
postponed until Thursday, Nov. 15. The 
charge was preferred by Rudolph Oblatt, 
a jeweler, with offices at 37 Maiden Lane. 
Mr. Oblatt, through his attorney, Albert 
Hano, 309 Broadway, charges Strauss with 
pawning a $700 pearl diamond ring and a 
pearl brooch valued at $1,000, which 
jewelry, it is claimed, he had on memo- 
randum from Mr. Oblatt. Strauss, who 
lives at 1124 Avenue J, Brooklyn, was ar- 
rested on Monday, Nov. 5, arraigned be- 
fore Magistrate Koenig in the Tombs 
Court, and held in $1,500 bail for examina- 
tion last Monday. It is charged by Oblatt 
that Strauss has for the past three months 
taken jewelry from him on memorandum, 
and that he, Oblatt, did not suspect that 
Strauss was pawning the jewelry until he 


had repeatedly asked for the return of sev- 


eral pieces. His suspicion that his jewelry 
was being pawned was confirmed, he al- 
leges, when a friend said that he had seen 
one of the pieces in a Park Row pawn- 
shop. This was investigated and found to 





(New York Notes tontinedd on page 95.) 
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IS REPUTATION VALUABLE? 

HAS THE HOLMES COMPANY A REPUTATION IN MAIDEN LANE? 

IS PROTECTION OF YOUR SAFES VALUABLE TO YOU? 

[IS THE HOLMES COMPANY PROTECTING YOUR SAFES? 

THIS IS THE TIME OF PREPAREDNESS 
THE HOLMES CO. IS PREPARED TO PROTECT BOTH THE 
CONTENTS OF YOUR SAFES AND ITS OWN REPUTATION, TOO 
THE HOLMES CO.’S HONOR ROLL 

BEARS THE NAMES OF 34 EMPLOYEES WHO HAVE FAITHFULLY 

SERVED THE COMPANY FOR FROM 15 TO 39 YEARS 
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be true, according to Mr. Oblatt. It is 
alleged that Strauss pawned the $700 ring 
on Sept. 13 and the $1,000 brooch on Sept. 
28. The arrest of Strauss was made by 
Lieutenant Boyle. 

Sam Berman, 1108 Manhattan Ave., has 
moved to Kingsland, N. J. 

Leopold Lewis, 203 W. 125th St., moved 
recently to 837 Eighth Ave. 

Harry Goldstein, of Hipp, Didisheim & 
Bro., watch importers, 54 Maiden Lane, 
returned this week from a successful trip 
through the middle west. 

Frank Frey, formerly a member of the 
firm of Downing, Keller & Frey, died last 
month at North Brothers Island of con- 
sumption. Mr. Frey was a member of the 
Jewelers’ League. 

H. M. Goldmann, of the firm of Epstein 
& Goldmann, Inc., 71 Nassau St., has with- 
drawn from that firm to give his entire 
attention to the firm of I. Goldmann & Son. 
Mr. Epstein will continue the firm of Ep- 
stein & Goldmann under the old style. 

A meeting of the New York Daylight 
Savings Committee was held yesterday in 
the office of Marcus M. Marks, president 
of the Borough of Manhattan, Room 2050, 
Municipal building, at 4 Pp. M., to consider 
a campaign to interest Congress in enact- 
ing the daylight savings bill in December, 
1917. 

L. Teitelbaum & Co., Inc., is the name 
of a corporation which was recently incor- 
porated under the laws of New York State 
to do a jewelry business with a capital of 
$5,000. The incorporators are Lazar Tei- 
telbaum, 1307 Putnam Ave., and Louis 
Lewitt, 756 New Jersey Ave. both of 
Brooklyn, and Gustav Legith, 29 W. 119th 
St., New York. 

A reappraisement decision on the foreign 
market values of diamonds imported at 
New York from Staal & Koster, of Ams- 
terdam, Holland, was handed down during 
the past week by Judge Sullivan, of the 
Board of United States General Appraisers. 
These diamonds were exported on July 17, 
1917, and entered at New York on Aug. 14, 
1917. The values, as fixed by the General 
Appraiser, read as follows: “1,028 stones, 
73.40 carats, entered at 95 florins per carat. 
329 stones, 40.10 carats, entered at 100 
florins per carat. 231 stones, 23.45 carats, 
entered at 105 florins per carat. 145 stones, 
10.20 carats, entered at 75 florins per carat. 
And similar goods. Packing extra. All 
reappraised as entered.” 

A diamond platinum wrist watch case 
disappeared last week from the office of a 
prominent watch house in Maiden Lane. 
The missing article is known as a platinum 
“tonneau” octagon diamond set case and 
is believed to have been either stolen from 
the office or thrown out by mistake with 
waste paper. On the chance that it may 
be offered to a jeweler by someone who 
wished to have it fitted with a movement, 
members of the trade are requested to 
watch out for it, and in case it comes to 
their attention to notify THe JEWELERS’ 
CircuLAR immediately, ‘The number on the 


inside of the case is 75887. A reward of 
$25 for the return of the article is offered 
by the house losing it. 
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mercial Economy Board and help fo keep 
up an unnecessary cost in merchandising 
which must eventually be added to the 
prices which they have to pay. 





HANKS to the 
continuous, dili- 
gent and _ intelligent 
work of the Revenue 
Law Committee of the jewelry trade (ap- 
pointed under the auspices of the Vigilance 
Committee), the jewelry tax under the War 
Revenue Law has been practically straight- 
ened out. As a result of the work of the 
committee from our trade, Internal Reve- 
nue Commissioner Roper has been induced 
to see the error of his previous decision 
taxing unset precious stones while in a 
condition to be used as raw material in 
jewelry. 

In a revision of his former decision made 
public Saturday (which has been approved 
by Secretary McAdoo), Commissioner 
Roper declares unset precious. stones, 
mountings and findings to be taxable as 
jewelry when they are sold to the con- 
sumer. It is apparent, therefore, that as 
long as these articles are within the chan- 
nels of trade and commerce, they are parts 
of jewelry and will not pay a tax unless 
assembled into jewelry and. sold. The 
commissioner’s ruling on precious stones 
is entirely in line with the previous ruling 
in regard to pearls and carries out a sen- 
sible theory in jewelry taxation by which 
the government cannot be cheated out of 
its duty on stones, but at the same time 
will not have to be put in a position of 
taxing gems two or three times before they 
go into the hands of the ultimate consumer. 
When they are made into jewelry and sold, 
they pay a tax; should they go into the 
hands of the consumer without being made 
jewelry, they pay a tax, and these are the 
only conditions under which they do pay 
a tax. 

Commissioner Roper has also modified 
his ruling in regard to watches, making it 
clear that all bracelet watches with metal 
bands are jewelry, that all watches with 
highly ornamented or gem set cases are 
jewelry, but that all watches for utility 
purposes carried in the pocket and with 
cases no more elaborately ornamented 
than by engraving or engine turning -are 
not subject to the tax. As far as watches 
go, although this may not be satisfactory 
to the watch trade as a whole, it is a dis- 
tinct victory for the committee that had to 
contend with the desire on the part of the 
officials to tax watches of every character. 
They were able to get the ordinary pocket 
watch out of the jewelry tax, but could not 
get the metal bracelet watch as long as 
the treasury authorities felt that the brace- 
let itself was jewelry and: should not be 
exempt because it had a watch attached 
to it. | | 

With the decision of the Commissioner 


Jewelry Trade 
Wins Out on 
Cut Gem Tax. 
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and the rulings already obtained there is a 
basis of working out logically practically 
all the questions that may come up under 
the War Revenue Tax on jewelry, and al- 
though questions may arise in the future 
that may require special decisions from 
Washington, a proper foundation has been 
laid for solution—and laid along lines that 
the jewelry trade from the beginning has 
contended for. ! 

The victory is a great one and has been 
due, first, to the fact that the subject has 
been handled properly and intelligently by 
the committee in charge, and second (and 
most important), because the committee 
has been able to convince the authori- 
ties at Washington that the jewelry trade 
as a whole is not seeking to find subter- 
fuges by which war tax can be avoided, 
but is honestly and in good faith seeking 
to co-operate with the government officials 
in having the tax fairly and equitably en- 
forced, so that no injustice is done but at 
the same time so that the government will 
get every dollar to which it is entitled. 








DEATH OF B. HYMAN 





Veteran Member of the Diamond Trade 
Passes Away After a Week’s Illness 


After a week’s illness of acute indiges- 
tion, Beaumont Hyman, member of the 
firm of Hyman & Kaiser, importers and 
cutters of diamonds, 2 Maiden Lane, New 
York, died last Saturday afternoon at his 
home, 601 W. 113th St. 

Mr. Hyman was born 60 years ago in 
Wilkes-Barre, Pa., and at an early age 
came to New York. When he was 17 
years of age he entered the employ of 
Keller & Untermeyer, then at 9° Maiden 
Lane, as a traveling representative. After 
being 20 years in their employ he started 
in business for himself with Veit Hirsh, 
as Hirsh & Hyman, at 170 Broadway. 
This firm existed for 15 years when Mr. 
Hyman organized the firm of B. Hyman 
& Co., 170 Broadway, and Mr. Hirsh or- 
ganized the firm of Veit Hirsh &-Co., now 
at 6 Maiden Lane. Two years later Mr. 
Hyman formed a partnership with Solo- 
mon Kaiser, under the present style of 
Hyman & Kaiser. He had been for over- 
43 years in the diamond trade. 

Mr. Hyman was a member of the Prog- 
ress Club, a member of New York Lodge 
No. 1 of the Elks, which sent a large floral 
piece and also a delegation to the funeral 
services, a member of the Order of the 
Golden Seal, and also very active in re- 
ligious affairs, being a member of Temple 
Emanuel. Mr. Hyman was also very 
active in charity work. That he had a 
host of friends was evidenced by the large 
number of members of the diamond trade 
present at the funeral services, which were 
held last Monday at 10 a. m. and were 
conducted by Rev. Dr. Silverman, of Tem- 
ple Emanuel 

Interment was in Cypress Hills Ceme- 
tery. 

Deceased is survived by a mother, two 
brothers, Mortimer and Solomon, and one 
sister, Sarah H. Fribourg. 








William H. Lyman, Holyoke, Col., has 
moved to Gehring, Nebr. | 











J. Austin Granbery is on a trip through 
the middle west in the interest of his com- 
pany, the J. Austin Granbery Co., 306 Mar- 
ket St. 

Fred T. Long, of Dalzell, Long & Co., 
23 Marshall St., is now on a trip for his 
concern which includes visits to the trade 
through the middle west. 

Harry DeVries, Newark, and W.. A. 
Donaldson, of Brooklyn, N. Y., have been 
issued a patent for apparatus for grinding 
or polishing precious stones. 

Louis F. Clark has been visiting the 
trade in Philadelphia, Baltimore and 
Washington in the interest of his concern, 
Clark & Noon, 27 Marshall St. 


Fred H. Felger has returned from a 
trip through the middle west in the in- 
terest of F. & F. Felger, 42 Marshall St. 
F. C. D. Bonnor has been visiting the trade 
in Philadelphia for the concern. William 
Pfleuger is now covering the southern ter- 
ritory. 

Frank P. Steitz has been secured to suc- 
ceed John W. Wentworth, who recently 
died in St. Louis while on a trip, as sales- 
man for Kollmar, Rauch & Co., of 306 
Market St., and Burstow, Kollmar & Co., 
18 Columbia St. Mr. Steitz has just left 
for a trip through the middle west for 
these concerns. 

Benjamin S. Whitehead has been ap- 
pointed as chairman of the campaign com- 
mittee to raise Newark’s part of the 
$35,000,000 fund which is to be raised for 
Y. M. C. A. work among the. armies of 
the United States and her allies. The 
committee must procure captains for the 
teams that will be organized to carry on 
the campaign. 

Louis V. Aronson, president of the Art 
Metal Works, Mulberry St., was the head- 
liner on Monday, Tuesday and Wednesday 
evenings of this week at Proctor’s Palace 
Theatre. The money which he received 
for the engagements will be used for the 
work of the Red Cross. Mr. Aronson is 
known as a rapid-fire cartoonist and his 
stage drawings were made a feature of the 
bill. 

Incorporation papers have been filed for 
the Schoellner & Horbach Mfg. Co., whose 
registered office is at 276 New Jersey Rail- 
road Ave. The statutory agent is John 
W. Schoellner. The authorized capital 
stock is $125,000. The incorporators are 
Karl A. Horbach, John W. Schoellner and 
Joseph P. Rowley. The object for which 
the concern was incorporated was to manu- 
facture jewelry. | 

More than 80 nomination petitions for 
city commissioner were filed for the special 
election which will be held this week. 
From these five commissioners will be 
elected. One of those who filed a petition 
was Alexander Archibald, head of the 
Archibald-Klement Co., manufacturers of 
silver deposit ware at E. Kinney and 
Orchard Sts., who has been city clerk for 
a number of years under the present form 
of government. 

Charles B. Minard, business agent for 
the Newark Local of the International 
Jewelry Workers’ Union, reports that 
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since Jan. 1 last, 461 men have left the 
trade in Newark. Of these 101 are now 
in the service of the United States. In 
recognition of this fact the union is hav- 
ing a service flag made with 101 stars in 
it. When completed there will be a flag 
raising in front of the union headquarters. 
The remaining 360 persons who have left 
the trade in Newark since the beginning 
of the year are working in ammunition 
factories. 

Incorporation papers have been filed for 
the William A. Waters Co., manufacturer 
of gold and platinum jewelry. When in- 
corporated, the registered office was at 207 
Market St., but the office and factory were 
almost immediately moved to 34 Marshall 


St., the present location. William A. 
Waters is the statutory agent. The au- 
thorized capital stock is $25,000. The 


members of the corporation are William 
A. Waters, Raymond L. Waters and 
William C. Keller. For the past 20 years 
Mr. Keller has been a designer for Durand 
& Co. He left that company and now has 
an interest in the Waters concern. 

Edward Ridgnor, of Fulton St., Rahway, 
who for the past five years has been man- 
ager of the branch office of the Adams 
Express Co. here, and who has been con- 
nected with the office during the 12 years 
that he has lived in Rahway, has been 
arrested charged with the theft of $2,000 
worth of jewelry, consigned by the Old 
Colony Co., a New England concern, to 
Mrs. Ellen Edgar, of Chesterton Ave., 
Rahway. Bail was fixed at $2,000, in de- 
fault of which Ridgnor was committed to 
the county jail at Elizabeth to await the 
action of the Grand Jury. When arraigned 
Ridgnor pleaded not guilty and denied 
that he had ever seen the package. De- 
tectives say they have proof that the pack- 
age reached the Rahway office on Oct. 19, 
but that all trace of it was lost then. Ridg- 
nor has a wife and family. 

The death of Roland B. Molineaux in a 
Long Island hospital recalls the noted trial 
of years ago in which several Newark con- 
cerns were unwittingly involved. At the 
time the murder was committed Molineaux 
was employed as a chemist in the color 
works of Morris Herrmann & Co. in Jer- 
sey St. Detectives were brought to New- 
ark in the case when they learned that the 
silver bottle holder sent with poisoned 
bromo seltzer to Harry Cornish, Molli- 
neux’s enemy, but taken by Mrs. Adams, 
with whom Cornish boarded, had been 
manufactured by Lebkuecher & Co., 28 
Prospect St., this city, and had been sold 
a day or so before Christmas in 1898 over 
the counter at Hartdegen & Co.’s jewelry 
store, 677 Broad St. When the Renzie- 
hausen company’s affairs came to an end 
a couple of years ago, among a lot of bot- 
tles which had been stored away, was one 
which it is said figured in the trial. 








Benjamin M. Harris, Utica, N. Y., re- 
ported to the police that between 11 o’clock 
election night and 8 o’clock in the follow- 
ing morning his store was entered at 653 
Bleecker St. and the burglars stole $566 
worth of jewelry. Among the articles 
were 100 lockets, valued at $200; 200 rings 
worth $150; 18 bracelets valued at $100; 
three watches, $50; pocket knives, scarf- 
pins, match safes, bracelets, etc. 
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Edward Penfold, Jr., an engraver, was 
a candidate for supervisor of the 24th ward. 

The Albright Art Gallery, in this city, 
has a special display this week, showing 
the art of engraving and etching. 

C. E. Page, jeweler and optometrist at 
235 W. Ferry St., has placed a new elec- 


tric sign in front of his store. He has 
also removed partitions and added new 
showcases at his place of business. 


George H. Striker and his two sons, 
Frank J. and Louis B. Striker, jewelers, 
are prominent members of the West Side 
Business Men’s Association. They are 
among the active workers in favor of the 
building of a public pier, a park and other 
improvements at the foot of Ferry St. 

Audrey Bald, the young daughter of Alfred 
O. Bald, secretary of the New York State 


Retail Jewelers’ Association, has _ been 
seriously ill with pneumonia. The little 
girl is now on the road to recovery. She 


attended some of the meetings of the State 
and national associations with her parents, 
and made many friends. 

The King & Eisele Co.’s factory was 

among the places at which fire drills were 
recently held in this city. The plan was 
in connection with a fire prevention cam- 
paign suggested by Governor Whitman. 
There were drills in about 10 establish- 
ments, in each of which from 100 to 800 
persons are employed. The average time 
in clearing a building was 58 seconds. 
. Two Canadians were recently held by 
U. S. Commissioner Robinson of Buffalo 
in $5,000 bail for the federal grand jury. 
They are accused of trying to smuggle 
watches into this country from Montreal, 
where they both live. The authorities say 
that 160 military wrist watches, valued at 
$10 each, were found in the pockets of the 
two men by Customs officers at the border. 
The prisoners declared some timepieces in 
their valises. 

“Help the poor delivery boy” will be the 
slogan of Buffalo jewelers from now until 
Christmas. Customers are being asked to 
change their old-time habit of having their 
holiday purchases held at the jewelry stores 
until the day before Christmas. The de- 
livery problem is serious this year and 
patrons are being impressed with the fact 
that they must not only shop early but 
must also have their Christmas purchases 
delivered early, or disappointments will 
result. 

Batavia jewelers will benefit by the ac- 
tion of the committee on credit rating of 
the Chamber of Commerce of that city, at 
a recent meeting. A card index system of 
credit rating was adopted and steps will 
be taken at once towards the introduction 
of the plan. The credit system is to be 
given to the jewelers and other retail mem- 
bers in the Chamber of Commerce free 
of charge. It will embrace not only every 
buyer in Batavia but a large portion of 
the residents of the county. The system 
will replace the old black-list of the former 
business men’s association of Batavia. 

Jewelry salesmen are eligible for mem- 
bership in the Merry Tossers, a society 
recently organized at a Buffalo hotel. This 
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is an organization of traveling salesmen 
who “make” Buffalo once a month. The 
only law in the constitution is in the pre- 
amble of the document: “We meet once a 
month; let’s meat together.” The origi- 
nator of this society has not been an- 
nounced. One man volunteered to intro- 
duce about 20 drummers, one to another, 
in the lobby of the hotel on a recent even- 
ing. They did the rest. A society was 
formed in half an hour. In another half 
hour a jass band was assembled and the 
first banquet of the society was in full 
swing. 

The Buffalo jewelry trade is well repre- 
sented in the Credit Men’s Association 
which has arranged a series of lectures on 
the general topic of “Credit Education.” 
Lectures will be held each Tuesday evening. 
A questionaire follows each lecture. This 
is the third year of the course. Subjects of 
the lectures and the speakers will be: 
“Effects on Today’s Business of Past Credit 
Methods,” John L. Johnson; “The Credit 
History of the United States,” E. W. Van 
Trees; “The Effect of the National Bank- 
ing Laws of the United States on Business 
and Credit,’ William F. Chase; “Trade 
Acceptances and Their Benefits,” J. J. 
Dolphin; “Credit Analysis of Today,” L. E. 
Chandler. 

In Batavia, N. Y., a plan to close the 
jewelry stores and other places of business 
for two or three days and send the em- 
ployes to the farms of Genesee county to 
help harvest the great crop of potatoes and 
beans there is being considered. The un- 
harvested crops of the county are valued at 
$2,000,000. This is as much money, ac- 
cording to a Batavia business man, as a 
factory employing 2,500 men would pay out 
in wages in a year. The comparison serves 
to impress jewelers, whose business de- 
pends in part upon the formers’ trade, with 
the seriousness of the situation. The 
jewelers of Hornell, Attica, and Dansville, 
N. Y., are also co-operating with other 
merchants there in aiding in the harvest- 
ing of potatoes near these towns. 








Plainville, Mass. 





The Whiting & Davis Tennis Club held 
a very well-attended dance in the town 
hall one evening recently. This is the sec- 
ond in the series of dances the club is 
to run this Winter. There is always a 
good crowd and a good time at a dance 
by the Tennis Club. 

Newell Benard, for some time employed 
at the Scofield, Melcher & Scofield fac- 
tory, left last Friday morning for Camp 
Devens, Ayer. He received only one day’s 
notice, as he was sent to fill in a vacancy. 
Twenty-five dollars was presented to him 
by his fellow employes. 

Mr. and Mrs. Frank E. Whiting, of Chi- 
cago, have been spending a few days in 
town. Mr. Whiting is western representa- 
tive for the Whiting & Davis Co. He and 
Mrs. Whiting came here after attending 
the wedding of their son, Clifford C. Whit- 
ing, which took place in Philadelphia on 
Saturday, Oct. 27. 

The Whiting & Davis Bowling League 
rolled off three matches last week. On 
Monday evening, Oct. 29, teams one and 
six rolled, team six winning. Teams five 
and three also rolled and team three won. 
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On Wednesday evening teams three and 
two rolled off a match and team three won. 
Much enthusiasm is shown in these con- 
tests. 


The Franklin Chapter of the Red Cross 
Association is sending 125 Christmas boxes 
to the Franklin boys who are _ enlisted. 
They are also sending 150 more of these 
boxes to the Red Cross headquarters to be 
used promiscuously. Charles A. Whiting, 
of the Whiting & Davis Co., who is chair- 
man of the Franklin Chapter, is sending 
these boxes from the factory. 

On Monday evening, Nov. 5, there were 
two matches rolled by the Whiting & Davis 
bowling league. Teams one and four 
rolled, team one winning with a total of 
1,233. Teams five and three rolled, team 
three winning with a total of 1,234. Last 
Thursday night teams two and six rolled 
a three string match. Team six walked 
away with all the honors, rolling the high- 
est single, getting the highest team total 
and the highest game total. Hartman cap- 
tured the high three-string total, knocking 
down 330. Team six has the highest team 
total, 1,369, for the season, thus far win- 
ning 11 matches out of the 12 rolled. 

On Tuesday, Nov. 6, owing to the de- 
mands made by the Union, a notice was 
posted on the time clock in the Plainville 
Stock Co. factory, stating that the owner 
desired to meet all of his help in the office 
after 1 o’clock. After reading the notice 
it was decided to meet the employer. Im- 
mediately after the afternvon’s work was 
started the employes went into the office, 
and there the owner and his foreman met 
them. The owner stated that he wanted 
to explain some of the reasons why he 
could not grant any of the demands made 
by the jewelry workers’ union. First, he 
stated that he did not have money other 
than what was in his business, which had 
not brought any profit for him in the last 
three years. He also said that he would 
meet a body of his own employes, but un- 
der no consideration would he meet them 
as members of a union. He stated that 
at present he could not grant any conces- 
sion whatsoever. The foreman also spoke 
along the same lines. 

A unique contest was held between four 
young men employed in the Whiting & 
Davis Co. factory on Saturday, Oct. 27. 
Lee Higgins and K. Hewes matched them- 
selves against F. Gaddes and L. Jacques in 
a nineteen point contest which included 
three games of tennis, four games of 
checkers, three games of whist, three 
games of pool, three of billiards and three 
strings of bowling. The four started the 
contest at 1 p. M. at the Whiting & Davis 
Tennis Club, where the first three games 
were played. These they finished at 5 
o’clock, the score being five to five. At 7 
o’clock they went to Starkey’s pool room 
in North Attleboro, where the pool and bil- 
liards were played. When they left for the 
Anawan Alley the score was nine to nine. 
The spirit of the contest was reaching a 
higher pitch every minute and quite a 
crowd of interested spectators followed the 
four to the bowling to see the outcome. 
After three strings were rolled and the 
score totalled up, it was found that Higgins 
and Hewes had won the contest by just 
one point. 
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S. Huberman, formerly with M. Sickels 
& Sons, has opened a watch repair business 
for the trade at 117 S. 8th St. 


M. Jacobs, formerly a watchmaker with 
I. Press & Sons, has joined the force of 
R. M. Cooper & Sons, 713 Sansom St. 


Mrs. Davis Karp, Battleboro, Pa., is in 
the city passing an optician’s examination, 
as is M. Sherman, a jeweler of Berwick, 
ra. 


C. J. Whiteneck, a jeweler who is well 
known among the watchmakers in this city, 
has removed from Baugh, Wis., to Edger- 
ton, O. 

Levy & Garfinkel, who have an auction 
room at 630 Market St., have extended 
their business by opening a new auction 
place at 1035 Market St. 

Among the weekly visitors to New York 
were M. Wright, of H. O. Hurlburt & 
Sons; Max C. Gordon, of Aisenstein & 
Gordon; David Atlas, Nathan Halpert and 
M. Ballen. 

Milton Neff, city salesman, with Aisen- 
stein & Gordon, and Miss Bertha Smith, 
of this city, were recently united in mar- 
riage and took a honeymoon trip to Wash- 
ington. Mr. Neff has returned to his work. 

S. J. Schless, in addition to his present 
store at 1235 Market St., has found his 
increased trade necessitating the opening 
of a new place of business on Market St. 
a few doors away from his present location. 

L. C. Wettling, Newtown, Pa., attended 
the funeral of a sister who died last week 
at Emleton, Pa. Mr. Wetting, a widely- 
known jeweler, was on a hunting trip in 
the vicinity when he learned of his sister’s 
death. 

Warren B. Haines, a son of a widely 
known jeweler at 5th and Somerset Sts., 
and Miss Grace Macpherson, of Magnolia, 
N. J., were united in marriage last week 
at the home of the bride’s parents in Mag- 
nolia. 

Jack Press, son of I. Press, and a mem- 
ber of the firm of I. Press & Sons, has 
been called to the colors as a member of 
the new National Army at Camp Meade, 
Md. Another Philadelphian who has 
joined the new National Army at Camp 
Meade is I. Kaplan, a jeweler of 1912 N. 
3lst St. 

Henry Graham, formerly with Aisenstein 
& Gordon, 712 Sansom St. but now a 
member of the Naval Coast Defense Re- 
serve at the Wissahicken Barracks, Cape 
May, visited his former employes last week 
and informed them that serving in the 
Navy was just as fine, in his opinion, as the 
jewelry business. 

T. B. Hagstoz & Son, for many years 
assayers and refiners at 709 Sansom St., are 
having a two-story brick addition erected 
at the rear of their plant The new part 
will be used for refining and also for melt- 
ing and rolling metals. The work is being 
done by Arthur H. Williams Sons’ and will 
be completed in a month or so. The im- 
provement will cost around $2,500. 











John Carlson, Wahoo, Nebr., moved his 
business on Nov. 1 to Ceresco, Nebr. 








TRADE CONDITIONS. 
Business conditions in New Orleans in the re- 


tail trade may be said to be satisfactory, although 
it is admitted that just now there is not a great 
business being done in the stores; in fact it is re- 
ported a little quiet. This, however, is taken to 
be an indication of what may be the calm before 
the storm, for big business is expected for next 
month. There is considerable confidence in the 
belief that Christmas will usher in a big trade, 
notwithstanding the general tendency to retrench 
from luxuries. 





E. Venable, formerly at De Quincy, La., 
was in New Orleans last week. — 

H. N. Etienne, a well-known Mexican 
jeweler, was recently in New Orleans mak- 
ing large purchases. 

W. Cronenberg, formerly with P. F. 
Esnard, Baton Rouge, has enlisted in the 
army with the aviation corps. 

Alfred J. Krower is now in Central 
America enjoying a pleasant visit to the 
tropics and looking to the business of his 
firm. 

W. T. White, of White Bros: Co., is 
now in Genesee, Ill., visiting his brothers 
and sisters. He will stop in Chicago a 
while on business. 

Many jewelers of New Orleans took part 
in the parade on Nov. 10 that opened the 
National Farm and Live Stock Show, the 
big fair of the south that runs for 10 days. 

Thomas Chesterman, formerly of Laurel, 
Miss., but now of Hattiesburg, was in the 
city last week and reports business good 
especially since Camp Shelby was estab- 
lished. 

White Bros. Co. have made an announce- 
ment that they will receive in payment of 
any good purchased in their store Liberty 
Bonds and allow a value of $52.50 for a 
$50 bond. 

J. H. Mednikow, after taking stock of his 
losses from the pilferings of a woman now 
under arrest, finds that about $600 was 
taken. More than $200 of goods has been 
recovered from local loan offices and the 
police are still searching. 

The Hart Jewelry Co. is advertising an 
auction sale to begin Nov. 12 and to con- 
tinue every day until after the holidays. 
The sale is a stock reduction sale and 
positively no indication that the Hart 
Jewelry Co. is going out of business. 

Lloyd G. Mehlig, manager of the De Luce 
of Paris of New Orleans and the Lloyd 
Jewelry Co., New York, has been drafted. 
Mr. Mehlig claimed exemption on account 
of his large business, but it was denied and 
he was also denied the extension of time 
he asked. 

Much sympathy has been expressed in the 
local trade over the severe illness of E. 
Magnus, who is the head of the clock and 
silverware department of Leonard Krower 
& Son. He has been confined to his home 
for more than a week. During his absence 
B. Matas is in charge of the department. 

A neat and enterprising way of showing 
appreciation of the men enlisted for the 
war is that of the Maison Blanche, a large 
department store having a considerable 
jewelry department in charge of Manager 
Solomon. The store has hung an orna- 
mental slab on a post and on it are in- 
scribed as a roll of honor the names of 
the men enlisted from the store. ‘The 
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names are in black letters except of those 
who joined the Red Cross and these are 
in red letters with the Red Cross 
opposite. 

Hausmann, Inc., recently completed for 
a local physician a job that taxed the skill 
and ingenuity of their silversmiths. The 
job was the building of a case for a surgical 
instrument used in operations. Rudolph 
Miller, silversmith, succeeded in making the 
case to the satisfaction of the physician. 
The surgical instrument is an apparatus 
used for boring and cutting bones. The 
physician wanted a case so that the entire 
instrument could be sterilized. It was 
necessary to fit the case, which was made 
of composition metal, about the instrument 
so that the whole could be sterilized under 
high temperature. This was the task that 
the Hausmann. Inc., silversmiths, accom- 
plished. 

With a fine record of high class business 
and progressive steps the T. Hausmann & 
Sons, Ltd., was reorganized recently and 
will in future be known as “Hausmann, 
Inc.” The Hausmann store at 135 Baronne 
St. is one of the largest and finest in the 
south, having an extensive stock an efficient 
corps of salesmen and a large shop occupy- 
ing as much space as the store in the ground 
floor and also the second floor upstairs. In 
the reorganization the concern is capital- 
ized at $300,000. Louis Hausmann is 
president of the new corporation, Gabe 
Hausmann, first vice-president, and Henry 
Hausmann, secretary-treasurer. Mrs. T. 
Hausmann is second vice-president. The 
large shops in which have been installed 
recently some of the finest up to the minute 
machinery is under the direction of Louis 
D. Fincke and Alphonse Mandot is assistant 
manager of the retail department. The 
Hausmann store was founded in 1870 by 
Henry Hausmann, establishing the business 
at 818 Poydras St. The good record of 
fair dealing and promptness and efficiency 
brought prosperity to the concern and some 
three years ago it was moved to its present 
location. 








Among manufacturers of platinum 
mountings the firm of Dinhofer Bros., at 51 
Maiden Lane, New York, is conspicuous 
for the rapid advancement made since its 
birth five years ago. The brothers have 
launched an intensive advertising campaign, 
the direct purpose of which is to increase 
the public’s knowledge of platinum mount- 
ings and, in co-operation with their cus- 
tomers, induce larger sales of pieces in 
that metal. They have retained the ex- 
clusive services of Ginault,. a celebrated de- 
signer of jewel mountings, whose designs 
will be featured in advertising to both the 
public and the trade. A limited edition of 
the new catalogue is ready. It shows the 
Dinhofer standard designs in_ rings, 
brooches, bar pins, la Vallieres, pins, etc. 
In charge of the sales department is Ben- 
jamin S. Katz, formerly of the New Era 
Mfg. Co. Julius Dinhofer will continue to 
look. after the interests of his old cus- 
tomers and Harry Dinhofer will maintain 
the efforts which have made the Dinhofer 
factory what they believe to be a model 
of its kind. The remaining member, Leo 
Dinhofer, contributes his experience of 
vears and exceptional care in the setting 
of stones. 
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Lancaster, Pa. 





TRADE CONDITIONS. 

The local jewelers are very much divided jp 
their views of the prospect for the Christmas hol. 
iday trade. Some are optimistic, on the ground 
that all of our industrial plants are operating 
wages as a rule being better than ever before 
and nobody idle except those who never _ work ‘ 
under any circumstances. The pessimists ground 
their views of duller Christmas trade than usual 
on the extremely high cost of living here, fooq. 
stuffs in Lancaster costing more than in New 
York and other large eastern cities. 





S. E. Fegley recently spent a couple of 
days in Allentown. 

H. W. Flickinger, jeweler, of Manheim, 
who was very ill with typhoid fever, is now 
convalescing. 

Carl Breinig, now in the Naval Service, 
formerly with the H. S. Meiskey Co., was 
in Lancaster on a furlough last week, 

Jasper Cookman, St. Louis, Mo., formerly 
of this city, spent last week here partly on 
business, partly on pleasure. He was en 
route to New York. 

Mrs. Arthur Bischoff, wife of a former 
Lancaster jeweler, now of Chattanooga, 
Tenn., and two children, are here visiting 
her father-in-law, Charles Bischoff, manu- 
facturing jeweler. 

Carl H. Brubaker of the jewelry firm of 
A. K. Brubaker & Son. Columbia, who re- 
cently enlisted in the Signal Reserve Corps 
of the army, reported on Nov. 8 for duty 
at Camp Upton, N. Y. 

S. Kurtz Zook at a recent meeting of the 
Mercantile Bureau of the Lancaster Cham- 
ber of Commerce was elected a member of 
the Retail Trade Council. to represent the 
jewelry line in local business. 

Among the recent visiting jewelers were 
W. W. Hirlinger, Honey Brook, Pa.; J. H. 
Sensenig, New Holland; N. W. Pinkerton, 
Manheim; Charles Flinchbaugh, Chester, 
Pa.; George L. Hepp and Harry R. 
Wertsch, Lititz. 

Robert E. Miller, head of the advertising 
department of the Hamilton Watch Co, 
has returned from a two month’s stay at 
Augusta, Ga.. where he accomplished good 
work in connection with the Y. M. C. A. 
Hut at Camp Hancock. 

First Lieutenant Harry I. Sieber, com- 
manding the army supply truck company 
raised in Lancaster, was home last week on 
a furlough. Lieutenant Sieber before the 
war was manager of the Sieber Optical 
Parlors, 20 W. King St. 

Dr. A. G. Bourman of the Non-Retailing 
Co. was last week elected president of the 
Lancaster & Manheim Turnpike Co. and 
a director of the Lancaster & Lititz Turn- 
pike Co., in which J. Fred Sever, a director 
of the Hamilton. Watch Co., was also 
elected a director. 

James Howe, with J. P. Ernst, Wilkes- 
Barre, visited Lancaster last week. He was 
a student at the Ezra F. Bowman Technical 
School 22 years ago, and this was his first 
visit. The only persons connected with 
the school then who are with it now are 
James Leonard and Kendig Bare. 








The Craft Shop at 704 F St., Belmar, 
N. J., has been closed and the goods shipped 
to New York, where the business will be 
conducted during the Winter at 125 E. 17th 
St.. The business will bé reopened in Bel- 
mar next Spring. 
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TRADE CONDITIONS. 

St. Louis bank clearings passed the $800,000,000 
mark in October for the first time since the St. 
Louis Clearing House Association was organized. 
The clearings for the month were $681,756,827. 
The previous high month was last January, with 
$590,495,304. The reasons given for the increase 
are: Government buying creating an unusually 
brisk demand fo: all commodities on top of the 
ordinary demand; high prices of all commodities, 
increasing the interchange of checks between 
banks; large movement of all crops, and heavy 
demand for necessities of life as well as record- 
breaking activities in all lines of manufacturing. 












Frederick Schneider, of the St. Louis 
Clock & Silverware Co., was married a 
few days ago. 

Samuel Kober, of the Harris-Kober Dia- 
mond Importing Co., has started on a trip 
through the south and west. 

R. W. Hess, of the Hess & Culbertson 
Jewelry Co., left Sunday for California, 
where he will spend the Winter. 

Cups and medals for the Municipal Ath- 
letic Association have been furnished by 
the Hess & Culbertson Jewelry Co. 

J. H. Crompton, of the Erbert-Crompton 
Mfg. Co., has returned from a trip through 
Texas and Arkansas, where he found busi- 
ness. conditions fine. 

The following out-of-town jewelers were 
in St. Louis during the past week: 
J. Schmelzer, Centralia, Ill.; George Sum- 
mers, Sturgeon, Mo.; I. D. Taylor, Mex- 
ico, Mo.; H. Adolph, Ironton, Mo.; D. B. 
Van Huffel, Wentzville, Mo. 

A kiss on the cheek was the reward an 
East St. Louis detective received for re- 
covering recently $300 worth of diamond 
rings which had been stolen from the 
jewelry store of Jacob Pogrotsky at 411 
Collinsville Ave. When he reported his 
loss the detectives learned that the rings 
had been taken by a young girl. She told 
them where she had hidden the rings and 
they were recovered and taken back to 
Pogrotsky. He threw his arms around the 
neck of one of the detectives and kissed 
him on the cheek and assured him that 
he was not a detective, but an angel. 

Mrs. F. Senior Pickles, better known in 
the jewelry trade as Annette L. Rob- 
bins, is given a place among “St. Louis 
Women Who Have Made a Notable Suc- 
cess in Business,” a series of business 
stories being run in the daily magazine 
section of the Post-Dispatch, written by 
Marguerite Martyn. That she deserves a 
place there is shown by the statement that 
“Annette L. Robbins at 11 years of age 
was a stock girl and jewelry polisher at a 
salary of $4 a week. At 30 we find her the 
sole proprietor of a wholesale and retail 
jewelry concern occupying the space of 18 


rooms in a downtown office building.” Miss _ 


Martyn declares that the business success 
she has established single-handed is as in- 
teresting an example of initiative as she 
has encountered in her search for the suc- 
cessful business woman. 

Jewelry manufacturers claim that the 
jewelry workers who have been on strike 
for several weeks are beginning to waver. 
During the past week, they say, some of 
the men have returned to work in most 
of the shops. An increasing number of 
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girls is being trained to take the strikers 
places. The present status, according to 
the reports, is as follows: Eisenstadt Mfg. 
Co., 14 men and 16 girls; Maritz Jewelry 
Mfg. Co., seven men and four girls; Bau- 
man-Massa Jewelry Co., four men and 
eight girls; Jaccard’s, 14 men; Gutfreund- 
Arnold Jewelry Co., one man and three 
girls; Hess & Culbertson Jewelry Co., four 
men; Lowenstein Bros., one man and three 
girls; Martin Hacker & Co., four men. 
The strikers, on the other hand, claim that 
there have not been sufficient desertions 
from their ranks to change the situation. 
They succeeded a few days ago in getting 
away from the Gutfreund-Arnold Jewelry 
Mfg. Co.’s shop two men who had broken 
away and returned to work. 








Omaha. 





Miss Alma Burgschat has taken a posi- 
tion with the Smith-Koppel Co., this city. 

Fred Johnson, formerly with George N. 
Gerner, Council Bluffs, Ia. has taken a 
position with T. L. Combs & Co. of this 
city. 

Omaha wholesalers are receiving word 
from the eastern manufacturers as to the 
difficulty of getting certain articles in the 
jewelry line, and are passing this informa- 
tion on to their customers. 

Frank T. Johnson of Genoa, jeweler of 
that place, stopped in this city to visit the 
trade on his return to his home from Camp 
Funston at Fort Riley, Kans., where he had 
gone to visit some of the boys from his 
home town. 

L. D. Ragan, Utica, stopped here on his 
way to Texas, where he goes to accept a 
position in a jewelry store. He is a son 
of H. D. Ragan, jeweler of Utica. The 
young man has been attending an optical 
school in Omaha for some time, and has 
taken a thorough course. 

Over 4,000 teachers in the schools of 
Nebraska spent three days of last week in 
this city for the annual convention of the 
Nebraska State Teachers’ Association. This 
always brings some business to the jewelers 
of Omaha. Jewelers and clothiers feel that 
this is by far the best convention Omaha 
ever gets from a commercial standpoint, 
for the teachers save up their first two 
months’ salary in the Fall to do their shop- 
ping when they get to Omaha for the 
annual convention. 

Among the out-of-town jewelers here 
during the week were John Gillespie, Ran- 
dolph, Nebr.; L. D. Ragan, Utica; Mr. 
and Mrs. C. A. Hewitt, Neligh; George 
Kohles, Earling, Ia.; G. T. Ray, Osceola; 
Peter Nielson, Pender; O. V. Miller, with 
his father, South Auburn; L. A. Bersee, 
Chappel; George Haldeman, Tabor, Ia.; 
George Lerew, Hamburg, Ia.; F. Senti, 
Papillion; H. D. Burdett, Manila, Ia.; 
Grover Spangler, Fremont; C. H. Wasser- 
man, Seward; Mr. and Mrs. John Morris, 
Carson, Ia., and Mr. and Mrs. O. C. Zinn, 
Hastings. 

A. H. Hastings, Arcadie, president of 
the Nebraska Retail Jewelers’ Association, 
has issued a call for a meeting of the 
executive board of the association to be 
held in this city Monday, Nov. 19, at 9.30 
A. M., and in conjunction with the execu- 
tive board of the State Optometrist 
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Association, at which time preliminary 
plans will be made for the next State 
convention to be held here in February. 
Undoubtedly the same plans will be fol- 
lowed as last year, when the jewelers and 
optometrist’s conventions were both held 
the same week, each holding a two days’ 
session. This made it much more con- 
venient for those that belong to both as- 
sociations. Secretary Fanske reports asso- 
ciation prospects as very encouraging in 
Nebraska and never in the history of the 
association has the membership been as 
large as at the present time. 








Mr. Rodrigues, a salesman for Charles 
Staub, has been drafted and has left for the 
United States service. 

Morris Weinshenk-. of Mayer & Wein- 
shenk, has left for the southern part of the 
State on a business trip. 

Harry Selex of this city has filed papers 
showing that he is now doing business un- 
der the firm name of the Art Jewelry Shop. 

Fred Presbry, a manufacturers’ represen- 
tative with offices in the Jewelers’ building, 
returned last week from a trip covering the 
entire Pacific Coast territory. 

Max Schoenemann, who has been located 
in the Whitney building on 133 Geary St., 
for several years, has now taken offices in 
the Mutual Savings Bank building. 


A. W. Huggins, president of A. I. Hall 
& Son, San Francisco wholesalers, has left 
for an extended eastern trip on which he 
will visit all the important trade centers. 


E. M. Bernard, outside salesman for the 
International Silver Co., left last week on 
the Matsonia for an extended trip to Hono- 
lulu and other points in the Hawaiian 
Islands. 

Albert A. Ritter had his 1450 Fillmore St. 
store slightly scorched this week. In view 
of the fact that the fire which merely 
touched -his place burned practically all 
around him, he feels particularly fortunate. 


H. W. Kopp, watch repairer to the trade, 
who formerly had offices in the Jewelers’ 
building, has now opened a store on 3rd 
St. Mr. Kopp has been made official watch 
inspector for the Southern Pacific Railroad 
Co. for the division running from San 
Francisco to Santa Barbara. 


W. C. Bodectel, expert clock man for 
S. J. Hammond & Co., had the distinction 
last week of being called as an expert wit- 
ness to give testimony concerning the re- 
mains of an alarm clock which it is alleged 
was part of the bomb used in the prepared- 
ness day murders of last year. 


Among the out-of-town dealers who have 
been in town during the past week visiting 
the jobbing trade are: Sam Hirsch, Sacra- 
mento; C. S. Oberlin of Oberlin Bros. Co., 
Fresno; H. A. Wiendieck, Red Bluff; E. R. 
Dunlap of Pinole; S. Arita of San Jose; 
M. F. Noack of Santa Rosa; W. H. Bishop 
of Ely, Nev.; Ray Haas of Chas. Haas & 
Sons of Stockton; Judson G. R. Smith of 
Yerrington, Nev.; P.°C. Krough, Hay- 
wards; H. L. White of Ashland, Ore.; and 
Ray Bangle of Vallejo. 
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Established 1867 


HEEREN BROS. @ CO. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 


DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 


OPTICAL GOODS STATUARY FACTORY WORK | 
PENN AVE. AND EIGHTH ST. PITTSBURGH, PA. 














VERNON GOLD AND REFINING CO. 


Smelters and Refiners of Gold, Silver, Platinum, Scraps 
and Sweepings 
We submit our assay and return goods if it is not satisfactory. 


15 Isabella Street, N. S. PITTSBURGH, PA. 

















Leading Supply House of Pittsburgh 
MARTIN GLUCK & SON 


Jobbers and Importers 


LANDAW BROS. COMPANY 


Pittsburgh Life Building 


Importers and Jobbers of , Wat ch Materials Toots - 
. } atc asses ewelers’ Findings 
Watch Materials and Jewelers’ Supplies a Display Goods = 
Our stock is complete with all tools, materials, and sup- Jewelry Cards Show Case Trays 
plies for the watchmakers, jewelers and engravers. __ Benches 
. Orders Filled from Any Catalog 
Orders filled same day as received 720 Penn Ave. PITTSBURGH, PA. 




















DIAMONDS, PEARLS, PRECIOUS AND IMITATION STONES 
Largest assortment of the above carried in stock. Big Line Diamond Mountings on Hand. 
Save time and send us your special order work. Memo packages sent on request. 


LEVITAN BROS. 309 Bessimer Bldg., Pittsburgh, Pa. 











HEADQUARTERS FOR HOLIDAY GOODS 


The Best The Biggest The Brightest 
FRENCH IVORY LINE 
Ivory Pyralin | French Ivory | DeParis Ivory 
Medium Priced Better Grade Highest Grade 


The Exclusive Line for the Retail Jeweler 


S. DAVIS CO. 


Manufacturers—JEWELERS—Wholesalers 


712 Penn Ave. Pittsburgh, Pa. 
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William J. Crowley is touring Maine for 
two weeks. 

Harry Raynes is to open a new store in 
Central St., Lowell. 


Irving & Casson, Copley Sq., are holding . 


an exhibition of Chinese arts and decora- 


tions. 
A meeting of the New England Watch- 


makers’ Club is called for Tuesday evening, 


Nov. 20. 

The store of H. S. Robbins, Natick, was 
damaged by smoke last week from a fire in 
the basement. 

The R. H. Stearns Co. has bought the 
entire stock of the Richard Briggs Co., 
Inc. The price was in excess of $250,000. 

H. C. Benjamin of Charlestown and 
John A. Barnes of Brighton have started 
business under the name of Benjamin & 
Barnes. 

T. J. Dudley, St. John’s, N. F., made his 
first visit to Boston in 10 years last week, 


and then went to New York for several 


days before returning. 

Miss E. M. Barlow, formerly with Franz 
Schneider, Lawrence, was in Boston last 
week buying stock for a new store she is 
to open on Pemberton St., Lawrence. 

Henry R. Arnold, of D. C. Percival & 
Co., spoke on “The Retail Jeweler and 
Present Day Methods” at a recent meeting 
of the Lawrence Retail Jewelers’ Associa- 
tion. 

The Thomas Long Co., Summer St., is 
installing a new acid sprinkler system as 
part of its fire protection. Only two other 
firms in Boston are said to have this 
system. 

Advertising statistics just compiled show 
that jewelry firms used 79,793 agate lines of 
advertising space in the four leading Boston 
daily and Sunday newspapers during the 10 
months ending Nov. 1. 

The jewelry store of Frank Rozenas, In- 
tervale and Arthur Sts., Brockton, suffered 
$10,000 damage by fire which swept through 
an adjoining apartment house one morning 
recently. 

E. F. Lilley, president of the Massachu- 
setts Retail Jewelers’ Association, is re- 
modeling his store at Milford, enlarging 
the silverware department and adding a 
private show room for the diamond depart- 
ment. 

The Waltham Watch Co. started Mon- 
day, Nov. 2, running on a 9-hour day, re- 
ducing the working time for employes from 
55 to 50 hours a week. The workday now 
runs from 7 to 5, instead of 7 to 6, and on 
Saturdays ends at noon. The new schedule 
brought a slight increase in wages in some 
departments; in no department was there a 
reduction. 

George E. Homer, 45 Winter St., ac- 
cepted Liberty Bonds at more than face 
value for one week from purchasers visit- 
ing any department of his jewelry store. 
A $100 bond bought $105 worth of goods. 
Besides this, Mr. Homer gave a discount of 
5S per cent. to every patron who wore a 
Liberty button. His patriotism’ was praised 
by the New England Liberty Loan Com- 
mittee. 

Boston’s best known clock, the mammoth 
timepiece atop the Custom House tower, 
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held the attention of many thousands of 
spectators who lined up in State St. and 
other thoroughfares, Nov. 6, when for 
several hours a shadow that fell the length 
of one of the hands caused many to think 
that a man was standing on the dial mak- 
ing repairs. -Occupants of the Custom 
House could not see the shadow, and were 


puzzled as much as many of the spectators.. 


‘George W. Mitton, president of the Jor- 
dan Marsh Co., new state merchant repre- 
sentative of the National Food Administra- 
tion, announces that practically all retail 
jewelers of Massachusetts will be enlisted 
in aiding the conservation propaganda of 
the administration. Robert Jordan, director 
and one of the principal executives, has 
given up business to work for the Red 
Cross. He left Boston Nov. 4 for France, 
to serve under Maj. Grayson M. P. Murphy, 
U. S. A.. He is the son.of Eben D. Jordan. 

Among the buyers visiting Boston dur- 
ing the past week were the following: 
C. F. Godfrey, Hingham, Mass.; A. J. 
Landry, Cohasset, Mass.; H. A. Wippich, 
Provincetown, Mass.; J. E. Stephens, Rum- 
ford Falls, Me.; F. N. Gassett, Bridge- 
water, Mass.; W. A. Van Wart, Cherry- 
field, Me.; J. P Howes, Keene, N. H.; 
G. Willis Whipple, Salem, Mass.; G. F. 
Sargent, Northboro, Mass; V. W. Hil», 
Norway, Me.; W. L Persons, fiudson, 
Mass; J. A. Williams, Canton, Mass.; J. F. 
Wippich, Ipswich, Mass.; F. E. Morrow, 
Camden, Me. 

The E. Howard Clock Co. is experiencing 
a heavy demand for clocks by banks. 
Among those just installed are: Special in- 
terior clock, Conewango, Pa., Trust Co.; 
special fuur-dial illuminated bracket clock, 
Western Savings Bank, Buffalo; two special 
interior clocks, Citizens’ National Bank, 
Independence, Kan. Among other notable 
clocks this firm has just installed are: 
Special program clock, Walpole, Mass., fire 
department; marble dial clock, Rossias 
Bros., Waterbury, Conn.; special marine 
clock, C. A. McKenney, jeweler, Machias, 
Me.; master and secondary clock system, 
Larksville, Pa., high school; Westminster 
chiming tower clock, illuminated; Second 
Presbyterian church, Delhi, N. Y.; watch- 
man clock system, Montana Power Co., 
Butte; oak wall clock, Boy Scouts of 
America, New York; master and secondary 
clock system, Dorrenceton Silk Works, 
Luzerne, Pa.; two special interior clocks, 
Amherst, Mass., College Library; special in- 
terior clock, Medfield, Mass., Public Li- 
brary; electric clock system, Electric 
Storage Battery Co., Philadelphia; watch- 
man clock system, International Harvester 
Co., tractor works, Chicago; special ma- 
hogany interior clock, Chicago, Wilmington 
& Franklin Coal Co., Chicago; portable 
watchman clock, Hunker Hill -& Sullivan 
Mining & Concentration Co., Kellogg, Ia.; 
watchman clock system, Stroock Plush Co., 
Newburg, N. Y.; electric clock system, 
Gillette Safety Razor Co.,-South Boston; 
watchman clock system, Butchers’ Render- 
ing Co., Fall River; master and secondary 
clock system, Schuylkill Haven, Pa., high 
school. 








The Eugene V. Haynes Co., Atlanta, Ga., 
held the formal opening of its new store at 
73 Peachtree St., on Nov. 4, from 4 to 7 
Pp. M,. 
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J. Layman of J. Layman & Son, Mo- 
nessen, Pa., was in Pittsburgh last week 
on business. 


Out-of-town merchants in Pittsburgh 
last week buying goods included Mark 
Abel, McKeesport; R. W. Brown, Mor- 
gantown, and William Lardin, Butler. 


S. Leiffand, who was engaged in the 
jewelry business in this city for a number 
of years; died a few days ago. Rheum- 
atism was the cause of his death. He was 
in business in the Hill District. 


The firm of House & Hermzan, Wheel- 
ing, W. Va., which does an installment 
business, has added an _ installment 
jewelry department to their line. This 
is said to be a new feature, and the plan 
is being watched with interest in this 
city. 

B. K. Elliott has been made a member 
of the Soldiers’ Recreation Service Com- 
mittee, which has been organized in this 
city and which town has been asked to 
contribute $100,000 to the fund being 
raised for that purpose. Harry Lauder 
spoke at a dinner last week at which Mr. 
Elliott was present. 


Sam F. Sipe, president of the Jewelers’ 
24-Karat Club, was in receipt of several 
telegrams last week regarding the latest 
rulings at Washington concerning the 
war revenue tax, but Mr. Sipe says that 
if the members of the trade will keep in 
close touch with THE JEWELERS’ CIRCULAR 
they will be enlightened. 


M. Reichblum of Pittsburgh and 
Wheeling have bought from the estate 
of Jacob Grubb the Wheeling, W. Va., 
store of Mr. Grubb, who died recently. 
At the present time the establishment is 
being remodeled and refurnished in the 
way of fixtures and converted into an 
up-to-date place. Mr. Grubb was long 
engaged in the jewelry business in Wheel- 
ing and the new firm therefore steps 
into an established location. 


E. J. McAlpine, an engraver employed 
by the Hardy & Hayes Co., has enlisted in 
the engineering corps of the U. S. Army 
and has gone to the front. Before leaving 
the city he was presented with a military 
watch by the firm, by whom he was em- 
ployed and with a comfort kit by the em- 
ployes of the Hardy & Hayes Co. The 
presentation was made by P. A. Ward, 
whose patriotic utterances thrilled his hear- 
ers. The next draft will take quite a few 
employes out of this establishment. 

It has been decided by the Retail Mer- 
chants’ Credit Association of this city to 
apply for a charter, and at the semi- 
monthly meeting, held last week, 30 per- 
sons had signed the necessary papers, re- 
questing that letters of incorporation be 
issued. The members of the jewelry 
trade are to be asked to join the organi- 
zation. It is proposed to inaugurate a 
campaign as to credits. Plans call for 
the. consideration of various credit forms, 
so that the best form obtainable can be 
framed for the guidance of merchants in 
deciding who is entitled to credit and 
the amount they should be given. 
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SANGAMO 
SPECIAL 





Six Position Watches 


—the watches which are raising 
the standard of watch selling for 
many jewelers. 





Why not make use of this strong selling feature? 


Illinois Watch Company | 
Springfield 
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Chicago 


Chicago Notes. 





Frank Smith, Pontiac, Ill., was a visitor 
to the Chicago market last week. 

George Hirsch, of Veit, Hirsch & Co., 
New York, was in Chicago last week. 

H. E. Glendore, auctioneer of St. Louis, 
Mo., is spending several days in Chicago. 

Jake Wolf was in Chicago last week for 
the Low-Taussig-Karpeles Co., Providence, 
R, I. 

Carl F. Haber left Saturday to make his 
final trip for this year in interest of Towle 
Mfg. Co. 

J. J. Freeman, of the J. J. Freeman Co., 
Toledo, O., spent several days in Chicago 
last week. 

Sydney Bauman left Monday for a trip 
south in interest of Henry Bodenheimer & 
Co., New York. 

Marshall Pierce returned to the city last 
week after a very successful trip for the 
Block-Weinfeld Co. 

James O’Grady, of the Waltham Watch 
Co. office here, made a business trip to 
Cincinnati last week. 

Gus Engelsman, representing Strauss & 
Strauss, of Newark, N. J., visited the retail 
trade here last week. 

C. W. Thomas, representative of Allsopp 
Bros., 31 N. State St. has returned from 
a short trip on the road. 

Charles H. Christianson, of R. Wallace 
& Sons Mfg. Co., left Friday for a trip 
through Michigan and Indiana. 

L. Eisenbach, of A. Hirsch & Co., has 
returned after spending over three months 
on a trip through the middle west. 

T. D. Reagan, of the Daniel Fisher 
Stores Co., in Denver, visited the Chicago 
market last week, buying for the company. 

M. L. Sandfelder and S. N. Sandfelder, 
of the D. F. Briggs Co., left last week for 
Attleboro, Mass., to spend a few weeks at 
the factory. 

Cordell Funk and wife, of the Smelz, 
Hobbs Co., Maroa, IIl., spent several days 
in Chicago last week on a buying and 
pleasure trip. 

De Forest Hulburd, assistant to the 
president of the Elgin National Watch Co., 
made a business trip to the Canadian office 
of the company. 

M. A. Mead, of M. A. Mead & Co., has 
returned from a trip to Ft. Leavenworth, 
Kans., where he went to visit Capt. J. T. 
Montgomery, who is with the Engineering 
Corps. 

Fred Thearle, of the C. H. Knights- 
Thearle Co., 31 N. State St., was out of 
the city on business for a couple of days 
during the week. 






WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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Frank Hickok, Mallers building, made a 
trip of several days in Illinois last week, 
looking after the interest of his clients in 
the adjustment of accounts. 

M. Eisenstadt, of the Eisenstadt Mfg. 
Co., St. Louis, visited friends in Chicago 
last week. Mr. Eisenstadt was returning 
home after a business trip to New York. 

J. A. Harvey, of Harvey & Wetzell, 
Tulsa, Okla., was in Chicago last week 
visiting the trade and buying for the Fall 
and holidays. He reports big business in 
Oklahoma. 

Harry H, Miller, of Hutchison & 
Huestis, has been assisting Mr. Oppenheim, 
of Sears, Roebuck & Co., during the past 
week in collecting funds for the Jewish 
Charity of Chicago. 

Burr W. Freer, representative for Ham- 
ilton & Hamilton, Jr., on the Pacific Coast, 
stopped for a few days’ visit in Chicago on 
his way east last week to spend a few 
weeks at the factory. 

Attorney F. M. Hickok left last week 
for Iowa, where he has been called by a 
failure. He spent a few days last week at 
La Porte, Ind., on the Squires & Lay 
matter. The auction is progressing well. 

Fred Albright, of Antigo, Wis., spent 
several days buying in Chicago last week. 
Mr. Albright has recently moved into a 
large and better storeroom, which he is 
fitting up in first class manneér throughout. 

Sol Kaiser, of Hyman & Kaiser, 31 N. 
State St., has gone to New York on a 
business trip. Word was received after he 
left that his partner, B. Hyman, had died 
Saturday at his home in Manhattan. The 
funeral was held Monday. 

Emil Noel, wholesale jeweler in the 
Heyworth building, recently visited with 
members of his family at the Great Lakes 
Naval Training Station. The children 
were photographed beside one of the giant 
shells used in the naval guns. 

Three colored men in an automobile 
drove up to Henry Rohin’s jewelry store 
at 1536 W. 47th St., last Friday. One of 
the men hurled a brick through the win- 
dow, and gathered up diamond rings, 
watches and other jewelry. Mr. Rohin 
estimates his loss at more than $800, al- 
though he will not know the exact figures 
until he has taken a complete inventory. 
The men executed the robbery in a very 
quick manner, and it was impossible for 
anybody to get a good look at them. 
There were several witnesses, but they 
were at a distance, and did not realize 
the fact that anything unusual was in prog- 
ress until it was all over. Detectives be- 
lieve the men to be the same gang which 
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recently robbed windows in the stores of 
C. D. Peacock, Inc., and August Hoefer. 
This is the first time the men have come 
in a machine, however, and because of this 
fact the police are inclined to look for 
further operations on a larger scale against 
jewelry stores. 


Charles W. Pardridge, founder of Hill- 
man’s Stores, one of the largest stores in 
the city, died here last week. Mr. Hillman 
was also one of the founders of the Boston 
Store. He later disposed of his interests 
in this store, however, and established 
Hillman’s. In both stores jewelry has al- 
ways been one of the chief departments. 
Mr. Pardridge was a multimillionaire. In 
late years he had given the bulk of his 
attention to his real estate holdings, which 
were extensive. He was regarded as ec- 
centric as well as successful. In 1910 he 
gave away $2,000,000, declaring his wishes 
to dispose of his estate before he died in 
order that there might be no litigation or 
misunderstandings after his death. In 
1911 he gave away another $600,000. 

H. A. Brandt, of the Brandt Jewelry Co., 
one of the best known retail firms in the 
city outside the loop district, talked last 
week on elevated and street railway ad- 
vertising. The company is running cards 
in all north and south elevated railroad 
trains, and on the cars running out of 
the Ashland Ave. barn. The majority of 
these cars run on 63rd St., past the south 
side store of the company. The south side 
store is also located near one of the im- 
portant stations on the Jackson Park ele- 
vated line. The north side store is near a 
good station on the north side elevated 
line. “I have carefully watched the results 
from our advertising in the elevated and 
surface cars,” said Mr. Brandt, “for it is 
a costly form of publicity, not to be in- 
dulged in by any jeweler unless it is pay- 
ing big dividends. I am satisfied, but not 
because the returns which we have been 
able to trace have been large, for it is only 
now and then that somebody comes into 
the store and mentions having seen our 
advertising. The best barometer for ad- 
vertising of this sort, or advertising of any 
sort, is the condition of sales at the end 
of one year, compared with conditions at 
the end of the year previous. This one 
and two month stuff is no good whatever. 
No period shorter than a year should be 
considered. We change our ‘copy’ every 
two or three months. At certain seasons 
we advertise diamonds, at other seasons 
our optical goods, and at still other sea- 





(Chicago News continued on page 127.) 
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Gustave Peck, of Peck, Selmeier & Peck, 
left last Wednesday for an extensive west- 
ern trip. 

S. Lindenberg returned Sunday, Nov. 4, 
form a western trip for Lindenberg, 
Strauss & Co. 

Mayo Loeb, of L. Loeb & Sons, left last 
Thursday for a business trip. Lee Loeb 
left the next day for the west. 

E. J. Fox, of Lindenberg & Fox, left 
Monday for a northwestern trip. His part- 
ner, H. Lindenberg, is now in the south. 

Claude R. Jacobs, of R. Jacobs & Co., 
returned Thursday, Nov. 8, from a honey- 
moon trip. He was married in St. Louis, 
Oct. 30. 

A meeting for the wholesale members of 
the Wholesale Jewelers’ & Manufacturers’ 
Association was held at the Hotel Sinton, 
Friday night. 

Joseph Mehmert made two short trips 
during the week to Ohio points. The first 
was to northern Ohio cities and last Fri- 
day he went to Hamilton. 

J. K. Bingaman, proprietor of Bingaman 
& Co., jewelry dealers, 6th and Vine Sts., 
has been elected to membership in the 
Walnut Hills Business Club. 

The Gustave Fox Co. announced last 
Friday the contract for the manufacture 
of 1,000,000 Red Cross pins from the 
American Red Cross Society. 

August Newstedt, of Cohn, Hahn & 
Newstedt, left Monday for Indiana and 
Illinois. John Gerwin, of the firm, re- 
turned last Friday from the south. 

Plans are being made to have local 
jewelers take part in contributing toward 
the old gold and silver collection being 
raised to provide a blind relief fund. 

Visitors representing out-of-town jewel- 
ry dealers during the week included Sam 
S. Vigran, Richmond, Ind.; J. T. Bailey, 
Middletown, O.; Hubert Hornung, Brook- 
ville, Ind., and Pearl Sparks, Salina, O. 

Extensive improvements are being made 
to the building in which several jewelers 
are located at 512 Race St., including Jo- 
seph Noterman & Co., E. Koplein & Co., 
Louis Michaelson and Strunk, Rossfelder 
& Schlueter. 

News of the death of Mrs. C. R. Brown, 
at Waterloo, Ind., was received last Fri- 
day by J. H. Moore, formerly in the retail 
jewelry business. Mrs. Brown had former- 
ly lived in this city with Mr. Moore and 
was the mother of Mrs. Moore. 

Edward H. Croninger and Joseph Noter- 
man, Cincinnati jewelers, who live in the 
adjoining State of Kentucky and were on 
the campaign committee of their party in 
their home county, were jubilant over the 
result of the election, because of the ex- 
cellent showing their candidates made. 

Pearl Sparks, Salina, O., was in the 
city for a few days during the week and 
made arrangements to stop with one of 
the Loeb boys, of L. Loeb & Sons, when 
he comes through Cincinnati next week on 
his way south with Mrs. Sparks. Mr. 
Sparks is going to take a pleasure trip to 
Florida. 

Mrs. Mary J. Barry, 1375 Myrtle Ave., 
was awarded $2,974.36 by the Ohio Indus- 
trial Convention, last Friday, because of 
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the death of her sister, Mrs. Emma Quinn, 
on whom she depended for support. Mrs. 
Quinn, who formerly was employed as a 
clerk by a local retail jewelry store, died 
from blood poisoning from an injury re- 
ceived while at work. 

J. Cliff Miller, of the Miller Jewelry 
Co., has been appointed on several commit- 
tees during the past week, one of the most 
important to arrange for raising money 
for the Library War Fund. He was also 
named on a committee to arrange for the 
benefit football game between the army 
team from Camp Sherman and the Cin- 
cinnati University. The funds from the 
game will go into an athletic fund for the 
National Army division located at Chil- 
licothe, O. 





Pacifie Coast Notes. 





A. Finch has opened a store at Creswell, 
Ore. 

P. F. Metz has discontinued his business 
at Miles City, Mont. 

B. F. Richardson has discontinued his 
business at Farmington, Wash. 

D. H. Watt, formerly of Vancouver, B. C., 
has opened a store at Los Angeles, Cal. 

W. M. Everett, Torrance, Cal., has sold 
out his business to R. H. French of that 
place. 

Sam Cohn has opened a store at Spokane, 
Wash., having secured a good location on 
Riverside Ave. 

John Blunck of Fort Bragg, Cal., died in 
San Francisco this week at the age of 51 
after a short illness. 

Fred Roseborough, formerly of Junction 
City, Ore., has bought out the business of 
C. W. Thissell at Concord, Ore. 

Franz Mahncke, Tacoma, Wash., has sold 
his three-story building on Pacific Ave. in 
that city, but will continue to occupy the 
lower floor of the building. 

The K. W. Jewelry Co., Seattle, Wash., 
is now conducted by Miss Kima Kamadee, 
a Japanese woman who repairs watches and 
jewelry and carries a small stock of jewelry. 

E. W. Hutchinson, formerly in charge of 
the watch repair department of Jaeger 
Bros., Portland, Ore., has bought out the 
jewelry business of S. G. Potter, Condon, 
Ore. 

Mellinger Bros., Auburn, Cal., now have 
a manufacturing and repair department in- 
stalled in their store and have machinery 
and fittings on the way for a complete 
optical department. 

Edward C. Brigham, a pioneer East Side 
jeweler of Portland, Ore., suffered from a 
stroke of paralysis last week, but is now 
resting easily at his home at 2 E. 9th St. 
in that city. He is 74 years old and has 
been a prominent figure in the Oregon 
trade for many years. 

Harry D. Jaeger, son of J. P. Jaeger, of 
Jaeger Bros., Portland, Ore., who was a 
few eighths of an inch under standard 
height for a job in the Government sub- 
marine chaser service which he desired to 
enter, has secured a special permit from 
Washington, and will leave at once for 
Philadelphia to get the required training. 





The Heil-McClimans Co., Chicago, has 
opened a branch jewelry store in Danville, 
Ill. 
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Cleveland. 





The next regular meeting of the Manu- 
facturing Jewelers’ Association will be held 
the third Tuesday of the present month, 
Nov. 20. 

Otto C. Radde, optician, has given up his 
office in the Schofield building, and now 
spends all his time at the A. W. Radde 
jewelry store, 7903 Euclid Ave., where he 
has been located for some time. 

The Cleveland Chamber of Commerce has 
asked all jewelers, especially those down- 
town, to arrange special window displays 
during the coming national convention of 
the Red Cross which will be held in Cleve- 
land. 

H. B. McCague, manager of the repair 
department of Cowell & Hubbard Co., has 
resigned his position and will engage in the 
advertising business. Arthur Dawson, 
watch repairman for the firm, is now in 
Huron Road hospital undergoing an opera- 
tion for appendicitis. 

One manufacturing jeweler’s plant has 
changed hands as a result of the strike, 
recently settled. The plant of L. W. Hirsch- 
man, 524 Permanent building, was pur- 
chased recently by William E. Walker and 
George C. Walker, who opened as the 
Walker Jewelry Mfg. Co. George C. 
Walker, before embarking in business for 
himself, was employed by San Tronstein, 
manufacturing jeweler, 509 Republic build- 
ing. William E. Walker was foreman for 
the Hart Mfg. Co., toolmakers, at 2319 20th 
St. Mr. Hirschman is a past president of 
the Cleveland Manufacturing Jewelers’ As- 
sociation. He has not announced his plans 
for the future. 

The Cleveland Retail Jewelers’ Associa- 
tion, according to F. X. Russert, secretary, 
is now having a circular printed to be dis- 
tributed among the entire retail jewelry 
trade in Cleveland urging the closing of 
jewelry stores one day a week, either 
Saturday or Sunday. It has been brought 
to the attention of the association that 
jewelers in some sections are keeping open 
seven days. Enclosed with the circular is 
a copy of the State law which requires the 
closing of stores at least one day a week, 
and it is the intention of the association to 
have this law enforced in case a few jewel- 
ers continue to remain open seven days. 
Action to this effect was taken at the last 
regular meeting. It was also decided at 
this meeting that as the coming weeks will 
be very busy ones for the retail jewelers, 
the regular November and December 
meetings will be dispensed with and the 
next meeting held on the third Tuesday in 
the new year, Jan. 15. This will be the 
annual meeting for the election of officers. 
The Ladies’ Auxiliary of the retail as- 
sociation has not been active recently, ac- 
cording to Miss Anna Radde, secretary, 
and will not meet again until January, 
when the annual meeting for the election of 
officers will be held. 








Leonard Krower & Son, New Orleans, 
La., are now sending out their new Fall 
catalogue. The catalogue is not only re- 
plete with cuts of what is perhaps one of 
the finest stocks in the country, but it is 
very artistic and filled with information 
for the local jewelers, 
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TRADE CONDITIONS. 


In response to the early appeals to the public 
to buy Christmas jewelry now, which local trades- 
men have been publishing in the newspapers dur- 
ing the last few days, a considerable volume of 
business has been developed and early-season trade 
is as good, if not better than in previous years 
at this time. In spite of the drain upon the 
public purse by Government loans, the Red Cross, 
and other demands incident to the _ successful 
prosecution of the war upon autocracy, the finan- 
cial condition still is much better than it ever 
has been. For instance, during the first year 
of the State income tax in Wisconsin six years 
ago, the aggregate payments of all corporations 
in this State were $2,498,454, while in 1916, ac- 
cording to figures just made public, the payments 
aggregated $7,348,868. Last year’s record was re- 
markable, as the increase for the period was ap- 
proximately equal to the entire tax of 1915, indi- 
cating that business was more than doubled in 
a single year. Personal income tax returns show 
a similar increase. 





Leonard A. Van Ess, 611 E. Water St., 
secretary of the Milwaukee Jewelers’ 
Club, has announced the engagement of 
his daughter, Miss Lillian, to Harry M. 
Hosch of Milwaukee. 

J. B. Davis, Lake Mills, Wis., is mak- 
ing extensive improvements in his jewel- 
ry store, which will add not only to its 
appearance, but to the conveniences and 
comforts of his rapidly growing patron- 
age. 

The proprietor of the Albright jewelry 
store at Antigo, Wis., which is being 
moved to its new location in that city, 
has completed the work of remodeling 
and equipping the new store by the erec- 
tion of a large electric sign at the front 
of the building. 

Albert H. Wedeward, Marshall, Wis., 
was married on Oct. 27 to Miss Cora Mae 
Mielke of Waterloo, Wis. Mr. Wede- 
ward has conducted a jewelry store in 
Marshall since being graduated from the 
Wisconsin Institute of Horology at Mil- 
waukee four years ago. 

Robert Tait, who has been manager of 
the jewelry department of the Mueller- 
Henry Drug Co., retail jewelers and 
druggists, Reedsburg, Wis., for the 
past three years, resigned Nov. 1 to go 
to Butte, Mont., to become associated 
with a large retail jewelry store as expert 
jeweler and watchmaker. 

The Drexler School of Watchmaking, 
located for many years at 72 Sentinel 
building, has taken new quarters at 501- 
502 University building, in order to gain 
much-needed room. The new school is 
only a block from the old and on the 
same thoroughfare, Mason St. It is di- 
rectly opposite the new $1,000,000 Mil- 
waukee Athletic Club building. 

Hiram J. Smith, Racine, Wis., jeweler, 
optometrist and music dealer, is cele- 
brating the 72d anniversary of the estab- 
lishment this week. The business was 
founded in 1845 and has been under the 
ownership of Mr. Smith for nearly 50 
years. Mr. Smith recently retired as 
president of the Wisconsin Retail Jewel- 
ers’ Association after serving two terms. 

Jewelers of La Crosse, Wis., issued a 
warning to the public last week upon re- 
ceiving information that a crew of can- 
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vassers had started work in the city 
with an installment plan of selling plated 
flatware direct to the home. The legiti- 
mate dealers of La Crosse urged every 


person approached upon or interested in . 


the proposition to consult one of them 
before paying any money to the can- 
vassers. 

The John P. Hess Co., retail jewelers, 
88 S. Main St., Fond du Lac, Wis., on 
Saturday, Nov. 3, placed on display the 
$50,000 collection of diamonds which is 
being shown throughout the northwest by 
Gebhardt Bros., Cincinnati, O., under the 
direction of W. P. Krantz, factory repre- 
sentative. The Hess company is exclusive 
representative of the Gebhardt line in 
Fond du Lac. Mr. Krantz took the dis- 
play to Minneapolis from Fond du Lac. 

According to latest advices received by 
Wisconsin relatives of Capt. Robert S. 
Doering, formerly manager of the Doer- 
ing Jewelry Co.’s store at Berlin, Wis., 
he has received orders to proceed to 
France for a period of intensive training 
before going on the firing line. Captain 
Doering formed a full company of in- 
fantry at Berlin during last Summer, and 
has been stationed at Waco, Tex., with 
his command since that time. The Ber- 
lin boys now are preparing to go to 
Berlin, Germany. 

The Kraus & Kersten jewelry store at 
Colby, Wis., which last week reported 
the loss of jewelry valued at several hun- 
dred dollars through burglary, has re- 
covered the valuables in the same mys- 
terious manner in which they were ab- 
stracted. The firm offered a liberal re- 
ward for information leading to the re- 
covery of the goods or the arrest and 
conviction of the burglars. Just two 
weeks following the robbery Mr. Kersten, 
upon arriving at the store in the morn- 
ing, found a suitcase full of jewelry on 
the front doorstep. An inventory showed 
that not one of the stolen pieces was 
missing. So far, however, no one has 
appeared to claim the reward. 


H. Slavin, Chicago, general organizer 
of the jewelry workers’ union, has ar- 
rived in Milwaukee with the idea of 
unionizing the forces in local manufac- 
turing and repair shops. A meeting of 
jewelers, setters, polishers, designers, 
engravers, badge and emblem makers, 
watchmakers and optical workers was 
held on Monday evening, Nov. 5, to start 
the movement. A small number of work- 
ers turned out, indicating that local 
jewelry workers are not over-enthusi- 
astic about the proposition. Organizer 
Slavin made a speech, in which he told 
the “truth” about the Chicago and St. 
Louis strikes. He exhorted his hearers 
to get together and work for an eight- 
hour day without reduction of pay from 
the present nine-hour schedules. 


A report from Superior, Wis., the sec- 
ond largest city of Wisconsin, tells of 
the mysterious operations of an alleged 
diamond thief during the past week. The 
man succeeded in making but ene vic- 
tim, the Peterson Jewelry Co., where 
he abstracted a 0.75-carat stone from a 
tray set before him, and deftly substi- 
tuted a paste gem. The loss was dis- 
covered a few minutes after the thief left 
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the store, but up to this time no trace of 
him has been found, other than that he 
visited most of the leading downtown 
jewelers in Superior, but failed’ in the 
purpose of his errands. The Peterson 
company estimates its loss at about ‘$200, 
In this instance the man used the pre- 
text of buying an engagement ring. [t 
is believed the theft was committed while 
the clerk was leaning over a display case 
to bring out another tray for his in- 
spection. 

Two of the leading downtown retail 
jewelers of Milwaukee have been elected 
to principal offices in the new East Side 
Civic Association, organized by mer- 
chants on Wisconsin St. to “boost” the 
thoroughfare as a business district. Louwis 
Esser, head of the Louis Esser Co., 1]] 
Wisconsin St., was chosen as president 
at the permanent organization meeting, 
and Henry W. Rank of the Rank & Mot- 
teram Co., second floor, Iron block, was 
elected treasurer. The removal of nu- 
merous retail shops from Wisconsin St. 
across the Milwaukee River to Grand 
Ave., leaving vacant stores, made un- 
sightly by circus posters and show bills, 
induced the organization of the new as- 
sociation. Even before it progressed 
sufficiently to elect officers and commit- 
tees, it was able to induce a number of 
prominent retailers to take Wisconsin St. 
locations, and before long it is hoped to 
fill every vacant spot along the thor- 
oughfare, bringing new life to the east 
side of the city. 








Minneapolis and St. Paul. 





Miss Jones, with the J. W. Rhodes 
jewelry store at Detroit, Minn., was in the 
city Tuesday, Nov. 5, calling on the trade. 

Miss Bertha Diacon of Diacon & Co. 
jewelers, Chaska, Minn., was a Minneapolis 
visitor last week calling on the wholesale 
trade. 

Minneapolis jewelers are reported as 
having subscribed liberally for the Lib- 
erty Bonds, the entire figures not, how- 
ever, being available. J. B. Hudson of J. B. 
Hudson & Son, has taken a total of $32,000 
in bonds personally, while other members 
of the firm have subscribed for $10,000. 

George Allen, traveler for S. H. Clausin 
& Co., wholesale jewelers, Minneapolis, has 
been notified to join detachments leaving 
for the new National Army at Camp Dodge, 
la., three times. Once he went as far as 
St. Paul, where an over quota was dis- 
covered. He is expecting to be called daily 
now and is remaining at home. 

Minneapolis received visits from the fol- 
lowing out of town jewelers during the 
week: M. Kohn and George R. Douglas, 
Holdingford, Minn.; John Quackenbush, 
Barron, Wis.; Ed. Corrow, Dayton, Minn.; 
E. I. Donovan, Langdon, N. Dak.; T. J. 
Sime, Albert Lea, and A. B. Cone, Windom, 
Minn. Those noted in St. Paul were: J. 
A. Reese, Monticello, Minn., and P. Pet- 
ranik, Muscoda, Wis. 








M. R. Smith, Carthage, Mo., has opened 
a jewelry store with Arthur Hall as his 
assistant. Business will be conducted on 
a strictly cash basis and the store is known 
as the Spot Cash Store. 
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TRADE CONDITIONS, 


Detroit, during the latter part of October, has 
been experiencing a rather peculiar condition in 
business circles, a condition not usual at this 
time of the year, and one that is not believed 
to be more than temporary in its nature. An 
unusual lull has occurred all along the line, due, 
it is believed, to a combination of events which 
have occurred this year at a time to bring about 
qa lull about a month earlier than usual. There 
has always been a short pre-holiday lull in the 
Detroit trade in November, but it has never oc- 
curred as early as it has this year. The whole- 
salers say the retailers are selling goods in a 
fair volume, but are moving their old stocks, in- 
stead of buying new goods. They say the retail- 
ers are waiting “to see which way the cat jumps,” 
to use an old expression, showing the uncertainty 
now in every one’s mind as to the probable ex- 
tent of the war. However, all branches of the 
trade are certain there will be an unprecedented 
Christmas trade. The wholesalers predict many 
retailers will find themselves short on stocks at 
the last moment. The larger retailers did their 
buying very early in the season, but many of 
them are only now getting delivery on these goods. 
Business at the core in Detroit and Michigan is 
sound, and confidence in the future was never 
stronger than it .is just at present, in spite of 
the temporary lull. 





Frank J. Bischof has moved from 100 
Gratiot Ave. to 759 Townsend Ave. 

The Michigan Retail Jewelers Associa- 
tion through its secretary, M. H. Bell, of 
Kalamazoo, Mich., is launching a new 
campaign to increase its membership, and 
is looking for big results. 

H. C. Hamill, retail jeweler at 108 
Washington St., Marquette, Mich., 
started an auction sale on Saturday, Nov. 
3, to dispose of his entire jewelry stock. 
He advertises that he will give away a 
diamond ring on the last night of the 
sale. 

Alfred G. Stein, New York representa- 
tive of Patek, Philippe & Co., is sched- 
uled to be in charge of a special exhibit 
of the company’s new models, on Satur- 
day, Nov. 10, in the store of Wright, Kay 
& Co., 207 Woodward Ave., who are sole 
agents in Michigan for Patek, Philippe 
& Co. 

Frederick Palmer, retail jeweler at 215 
Michigan Ave., had planned to enlarge 
his present store this Fall by occupying 
all of the ground floor in the rear of the 
building which he now rents, but he has 
delayed the alterations until after Christ- 
mas, as he finds he will not be able to 
get the work done in time for the holiday 
trade. 

Oscar Webber, one of the members of 
the J. L. Hudson Co., Detroit’s large de- 
partment store, which operates an exten- 
sive jewelry department, has been named 
Michigan representative of the national 
retail merchants’ organization formed in 
Washington, to co-operate with the food 


administration. He has accepted the ap- 
pointment. He was among the first 10 
representatives in the country to be 
appointed. 


James H. Garlick, 168 Griswold St., who 
is adjutant of the Detroit lodge of Mystic 
Shriners, has been very busy the past week 
with the initiation of a large class of 490 
hew members. Saturday and Sunday, the 
consistory, of which Mr. Garlick is a mem- 
ber, initiated free a large class of military 


THE JEWELERS’ CIRCULAR-WEEKLY 


officers who were about to leave for the 
front, while today the consistory will go to 
Camp Custer, at Battle Creek, to give the 
decree to a large class of officers at the 
camp. 

Morris Friedberg, 212 Griswold St., is 
advertising an offer to the public to ac- 
cept Liberty Loan Bonds at more than 
par value, in payment of merchandise. A 
$100 bond is worth $105 at Friedberg’s, 
while a $50 bond is worth $52.50 in trade. 
This is allowed a 5 per cent. bonus. Mr. 
Friedberg is advertising on all his bill- 
board space throughout Detroit and sub- 
urbs, that he will be in his new store at 
208 Griswold St., after Nov. 10. The new 
store is almost ready for occupancy. 

The Detroit Credit Jewelers’ Association 
will hold its next banquet on Nov. 15, when 
important measures will be discussed. The 
last meeting was held at the Hotel Tuller, 
and was an enthusiastic gathering. The 
association maintains a paid secretary— 
Miss I. O. Burton—who keeps up-to-date 
the list of delinquent customers, which is 
furnished all the members for their pro- 
tection. These lists are kept in card index 
form in the offices of all of the members of 
the association, and can be readily referred 
to in looking up the credit of new cus- 
tomers. 

Charles J. Thiry, who is secretary and 
treasurer of Thiry’s, Inc., 1601 Gratiot 
Ave., and who is one of the public library 
commissioners, has been called before 
the grand jury convened by Judge Will- 
iam F. Connolly of the Recorders’ court, 
to investigate political and civic condi- 
tions in Wayne county. Mr. Thiry’s tes- 
timony it is understood, had to do with 
the delay in the erection of Detroit’s 
new $1,000,000 library, Library Commis- 


sioner E. S. Piggins, and Librarian Adam’ 


Strohm, were also witnesses. before 
Judge Connolly’s. grand jury. 

The Detroit Retail Credit Merchants’ 
Association newly formed, of which Wright, 
Kay & Co. is a charter member, expect to 
hold monthly noon meetings at the Board 
of Commerce from now on, according to 
Percy K. Loud, credit manager and treas- 
urer of Wright, Kay & Co. It is also 
announced that several of the more im- 
portant retail jewelry houses of the city 
have been asked to become members of the 
new association. Coincident with the 
formation of the Detroit Retail Credit 
Men’s Association a campaign has been 
started by the Detroit Credit Men’s As- 
sociation—which includes many wholesale 
firms and of which Mr. Loud is also a mem- 
ber—to better acquaint the public with the 
aims of the association. This campaign is 
taking the form of full page advertisements 
in the local newspapers, educating the public 
in the advantages of keeping a good name 
in the credit world. 

Dale S. Johnson, who has been identified 
with and is well known in the retail jewelry 
installment business in Detroit, has opened 
a large suite of offices in the new Book 
building, as manager of an organization 
known as the Jewelers’ Secret Service 
Association. This body, which will have 
offices in the principal cities, with head- 
quarters in Detroit, will conduct a general 
service for the protection of retail jewelry 
installment houses against fraud, and pro- 
fessional “deadbeats.” A large and well 
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organized collection agency will be operated 
in conjunction with the association. Mr. 
Johnson’s new association will work in- 
depentently for several of the larger in- 
stallment jewelry houses in Detroit. At the 
same time, and in a co-operative spirit, the 
Detroit Credit Jewelers’ Association, or- 
ganized this Summer, will continue to serve 
the same ends. There are seven of the 10 
retail installment jewelry houses in Detroit 
which are now members of this association. 
Mr. Johnson formerly conducted business 
from his home. 

The charter amendment, authorizing 
the Common Council to license private 
detectives, which was voted on at a spe- 
cial election in Detroit on Tuesday, Nov. 
6, was adopted by the voters. Local 
business houses, including the large de- 
partment stores, bitterly opposed the 
measure, mainly on the plea that it gave 
shoplifters additional facilities, and en- 
larged opportunities for automobile 
thieves. Large advertisements to this ef- 
fect appeared in the newspapers prior to 
the election in an attempt to kill the 
amendment, without avail. Detroit’s 
larger retail jewelers, who employ store 
detectives at Christmas time, and also at 
other rush periods of the year, and in- 
stallment houses, who hire private de- 
tectives in investigating some accounts, 
were more or less opposed to the meas- 
ure, but took no active part in the fight 
against its adoption. Now that the meas- 
ure is passed these retailers are begin- 
ning to realize that the new amendment 
may have the effect of lessening the ef- 
fectiveness of private detective work, as 
all operatives will be publicly known. 

A very spirited campaign, the goal of 
which is an annual estimated trade of 
$12,000,000 from the military cantonment 
known as Camp Custer near Battle Creek, 
Mich., has been entered into between the 
retail merchants of the latter city and those 
of Kalamazoo, Mich. Charges that Battle 
Creek merchants were unfairly raising 
prices to soldiers and civilians at the 
camp has encouraged the Kalamazoo mer- 
chants to make a strong fight for the trade, 
and they are even going so far as to con- 
struct a new highway and an electric line 
between the Celery City and the Camp. 
Retail jewelers in both Battle Creek and 
Kalamazoo are keenly interested in the 
campaign to win this trade, as the sale of 
wrist watches and many other articles car- 
ried in stock by the retail jeweler are finding 
a ready sale among the soldiers. The 
Battle Creek merchants who are anxious to 
retain the trade of the camp boys and pre- 
vent them from going to Kalamazoo have 
adopted the weapon of newspaper publicity 
to hold that trade, declaring they are op- 
posed to any unfair prices or trade practices. 
It is estimated that the monthly trade of 
the camp is over $1,000,000, and the Battle 
Creek merchants, including the retail jewel- 
ers are loth to see it slip away to a neigh- 
boring city. 








During the night recently, burglars made 
an unsuccessful effort to break into the 
jewelry store of M. Welch, Hutchinson, 
Kans., and were frightened away before 
they succeeded in entering the store. The 
burglars used a crowbar to force the 
lock, but the door was securely barred. 














THE JEWELERS’ 











CIRCULAR-WEEKLY 











November 14, 1917. 








Choose the Right Man 











J. A. CONN 








and be assured of success 


before you start 


Before you spend one dollar on that big sale you’re contem- 
plating, you can be perfectly confident of its success. 
BY CONNECTING WITH CONN—the man who is always 
successful and can point you to hundreds of cases in which he 
made good. Just closed a great going out of business sale for 
H. G. Butterfield of Hamburg, Iowa. 
finest stocks in the West. 
people of the community. 


HOW? 


This was one of the 
This sale was attended by the best 


LIST OF A FEW SALES MADE SINCE JAN. Ist, 1917 


Moore Jewelry Store, Altoona, Pa.......... Stock $8,000 
ee eS ee ee - 11,000 
ie ts S, I, GREED. cece ccc cccess ” 20,000 
Wm. Dorer Estate, Bellaire, Ohio........... " 15,000 
Meyer Jewelry Co., Chattanooga, Tenn...... “80,000 


The Gem Shop, Charleston, West Va....... Stock $10,000 
C. J. Roseberry, Cleveland, Ohio.......... - 12,000 
H. C. Knorr, Wapakoneta, Ohio.......... - 5,000 
H. G. Butterfield, Hamburg, Iowa......... 


" 20,000 


All business handled in a confidential manner. 


oe en ge A 


1364 tae Ta 2 — 
Phone Marlo 241J 





J.A.CON 











MILITARY RINGS 





Made in sterling silver, 10 kt. 
and 14 kt. for every branch of 
the service. Also made in 
ladies’ rings, brooches, pins, 
and la vallieres. 


For an additional charge of 
$5.00 to cover cost of die, a 
special insignia top can be 
made indicating the name of 
the particular unit for which 
the ring is intended. This is 
only advisable where there is a 
quantity order for the same 
style of ring. 


Prompt delivery guaranteed. 
Prices and samples sent upon 
request. 





GARFUNKEL & CAMMARATA 


142 Fulton St. 


New York City 





JEWELRY 
AUCTIONEER 


415 Hippodrome Bldg. 
Cleveland, Ohio, 


Phone Main 3844. 





Interesting and Instructive 
Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


oy G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 


Diamonds 


A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 


Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St., New York, N. Y. 
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TRADE CONDITIONS. 


Indianapolis jewelers are of the opinion that 
business is better than might be expected, consid- 
ering all conditions with which the trade has to 
contend at this time. The draining of the money 
market as a result of the last Liberty Loan cam- 
paign has been more or less of a myth, according 
to many representatives of the trade, who say 
that their sales during the last two weeks have 
been heavier than they had expected. The indi- 
cations are that a fair holiday trade will be en- 
joyed, although it is not anticipated that sales 
will be as heavy as during normal years. 





Fred Bruner, formerly a watchmaker of 
Bluffton, Ind., has accepted a position with 
Carl L. Rost, 20 N. Illinois St. 

W. J. Hoffman, of Hoffman & Co., deal- 
ers in jewelers’ supplies, has returned to 
Indianapolis after spending a week on a 
farm in southern Indiana. 

Fred Cooper, Mooresville; F. L. McKee, 
Cloverdale; James Clements, Brownstown, 
and C. B. James, Greensburg, are Indiana 
jewelers who have transacted business in 
Indianapolis recently. 

The South Bend Watch Co., at South 
Bend, Ind., has been handicapped in its 
production by a shortage of labor, and has 
been seeking to overcome the condition by 
advertising for workmen in daily news- 
papers. Employment has been offered to 
both men and women. 

Mrs. Etta Goldsteen, the wife of M. 
Goldsteen, a well-known jeweler of Indiana 
Harbor, Ind., died last week following an 
illness of about 10 days. Death was due 
to pneumonia. Mrs. Goldsteen was born 
in Russia 72 years ago, and came to this 
country with her husband 30 years ago. 
Mr. Goldsteen has conducted a successful 


jewelry store at Indiana Harbor for 13° 


years. 

Hodgen & Vent, jewelers at 309 N. Main 
St. Kokomo, Ind., have started a thrift 
club for the purpose of selling diamonds to 
small investors. The plan adopted by the 
jewelry firm is much the same as that used 
by banking concerns to start savings ac- 
counts. Members of the thrift club are 
being allowed to pay as little as 25 cents a 
week. The plan is proving very popular 
with the firm’s patrons. 

The Indianapolis Merchants’ Association 
is preparing to start its annual shop-early 
campaign earlier than usual this year, the 
members of the association connected with 
the jewelry trade being in favor of the plan. 
This organization has done excellent work 
in Indianapolis during the last few years, 
is relieving the congestion in stores during 
the last few days of the holiday shopping 
season, and it is hoped that the public may 
be induced to shop earlier than ever this 
year. 

Considerable confusion was caused in 
Indianapolis jewelry jobbing houses as a 
result of a reversal of opinion concerning 
the meaning of provisions of the war tax 
law relating to the jewelry business. The 
local revenue office first ruled that it would 
be necessary for the trade to invoice stocks 
and to pay a tax based on the cost price. 
The ruling later was changed to provide 
that the tax could be placed on the basis 
of sale price. The difficulties now have 
been worked out, and the trade is relieved 
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because the matter has been settled satis- 
factorily. 





Evansville, Ind. 





TRADE CONDITIONS. 


Business with the local wholesale and retail 
jewelers is very good; in fact is showing up 
better than the corresponding month of last year. 
The retail trade has been especially good this 
Fall, and merchants look for it to so continue the 
balance of the year. Collections are good. The 
local retail jewelers report the outlook for hol- 
iday the best in many years. Local manufacturing 
plants are being operated on steady time, and 
general trade conditions in the city have been 
good all vear. 





Mose Gans, of I. Gans Co., of 24 Up- 
per Ist St., has returned from a trip to 
Louisville, Ky. 

A pearl was found in the Ohio River 
a few days ago near Mauckport, Ind., by 
a mussel digger named Spradley, which 
is said to be valued at about $200. 

Dr. Wallace C. Dyer, local optician, 
who is in the officers’ training camp at 
Chattanooga, Tenn., was here a few days 
last week visiting his wife and little son. 

In the city election Tuesday, Nov. 6, 
Julius O. Artes, uncle of Charles F. and 
William Artes, of the Charles F. Artes, 
Inc., of 327 Main: St., was re-elected a 
member of the city council by a large 
majority. 

S. P. Hammond, formerly engaged in 
the retail jewelry business at Peters- 
burg, Ind., and Hovey H. Tislow, a re- 
tail jewelry merchant of that city are di- 
rectors in a new trust and savings com- 


pany that was recently organized at 
Petersburg. 
Two strangers are going through 


towns and cities in southern Indiana and 
southern Illinois, selling imitation dia- 
mond rings, which they represent as real 
diamonds. It is said they have done a 
big business and that they have cleaned 
up several hundred dollars. The police 
in many of the towns have been warned 
to be on the lookout for the men, who 
are said to be well dressed and are good 
talkers. 

Leading retail and wholesale jewelers 
took a leading part in the big memorial 
services that were held here Sunday 
afternoon, Nov. 11, in honor of James B. 
Gresham, a private in General Pershing’s 
army in Europe, who was one of the first 
three American soldiers to be killed in 
France. The mother of the dead hero, 
Mrs. Alice Dodd, occupied a prominent 
seat on the stage during the services, be- 
ing an especial guest of honor. 

Rockport, Ind., now has a new button 
factory, the plant having been estab- 
lished a few days ago by Gus Powers, 
an expert button cutter. The factory is 
located on Lincoln Ave., and it is a 12 
machine factory. A full force of men is 
not yet at work, but every machine will 
have a man as soon as a large electric 
motor that has been ordered, arrives and 
has been put in shape. This makes the 
sixth pearl button factory for Rockport, 
and the industry is one of the largest in 
that city. The season has been a most 
prosperous one for the button manufac- 
turers along the lower Ohio River. Most 
of the mussel diggers have quit work for 
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the season, but will start the work again 
early next Spring. 
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J. W. Arkle, New Hampton, Mo., for- 
merly of Bethany, has opened a jewelry 
store. 

L. O. Woody, Mokane, Mo., has moved 
his jewelry stock here from New Bloom- 
held, Mo. 

Gene Kiger, of the C. A. Kiger Co., has 
returned from a visit to the zinc mines at 
Pitcher, Okla. 

Herman Kroll, of the J. R. Mercer 
Jewelry Co., is spending his vacation in 
St. Thomas, Mo. Miss Rachel Stutzman 
is now connected with this firm. 

J. Q. A. Shelden, a Manhattan, Kans., 
jeweler, recently celebrated the 50th anni- 
versary that he had been in the business. 
He was among the first of the settlers to 
come to that part of the country. 

A. P. Dupuis, manager and buyer of the 
jewelry department of Emery-Bird-Thayer 
Dry Goods Co., was in New York recently 
buying goods. The shipments to the Kan- 
sas City stores are to be made by ex- 
press, instead of freight as heretofore. At 
present there is complaint of delayed ship- 
ments, and rather than take the risk of 
longer waiting for the coming shipments 
the goods will be sent direct. 

Mrs. Harriet M. Dragon, who for the 
past 29 years had been head of the art de- 
partment of the Jaccard Jewelry Co., died, 
recently, in California. Mrs. Dragon was 
the first saleswoman in the art department 
and in fact instituted it. She was so 
adept in her line that it was no uncommon 
thing for a customer to call up and ask 
that Mrs. Dragon select a gift, relying 
solely on her judgment. Six months ago, 
Mrs. Dragon’s health began to fail and she 
went to California, where she visited her 
son in Berkeley. 

The jewelry department of the Jones 
Store Co. has an attractive soldiers’ booth. 
It is a miniature dugout of bark and 
green wood and felt. In it is everything 
for a “Sammie,” from a spool of thread 
to a complete toilet case. For the most 
part the articles are khaki color and are 
of cloth, fitted with the plainest articles. 
It is already proving very popular, as it is 
full of suggestions for suitable gifts. 
George B. House, the manager and buyer 
of the department, has just returned from 
a two weeks’ stay in New York. 

The following visitors were among the 
trade recently: Mr. and Mrs. J. R. Kile 
and wife, Neodesha, Mo.; O. M. Atwood, 
Concordia, Kans.; Frank Boasen, Okla- 
homa City, Okla.; Joseph Block, Chicago; 
Mrs. J. H. Whiteside, Liberty, Mo.; W. 
Leslie Rhoades, Ravenwood, Mo.; L. R. 
Adams, Craig, Mo.; Harry Barton, Beth- 
any, Mo.; Mr. and Mrs. R. B. Francis, 
Holton, Kans.; Frederick Powers, Mound 
City, Mo.; L. Hoffman, Leavenworth, 
Kans.; L. H. Smith, Adrian, Mo.; H. E. 
Kimber, Excelsior Springs, Mo.; and F. 
C. Beckwith, Lancaster, Pa. 


Sen 


Max Krasshin & Son, Augusta, Kans., 
has opened a jewelry store. 
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Think of it!—a 19jewel watch selling as 
low as $28.75 Many of the most expen- 
sive watches made have but 21 jewels — 
only two more than this watch. 





And this watch is adjusted to tempera- 
ture, isochronism and four positions to 
guarantee its permanent accuracy That's 
something you don’t often hear of 1n con- 
nection with any watch under $50. 





* * * 


The illustrations at the top show the four 
positions in which any watch 1s apt to be 
placed or carried at any time. This four- 
position adjustment for tested accuracy 1s 
an absolute guarantee of high quality ina 
watch. Yet you get it in this South Bend 
Watch at only $28.75 


And there are many other features which 
hift this watch out of the ordinary class 
and place it alongside of watches selling 
at much higher prices 





costs of labor and material. 





SOUTH BEND WATCH COMPANY, 





Here are a few of them: 

Highest grade Mainspring. The same 
spring that goes into our $125 watch and 
recognized by jewelers everywhere as the 
best spring possible to put in any watch. 


Breguet Hairspring Aan especially high- 
grade spring with which only watches of 
the highest grade are equipped. 


Micrometric Regulator of modern type, 
one-tenth turn of which causes a varia- 
tion of one second in twenty-four hours 


The jewels are carefully selected rubies 
and sapphires, mounted 1n raised settings 
The most modern Bridge Model construc- 
tion, and pendant setting. 


* * * 


The case is gold-filled, guaranteed to wear 
for 20 years, a handsome and distinguished 
case, well modelled,symmetricaland stylish 
Furnished in 12-size, Extra‘Thin, or 16 
size, slightly larger and sturdier 


But here’sa trim Extra-Thin stylish 19-jewel 
watch, adjusted to temperature and four positions, selling at only $28.75. 





111 Studebaker Street, South Bend, Indiana | 
For Years. Makers of Standard Railroad Watches | 


For $28.75 you get a durable, life-time 
watch of lasting accuracy and a watch in 
which you can take great pride 


“And how 1s it possible” you ask, “to pro- | 
duce a watch of these high characteristics 1) 
and sell it today at $28.75"? 


The answer is constantly increasing sales | 
which keep manufacturing costs down. 


The popularity of this watch, with its re- | 
sulting demand, has enabled standardizing | 
its manufacture from start to finish. 


Not only does this keep costs down, but it 
also insures a better product, for keeping 
the same employees on one type of watch 
means better workmanship, better watches 


* * * 


Your jeweler knows watches. Let him | 
tell you about the value you get 1n this | 
$28.75 South Bend Watch. Send for book- | 
let which will help you judge watch values | 
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This advertisement, in full-page size, appears in the Nov. 17th issue of 


THE SATURDAY EVENING POST 
































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem. 
bers of the trade generally communicate with Tus 
JEWELERS CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 




















Ordering Goods by Mail— Repeat Orders 


Written expressly for The Jewelers’ Circular by A. E. Edgar. 














soy T is very amusing to see some of the 
order sheets sent to the wholesale 
houses from retail jewelers,” said an order 
clerk in a western wholesale house. “It is 
also annoying to have to read an order 
over a dozen times and then not be able 
to figure it out,” he added. 

This clerk knew what he was talking 
about because he had been up against this 
kind of thing for months. Some of the 
orders sent in were puzzles worthy of the 
genius of Sam Lloyd, and many of them 
even he would never be able to solve. 

When an order is received that cannot 
be accurately filled because of the slip-shod 
manner in which the order is written, the 
wholesale house has to do one of two 
things: guess at it and take the risk of 
getting in wrong with the customer, or 
write asking for an explanation and per- 
haps offend the writer of the order. 

A wholesaler wrote some time ago to a 
chronic offender in this way something like 
the following: “We are sorry to delay 
sending your order, but we cannot make 
out the third item on the order sent us. 
We are returning the order for better de- 
scription. We will hold goods until we 
hear from you. 

“It would facilitate matters if, when or- 
dering, the different classes of goods are 
kept together. Of course, this is a small 
matter, but it often helps us to fill orders 
several hours before we can an order in 
which the classes are all mixed up. The 
latter orders have to pass through sev- 
eral clerk’s hands, while the other is 
handed over at once for filling.” 

This advice was given in ali sincerity, 
yet the jeweler resented it and cancelled 
the whole order. That is not business, it 
is pettishness, and there are a lot of men 
in business who can learn from this inci- 
dent. 

The wholesaler thinks the retailer does 
not care how he orders his goods as long 
as he gets them and some of the orders re- 
ceived bear out his thoughts. Yet, after 
all, the average jeweler does care. He 
wants to order his goods intelligently, but 


unfortunately he has no system to guide 
him, or to facilitate the work. 

More often than not the letter order is 
written under pressure, very frequently at 
night after business is over for the day. 


friend of his used to order his goods some 
years ago, and his system of buying to- 
day. 

He purchased considerably from the trav- 
eling salesman. If he happened to feel 





Purchase Order 736 


, Sallan 


DETROIT MICHIGAN 


Date 





Via 
F. oOo. B. 


Termes 


Ship to Us 


Price 





Quantity Description 

















Acknowledgment of This Order Must be Made in Writing by Return Mail 





This order is acceptable only at Prices stated. 
Your Invoices mast also bear o 
We allow no charges for boxing and crating unless 
All orders must be approved by S. E. Sallan. 





OE 





Failure to follow instructions will necessitate our sending telegrams and ashing express shipments at your expense. 
We reserve the right to cancel this order if not shipped within 
rder nambe 


r reach us 


by the time the goods arrive in Detroit. 


lla 


-_ 











A MICHIGAN 


The jeweler is tired with his hard grind 


during the day but finds it necessary to 
get the order off that evening, sometimes 
to catch the only mail train of the day. 
This is certainly no time for the jeweler 
to buy goods, because he should be fresh 
and alert when ordering merchandise. 
Let the writer explain how a jeweler, a 


RETAILERS ORDER BLANK 


good, or if business had been brisk for the 
day, or for a few days, he bought freely 
from the samples displayed by the sales- 
man. If, on the contrary, he was grouchy 
over something that happened in business, 
or in his home, he turned the salesman 
down flat. Consequently, he was some- 
times overloaded with stock, while at other 
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A Watch for Father ! 


HIS mother and daughter have made the 

jeweler a partner in a transaction of epoch- 
making importance in this household. On the 
measure of the service he performs this day 
will they gauge the value of his judgment for 
all the years to come. 


What watch will he advise > 


“Madam,” he is saying, “I am going to show 
you a Waltham Colonial A. There are many 
splendid watches, but in this you have the 
supreme — the highest degree of watchmak- 
ing perfection the world has ever produced.” 












eo 


eee The Colonial A 
Extremely thin at no sacri- 
fice of accuracy 


“Father deserves a watch like that,” is the 
reply. “We know he would be proud of it 
because he commented on the advertising 
we all saw in the magazines — all the nations 
of the world coming to Waltham for time. 
But doesn't it cost an awful lot — a watch as 
perfect as that? A watch better than those of | 
Geneva, Paris or London ?”’ 





Maximus movement, 21! jewels 
Riverside movement, 19 jewels 


| The refinement, the perfect 
| size, the richness of the 


ensemble of the Colonial A 


denote the masterpiece. 

WALTHAM WATCH 
COMPANY 

) WALTHAM, MASS. 

‘ 189 St. ——~ paeee 


on 


Ty 


| 
| 


| 


And the jeweler, mindful of the service he is called 
upon to perform, carefully explains wherein the true 
value of a Waltham lies, going over, point by 
point, jewel by jewel, those refinements of watch- 
making art that mean to the possessor a lifetime's i 
service in accurate time keeping. And for such 
a watch, they finally agree, the price is surpris- 
ingly low. It is a price, too, within their reach. 


The national advertising campaign demon- 
strating the supremacy of Waltham Watches 
has staged many a little scene such as | 


this for Waltham dealers. 
me 
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The World’s Watch Over Ti 
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times he was out of all the best sellers of 
the day. 

His letter orders were made out in the 
evening after closing time. Sometimes he 
was due for an engagement with his wife. 
This did not deter him. “Business is busi- 
ness” was his favorite quotation at these 
times, but— 

The longer it took him to make out the 
order, the grouchier he got. Is it any 
wonder that the following morning when 
the letter was in the hands of the whole- 
sale house that he remembered items he 
intended to order, and sometimes items he 
remembered he had not intended to order 
at all? Why was this? He waited until 
he found he was out of something and lost 
a good sale because he had not the arti- 
cle in stock before he thought of order- 
ing it. He used no call slips, no stock- 
keeping system, nothing that would indi- 
cate to him the articles he ought to have 
in stock. 

When a jeweler gets peevish because of 
a lost sale he always blames someone else 
for the fault. That’s a fact, gentlemen, at 
least my friend did. Therefore, for many 
hours after the event the salesmen in the 
store, and even the watchmaker had to 
stand the brunt of the affair. 

Perhaps you think I am censuring my 
friend too severely. I am just as brutal as 
the facts will allow, because there are so 
many men built on the same model, and I 
want them to see themselves in their worst 
side. They are the best of good fellows— 
when they are not provoked with business 
distresses. 

A few years ago the friend I speak of 
was influenced to adopt a_ stockkeeping 
system. He objected for a long time, say- 
ing: “I know my stock from A to Z, 
what’s the use of me taking time to figure 
out the stock on hand each day.” He be- 
lieved he was stating the truth in spite of 
his method of buying “upon the spur of 
the moment.” 

His business is less than twenty thou- 
sand a year and yet it is twice what it was 
five years ago. He has doubled his busi- 
ness in five years, mostly through the 
adoption of the stockkeeping system and 
a change of method in buying. 

The reason we mention the stockkeeping 
system is because it helped to bring be- 
fore his eyes the goods that were being 
sold—telling him as plainly as anything 
that he should purchase more of that class. 
He also added call-slips and insisted upon 
having them filled out carefully and fully. 

He made it a point to look over these 
every Monday morning, and if there was 
an indication of a lack of any article in 
the stock it was there in black and white 
before him. 

This brings us to the letter orders. 
These were written as often as the stock 
indicated a necessity. The mails and ex- 
press bills mounted up, but he doubled 
his business because he had the goods 
when they were called for. 

At first he had difficulty in the manner 
in which the orders were filled, just as 
formerly. A travelling salesman happened 
in one day just after he had written out 
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an order. He naturally handed it over 
to the traveller for the house. In tran- 
scribing it into his order book the sales- 
man had to call the jeweler three times 
to tell him what the article indicated was. 
He could not make out his customer’s 
writing and abbreviations. In another in- 
stance he found that the jeweler had omit- 
ted a very particular part of the descrip- 
tion. 

The traveller said, after entering the or- 
der: “You'll save 24 hours in delivery if 
you make your orders out so that a boy 
can figure them out. Write plainly, what- 
ever you do. Give our sample number if 
you can. Tell the season it was shipped 
when ordering repeats if you can. State 
every thing you can think of, you can't 
make the description too full and plain. 
Give the price, always. {ff there is a dif- 
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MICHIGAN'S GREATEST DIAMOND 
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ANOTHER FORM 


ference, we will notify you unless you say 
to do otherwise, which you should do now 
on account of the general advances in 
prices. Very often the price will indicate 
what the article is when the clerk is in 
doubt. 

“Read the order over afterward very 
carefully to see if you have made any 
errors or omissions. You'll save yourself 
much trial and tribulation if you do. All 
men err, the jeweler should strive not to.” 

Sallan, Detroit diamond and jewelry 
house, uses special order blanks for the 
letter orders. They have one for city pur- 
chases and one for out of town orders. 
These are bound in duplicate sheets so 
that by the use of a carbon copying sheet 
they always have a copy of the order as 
originally shipped to the wholesaler. Every 
jeweler should adopt this plan. 

Sallan does a business of half a million 
in a very small space and must order fre- 
quently to keep his stocks complete. The 
use of these order blanks have reduced 
the errors and mistakes on both sides to 
a minimum. 

Read very carefully the clauses at the 
bottom of the order blank-which form a 
part of the contract when the order is 
accepted. These are not used for the pur- 
pose of holding up the wholesaler but to 
protect the retailer. 

Observe these rules in making out let- 
ter orders and you'll have less expenses 
and fewer delays in receiving the goods. 
Write plainly. 

Give the fullest description you can— 
do not use abbreviations unless they are 
commonly used in the trade—and not then. 

Give the quantity, weight, size—every- 
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thing you can think of to identify the ex- 
act article and quantity. 

Give shipping instructions—even if the 
wholesale house knows how. This often 
Saves time because the man who knows 
how to ship is at lunch, sick or on a 
vacation. 

State terms expected. 

Give the price you are willing to pay. 

State particularly the time shipment is 
wanted. 

These seven rules should be working 
seven days a week for the benefit of all 
concerned. 





How a Jeweler Met Competition 





ITUATED in a busy commercial dis- 
trict where several other jewelers 
made their headquarters this gem distribu- 
tor met competition successfully, and claims 
that he has succeeded in enticing the bulk 
of that district trade. How did he do it? 
Like this: 

First he realized that he would have 
to do something different in order to get a 
“look in.” So accordingly he did it. His 
window decorations were original enough 
—so were his competitors’ windows! He 
carried large newspaper advertisements— 
so did his rivals! He had a complete stock 
and courteous clerks—so did his oppo- 
nents! ‘herefore he had to do something 
brand new. He erected an attractive glass 
case measuring about two feet square in 
the center of his store, mounting it on a 
substantial and good-looking standard. He 
called this his curio box and as often as 
he could he changed the attraction. 

For illustration, he borrowed some old 
trinkets from a Government museum in the 
city and placed them on exhibition for a. 
week. The stunt took. Although the mu- 
seum was located in that city very few 
people had ever visited it. And away from 
all other “museum props” the curios 
showed off to a better advantage. The 
museum was willing to loan them for a 
week or so, as they knew the jeweler had 
plenty of protection in the way of safes, 
alarms and the like. 

He kept this idea up until now one can 
always find a group—sometimes «small, 
sometime large—gazing into his curio box 
where they can see the loving cup a certain 
college hero won, or the pearls worn by a 
visiting actress, or an unpolished diamond 
and things of like nature. It.soon circulated 
and people commenced to come in the store 
to “browse around” and look into the curio 
box. The proprietor and the clerks made 
no attempt to bother these people by trying 
to force sales but endeavored in a polite 
way to become acquainted with the visitors. 
The outcome was that when they wished to 
make a purchase they selected the store 
where they knew the clerk. The public be- 
came familiar with the store with the result 
of a big boost in permanent sales. 








A firm in Cuba desires to represent 
American manufacturers and exporters of 
silver-plated hollow ware, cheap lines of 
silver deposit on glass and china, and. other 
articles. For further information regard- 
ing this matter, in writing the Department 
of Commerce and Labor, Washington, 
D. C., reference should be made to File 
No. 25,700. 
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Up-to-date System for Jewelry Stores 


Electrically Operated National 
Cash Register 


Greatest labor-saving machine for 
retail jewelers. 
It does 15 things in three seconds. 


It —— quickly what clerks can’t 
oO. 


Tells which. 
goods. 


clerk sells the most 


Advertises your goods direct to your 
customers. 





Prosperity is increasing. Freight congestion is growing greater. 


The New N. C. R. 
Credit File 


Cuts out all bookkeeping of cus- 
tomers accounts. 


No customers’ ledger, blotter or day- 


book. 


Every customer’s account balanced to 
the minute. 


Complete record with one writing. 
Saves time and work for clerks. 


Customers like it; it saves their time. 


Hence don’t delay. 


Order now and get the profits which our system will make for you. 


It more than pays for itself out of the money it saves. 


Sold on small monthly payments. 


Old cash registers repaired, bought, sold, rebuilt and taken in exchange for new registers. 
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Adapted to retail stores of all kinds, from the smallest to the largest 





To Dept. 153-A, National Cash Register Co., Dayton, Ohio 


Please send me full particulars of your 
latest model cash register and the new 


N. C. R. credit file. 
Get the benefit of these prosperous times 


Name 





Business 
Address 


Cut out this coupon and mail it today 
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Common-Sense Selling Methods 





Written expressly for The Jewelers’ Circular 














Crystalware and New Plans for Selling It 


OMETIMES we become so accustomed 
to handling the stock which we see 
daily that we quite forget to put new plans 
into practice for promoting the business of 
selling it. 

Why, there are many parents who see 
their children so often that they really do 
not know them at all. Of course, they 
recognize the exterior appearance, but in 
reality have little comprehension of the 
real hopes and ambitions and longings in 
the hearts of their boys and girls. It is 
just like that with crystalware and silver- 
ware and jewelry, too. We see them many 
times and handle them and know the prices 
of them, but when it comes right down to 
understanding the personality of each piece 
before us, we are singularly dense. 

Take for example, a richly-cut water set. 
Let us remove it from its surrounding ar- 
ticles and put it on the top of a case or 
table by itself. Then let us visualize the 
sort of a dining room in which it would 
be an appropriate appointment. Let us 
suppose that this water set has a selling 
price of $24 so as to help us determine 
the class of customers to whom it will 
appeal. 

Naturally people who are barely able to 
make both ends meet ought not to be in- 
terested in $24 water sets, but we have 
plenty of patrons to whom a rich and hand- 
some outfit like this would be an entirely 
possible pleasure. Let us make a list of 
such patrons. We find upon investigation 
that we have ten of those sets in stock. 
Each one offers a net profit of $10 pro- 
vided we do not have to carry them too 
long. In that case the tieup of the money 
decreases the profit. If we can sell the 10 
sets we clear $100. 


How Are We Going to Do It? 


If we put a set in the window and wait 
for 10 customers to appear we will forget 
all about the water set campaign, for 
people do not come in a procession to buy 
anything as a rule. Goods are likely to 
move rather slowly unless special promo- 
tion plans are undertaken. 

If we reach 100 water set prospects and 
sell 10, we will do well. Of course, we 
could use a little newspaper space and 
probably reach several thousands, and we 
will use that method sometimes, but this 
time we are going to write a pen-written 
letter something after the following style: 


“My Dear Mrs. Sanderson: 


“It has recently been our good fortune to 
procure a few very choice crystal water 
sets which are unique in that the crystal 
itself is of the clearest and purest variety 
and the cutting exquisitely done. 

“These sets are very moderate in price 
considering quality and workmansmp. We 
have only 10 of them in all—not enough 
to put before the public in general adver- 


tising, nor do we wish to, It is our pref- 
erence to offer these to a few of our select 
customers who are discriminating and ap- 
preciative of the best. 

“Each set consists of a pitcher, a dozen 
tumblers, and a mirror plate plateau in a 
silver frame. This equipment can be used 
for water, fruited drinks such as lemonade, 
orangeade, fruit punch, etc. A set like 
this gives a peculiar note of elegance to 
any room wihich it graces and would surely 
be appreciated by anyone recetving it as a 
gift. 

“If you are in the vicinity of our store 
any time in the near future we would be 
most happy to show you these goods, or if 
not convenient to come, we will gladly 
send one of our salesmen with the pitcher, 
a couple of glasses, and the plateau to 
show you. However, the designs vary and 
a personal call doubtless would be more 
satisfactory. It will be a pleasure rather 
than a trouble whether you buy or not. 

“Sincerely assuring you of our apprecia- 
tion of your patronage, we are, 

“The Hadley Jewelry Co.” 

These letters could be duplicated upon 
stationery of good quality and. sent out 
under a three-cent postage. This expense 
is covered in the advertising appropria- 
tion, so does not need to come out of our 
profit. 

Probably we can depend upon three out 
of every 10 approached coming in to see 
the water sets if the list has been carefully 
selected, and if the salesman in charge of 
the water sets is genuinely interested he 
should be able to sell one set to at least 
every third interested person who comes 
on purpose to look at them and with the 
probable idea of buying. 

The salesman should be ready to explain 
why the crystal is of a choice quality, why 
the designs are different from the cheap 
department store stock, and why now is a 
better time to buy than some future time. 
In fact, he should have his selling argu- 
ments marshalled and be able to stress the 
one which will appeal to each customer 
most. If anyone demurs at the price it 
is well to remark that price is soon for- 
gotten in years to come, provided the ar- 
ticle itself gives highest class of service, 
elegance, and general satisfaction. 

A list should be kept of all who actually 
respond by coming in for a percentage basis 
if nothing else, and these people should be 
given a starred place on future mailing 
lists. 

If for any reason a few customers re- 
quest that samples be brought them, these 
should be neatly packed and cheerfully 
taken. It is possible to get a suitcase with- 
out a middle compartment which will take 
in the articles in question nicely, and to 
display a water set in this manner means 
an almost certain sale. If the customer 
purchases it is an easy matter to leave 
the articles taken and send the rest. Any 


business man knows that he gets more 
business by going after it than by sitting 
on the shore and waiting, hoping the tide 
will float patrons in to him at the spot 
where he 1s located. 


Another Plan 

It is an é€xcellent idea to keep track of 
the engagement announcements and wed- 
ding invitations. The newspapers will give 
the engagement announcements and many 
times advance notice of wedding as well, 
but a safer plan is to make advances to 
some of the leading wedding: engraving 
men in the locality making it worth their 
while to let you know of commissions in 
this line. £t takes a number of days as a 
rule to; get out an order ot wedding invi- 
tations and if the jeweler has this informa- 
tion in advance he need not betfay it, and 
it would be poor business policy to do so, 
but he can prepare some attractive crystal 
and silverware advertisements to be coin- 
cident with, the mailing of the invitations 
so that when the majority of the pcople 
are asking themselves, “What shall I get?” 
Hadley’s advertising will answer the ques- 
tion by saying: 

“The choicest and daintiest articles for 
wedding gifts are to be found in our stock. 
Of course, you desire something different 
and something carrying with it the per- 
sonal touch.” 

Then, of course, be prepared to make 
good. It is fatal to ring a bell and sum- 
mon people to a meal only to laugh at 
them when they get there. 

Birth announcements can also be turned 
to account by addressing a short note in a 
happy vein to the parents. A small but 
dainty gift always pleases at this time. It 
may be a thin etched bud vase or a small 
drinking glass. Great emphasis is now 
placed upon giving the young baby water 
to drink and seldom is any provision made 
except the proverbial silver teaspoon. The 
little crystal glass would be inexpensive 
and eminently suitable. It should be 
packed in a separate box just large enough 
to hold it. 


Still Another Plan 

The jeweler has long had the advantage 
of an ancient superstition which symbolizes 
each month by a characteristic gem. This 
has made countless sales, as everyone born 
in the month of December wishes to own 
a turquoise, and so on. There is no good 
and sufficient reason why those handling 
crystalware should not start a similar fad 
popularizing throughout the country a defi- 
nite article for each month and associating 
it with the month and persons born in that 
month. 

Some day when the Muse moves the 
writer she may succeed in, evolving a set 
of 12 jingles such as are woven around 
the birth stones. The purpose of these 
jingles will be to show that June is essen- 
tially the month of brides and sweet girl 





116 


THE 





JEWELERS’ 


OUR FACTORY 
LEADER: An _instru- 
ment that any home will 
be proud to have; simple 
in design, and priced 
within reach of all. 
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Melophone Phonographs 


Size: 47 x 21 x 22. 
Price: $100.00. 

Finish: Genuine Mahog- 
any, hinges, knobs, crank 
arm and other exposed 
parts handsomely and 
heavily nickeled. 


November 14, 1917, 
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This instrument is equipped with a double spring worm gear motor of 
very latest type. 


For those who desire a more elaborately carved cabinet and im- 
proved mechanical features, we present our Supreme No. 150 and De 
Luxe Supreme No. 200. These models include several novel features, 
such as needle cups, set tandem, in sliding, disappearing receptacles, tone 
modifier, etc. The De Luxe Supreme has heavy gold plating on all ex- 
posed metal parts. 


We take pleasure in recommending these instruments to the trade. 
A sample order will convince YOU. 


Melophone Talking Machine Co. 





De L N 100 Main Office 29 E. Madison St., 
© Luxe INo. 380 Lafayette Street Chicago 
New York 














37 Years Making Display Fixtures 
YOU sen” 


For THis CATALOG 


Treat Your Show Windows Good 


Show Window Plateaus and Dividers 
PLATEAUS Fer the stow 


good center piece to feature some 
special line, a plateau with a 
few yards of velvet goes a long 
way to get a good effect for the 
window generally, besides creat- 
ing a sale on the article it fea- 
tures. We have 10 distinct pat- 
terns in oblong, square and ovals 
in about 20 different 

sizes and ranging $ 120 - 


in price from...... 


These Will Help Any 
Show Window 


DI VIDERS By using one 


, or two dividers 
in your window, you at once 
divide your window space into 
departments, separating the differ- 
ent lines, and by separating them, 
you individualize each line, mak- 
ing a prettier window and above 
all, increasing the selling pdint 
of the merchandise. Over 25 
different designs in as many 


iiss 's350,,1 | FRED BLAUER & CO. 


5S NO. WABASH AVE. CHICAGO, ILL. 





HERE is no special 

order too large 

or too small for us to 
handle. 


UNUSUAL DESIGNS, PROMPT 
WORK and MODERATE COST 
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THE OSCAR ONKEN CoO., 4512 4th St., CINCINNATI 
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buds and blossoms, and that the Goddess 
of Happiness is propitiated by votive offer- 
ings of flowers throughout the entire 
month placed in containers rare. 

In the same way November could be 
dedicated to fruits and nuts and suitable 
containers. And so on throughout the 
vear each month could easily have one type 
of crystal article expressing its sentiment. 

Retail storekeepers everywhere are find- 
ing that it pays and pays well to use this 
co-operative method of popularizing a 
given article at a given time. Hence we 
have Raisin Day, Candy Day, Soda Water 
Week, Apple Day, Orange Week, Arbor 
Day, etc., all of which gives greater promi- 
nence to the effort put forward than any 
one person could possibly do. 


Individual Plans 


Look over your stock of crystalware 
yourself and determine what class of people 
each article suggests and then ways and 
means of reaching those various classes 
and people will suggest themselves. Do not 
be content endlessly with old means. 





Painting the Lily 





Cuicaco, Nov. 7, 1917. 
Editor THE JEWELERS CIRCULAR: 


WE have in the past given the matter 
of engraving our precious pieces of 
silver flatware, both plated and sterling, no 
great amount of attention or serious 
thought. As a result we have made gross, 
stupid mistakes, and until we are disposed 
to study the question carefully, calmly and 
contemplatively, we shall continue to go 
on our way blunderingly. 

A silversmith will design or create a 
pattern exquisite for its simplicity: a plain 
pattern, perfect in outline, beautiful and 
smooth in finish—a veritable work of art. 
The pattern leaves his workshop, is sold 
on the open market and finally finds its 
way into hundreds of good homes, near 
and far. Then, once the flatware becomes 
private property, the mischief begins. The 
pieces are sent to the engraver with in- 
structions to engrave, on front of handles, 
letters in script or Old English, or what- 
ever style is in vogue or wanted. On the 
FRONT of the handles! 

Monograms and engraved initials were 
intended primarily only as a means of 
identification in case of loss or theft, and 
properly not used for decorative purposes. 
When we choose to place them on _ the 
front of the handle, we not only rob the 
pattern of the idea the silversmith intended 
to convey, but by placing these private 
marks in so conspicuous a place mar for- 
ever the beauty of our silver. 

As a rule, the French designer gives to 
the world elaborate, heavily decorated 
patterns—rich, meaningful, deep. How- 
ever, he anticipates on the part of the peo- 
ple a desire to mark pieces of flatware. 
Therefore, on the back of the handle, as 
near the top as possible, he puts a small 
shield in which letters may be placed, or 
sometimes leaves only a bare space. Even 
though a pattern does admit of sufficient 
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space on front of the handle to accommo- 
date a couple of letters, or even a small 
monogram, rarely if ever is the flatware 
marked on the pattern side. 

In choosing for a pattern originated on 
Colonial lines a style of lettering, it is 
far better to carry out in the engraving 
the idea the pattern suggests. Let the 
letters be very plain—not fussy. Let us 
not for one minute consider putting on 
such pieces elaborate letters—Old English 
or ribbon, for example. Let us use rather 
the straight lines of the block letter to 
procure an effect which will be at once 
pleasing and harmonious, and when we 
have chosen the style lettering best suited 
to the pattern we may happen to have, 
place it where it properly belongs—on the 
back of the handle. 

Then, it is certain, all the good silver- 
smiths, and all their good men, will rise 
up and thank us, again and again. 

MINERVA JOHNS. 





The Intensive Drive for Holiday 
Business 





(Continued from page 119.) 








as much as your-sales force. Don’t simply 
announce : 





DIAMONDS! JEWELRY! 
SILVERWARE! 


We have a very attractive line of 
Holiday Goods at the right prices. 


JoHN Brown 
909 Pennsylvania Avenue 
Washington, D. C. 











Anyone can say that, and it’s a question 
whether it really impresses. Get on inti- 
nate terms with your own business, tell 
the public why YOU deserve its patronage 
more so than does John Brown. Cite one 
or two substantial facts that make your 
store different from the other fellow’s. 
Quote prices, use illustrations, emphasize 
“SERVICE,” DELIVERIES, QUALITY 
—allow your advertising to become enthu- 
siastic. It’s contagious! 

Fig. 4 will give you a suggestion for a 
letter that might accompany a circular or 
illustrated notice you send out. 

This is the character of direct mail mat- 
ter that “tells a story” and should be pro- 
ductive of business. You may use specially 
prepared Yule-tide stationery for this occa- 
sion, although it is by no means necessary. 
The enclosure should picture -a compre- 
hensive assortment of gift suggestions and 
prices should be quoted. Such a combina- 
tion has been known to work out very 
effectively. 

Fig. 5 is a brief preamble to an adver- 
tisement which features gifts for the naval 
or military men. 

Used in conjunction with a number of 
illustrations, showing articles such as mili- 
tary wrist watches, fountain pens, military 
brushes, shaving sets, swagger sticks, etc., 
an announcement of this character should 
attract throngs of relatives, sweethearts 
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and friends of the men in blue or khaki 
to your store. You cannot overestimate 
the value of going after this new business. 
The soldiers themseives should likewise be 
approached with the idea of selling them 
gifts to be sent home to those they have 
left behind. 

The large advertisement featuring dia- 
mond jewelry (Fig. 1) will doubtlessly ap- 
peal to the discriminating buyer. Here the 
very “atmosphere” of the establishment is 
conveyed to the public in a subtle, charming 
manner and the terse quotation at the bot- 
tom opens up a new channel of thought. 
The entire “copy” suggests rare elegance 
and, like the dainty, though striking, an- 
nouncement (Fig. 2) of Hugh Connolly, 
carries strength in its portrayal of the 
goods themselves. Such “copy” cannot fail 
to produce the desired results, although it 
would be hardly applicable for use by such 
establishment who by nature must appeal 
for business in a slightly more sensationa) 
manner. 

Fig. 3 contains a real “punch” and is typ- 
ical of the character of advertising that 
this enterprising Detroit jeweler employs. 
Miller believes in the Billy Sunday theory: 
“Cut out the high-brow stuff! Talk to 
them in their own language—give ’em the 
facts and watch them ‘come across!’” See 
how tactfully he approaches his trade with 
the idea of reserving gifts in advance, how 
he assuages their worries attendant to the 
“high cost of living” and “takes them over 
the bumps.” That's the sort of advertising 
that put three “Bizgest Little Stores” in 
Detroit where a short time ago there was 
only one. 

But in the final analysis the real Christ- 
mas advertisement to be productive, must 
constitute the three prime essentials of all 
successful advertising—first, TRUTH: sec- 
ond, FACTS, and thirdly, a REASON. 
You may dress these elements up in thou- 
sands of different garbs—but see that they 
are there! Remember, PRESSURE, this 
year—no apathy, no lethargv, but a gigan- 
tic, concerted effort to get the share of this 
vears Christmas business which should 
rightfully belong to you. 








A number of Tohnstown. Pa., jewelers 
are up in arms over alleged privileges be- 
ing extended to certain persons in the city 
engaged in the manipulation of games of 
chance through what are known as Pom- 
hola boards, and an interesting situation 
is promised. Certain prominent jewelers 
have been preparing to lay the matter be- 
fore District Attorney D. P. Weimer. with 
a view to putting a stop to the alleged 
gambling. In the event that the Com- 
monwealth or the city authorities do not 
take prompt action, the committee of jewel- 
ers expects to put the situation up to the 
local Chamber of Commerce. “Our shops 
have literally been turned into appraise- 
ment establishments lately,” said one of the 
local jewelers recently. “The thing is a 
gambling proposition. pure and simple—a 
game of chance that cannot otherwise be 
classified. There are dozens of persons in 
the city who are operating these boards, 
but neither the city nor the county authori- 
ties have at any time raised a finger in 
protest.” 
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The Intensive Drive for Holiday Business 


Written Expressly for The Jewelers’ Circular by Nat C. Wildman, Advertising Director of the Castelberg Jewelry Co., Baltimore, Md. 























wrk the entire country absorbed in how this festive season will be influenced 
the awful details of a great World by the attendant conditions. Not only is 
War—a clash in which empire and repub- our concern confined to the effect that the 






A Lavish Showing of New Diamond Jewels 


HE rarest and most beautiful gems-~~sparkling, brilliant and 
precious-- wrought with cunning skill by master craftsmen 
into myriads of charming gifts for the many who each year, look 
to the House of CASTELBERG to supply their Holiday needs. 
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“2 “Clothes go out of fashion—Furs pass out or vogue, hat 
I, styles last only a short time, handkerchiefs wear out, 
PS sweetmeats are eaten and forgotten, flowers wither and 
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lic and kingdom are waging a fight to the war will have upon our modern system 


bitter end—there comes to us a thought ot. of society but more especially to its result- 
the fast approaching Christmastide and ant government of commercial business in- 


terests. To the jeweler especially the spirit 
of the times has a very particular sig- 
nificance as the days immediately preceding 
Christmas have already been recognized as 
his halcyon days when gift seekers flock to 
his place of business to purchase their holi- 
day needs. In days of alteration and unset- 
tlement such as the entire country is now ex- 
periencing, we are very likely to hear the ex- 
pression of regret for the “good old times” 
when business was undisturbed, the world 
of finance placid, and the disposition of all 
mankind calm and reposeful. True, this 
opinion may have some little foundation 
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but the facts are not altogether of a nega- 
tive or uninspiring character. In any pro- 
gressive development stability is not to be 
sought in stationary conditions, but rather 
in the nature of the change that is always 
taking place. 

For instance it cannot be gainsaid that 
in an era of liberal wages, increased indus- 
trial activity and country-wide prosperity, 
things of luxury, self-indulgence and ele- 
gance find most ready sale. Such a condi- 
tion is now confronting every jeweler in 
these United States of America. The tre- 
mendous volume of the Allies’ expendi- 
tures, the millions going for our own 
government’s needs, the fabulous salary 
demands being made by every branch of or- 
ganized labor and the record prices being 
paid to farmers for their products are all 
being spent in this country now. 

The rich man is not affected as much as 
the poor man. He really becomes the 
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Retail Advertising Department. 
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rich man as the billions that are being 
spent and will be spent find their way 
‘nto the pockets of the little people in the 
shape of high wages. Accordingly, this 
must be the jeweler’s harvest and the facts 
resolve themselves into a study of the most 
aggressive and expedient way of meeting 
the situation. The harvest is there to be 
reaaped—HOW SHALL WE DO IT? 
And the answer comes back in one little 
word—“Pressure.” Put pressure behind 
your selling efforts, turn on full steam, 
oress the throttle and go ahead! Forget 
the past—build with a firm, high purpose 
for the peace and business of the future. 


a 
Back the Boys im Front ; 
tm 











The military watch is part of Uncle Sam’s official 
equipment because it’s a necessary article to every 
soldien—every enlisted man should have one. = 

If you want to be sure about sending him agme- 1 
thing he'll appreciate, send him this . 


Military Watch 


7-jewal—solid nickel b 
re adjustable Sere 
Full luminous dial. 


A guaranteed timekeeper. 








‘aa Price —_ 
‘ . All This Week 
$11.50 ‘i (Zeer 
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It’s not too early to look 

Christmas is the time I get in my hardest wallops for folks who want to save a dollar 
—Two Miller presents for the price of one High Rent store purchasé—More Customets 
are taking advantage of my SQUARE DEAL ecasy-payment plan every day—Christmas 
“Shock Alisorber” they call it—Come in and pick out any urticlé you want, pay some- 
thing on it—Don't care how little. I'll tag it with your name and lay it away in my big 
safe for you—You pay a little from time to time and by Christmias you'll b¢ all squared | 
up and never miss the money—That’s the way hundreds of new customers ‘are sidestep- |) 
ping the installment long profit and the old ones »re taking the Christmas bufnps easy. 


No Installment. Deal—Just Square Deal 
Now Is the Time to Begin 


SQUARE DEAL JEWELER 
(Only Lotations 


oe , (Only eer, 
61 Grand River—65 Grand River—357 Woodward—Phone Main 12%. 
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Advertise! That’s it—advertise! Adver- 
tise Prosperity, not Depression; advertise 
Liberal Spending, not Conservation; adver- 
tise Optimism, not Pessimism. 

Begin now with your own business, and 
call your entire organization together for a 
little “love fest.” Then shoot “good busi- 
ness” and “more business” at them for all 
they’re worth. Talk to them straight from 
the shoulder—inspire them with a feeling 
of buoyant, uplifting enthusiasm—urge 
them to talk “optimism” to your customers 
and to discourage the growler. Key up 
their interest for a record Christmas busi- 
ness and send every mother’s son away 
from that meeting feeling that this is a 
grand old world after all. Try it out and 
watch for the effect. 

Then survey your plans for Christmas 
advertising. It would be well to outline 
your ideas as far in advance as possible 
in order that you may be able to accord 
your publicity the maximum amount of at- 


THE JEWELERS’ 


tention. No good thing was ever done in 
a rush, and the jeweler who tries to sand- 


wich in his Christmas ad-writing between 


the sale of an opera watch and his brief 
period for lunch will find, to his sorrow, 
that the “pulling power” of his copy has 
been decidedly weakened. Spend a night 
or two now, if necessary, and go over your 
advertising in a definite intelligent manner. 
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nately! Advertising space should be pur- 
chased with as much forethought and care 
as the merchandise which you have in your 
cases. 

After this has all been settled, the char- 
acter of “copy’—or substance of your ad- 
vertising—should next be considered. And 
this year, please—make your advertis- 
mg say something! So many jewel- 





Dear Friend: 


“gift-giving.” 


forgotten. 


TABLE SILVER, 


A Merry Christmas to you! 





Again the season of Christmas rolls around and with it come 
thoughts of crimson hollyberries, evergreen, Santa Claus and 
This year’s Yule-tide season suggests to the right- 
minded that it’s never too early to discount the sorrows of the 
World War into which we have entered and begin to build with a 
firm, high purpose for the Peace of the Future. 

This can only be achieved by reverting to a normal state of mind 
and doing the things we did in years gone by. Such an idea as the 
interchange of gifts helps strengthen the bonds of those of us 
that are here and makes the Soldier Boy too, feel that he is not 


For such a purpose Jewelry suggests itself as the most preferred 
gift for everyone because, by its durability, it constantly reminds 
one of the continuity of the donor’s love or friendship. 

This year we have assembled a magnificent array of JEWELRY 
in a wonderful variety of exquisite designs; TOILET SILVER, 
WATCHES, 
NOVELTIES of SILVER and GOLD, etc. 

For your own personal satisfaction, we advise you to make selec- 
tions NOW, from this circular or in person from our stocks. You 
will find our salesforce ready and eager to serve you—they will be 
glad to give you the benefit of their advice and judgment. 

A Christmas made merrier, we trust 
by the knowledge that you have given The-Greatest-of-All-Christmas- 
Gifts from the greatest of all Christmas-Gift stores. 

Faithfully yours, 


CLOCKS, UMBRELLAS, 











Fic. 4 


Decide first how much you will spend and 
then apportion this to the various media 
you will use. It is suggested that the bulk 
of your outlay be laid aside for newspaper 
advertising and the remainder be distrib- 
uted in direct mail matter, street car pub- 
licity or any other local media which 
possess merit. Do not advertise indiscrimi- 


ers, who are capable of far better ideas, are 
prone to simply ramble along in an inco- 
herent sort of fashion, absolutely content 
to spend their money for so-called “adver- 
tising,’ which cannot possibly bring results. 
For the coming holiday season it would be 
well to “ginger up” your advertising copy 
(Continued on page 117.) 








Give a Thought to the Boys “Over There’ 








Your folks, who this year will awaken to the dawn of a Merry 
Christmas day—a day made joyful by all the sweet relations of 
home life—should not forget our splendid red-blooded youths, our 
Yankee Fighters, who are at this time making such a gallant sac- 
rifice for love of their country. To them, the gift of some useful 
bit of Jewelry or Silverware will bring infinite cheer and the 
thought that they are still in the minds of their loved ones at home. 
We offer these articles as suitable Gift Suggestions: 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it's called “cargo”; in the store it’s called “stock.” 
Don’t load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


©The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 
the “Pilot” Case, luck for the dealer and twenty-five 
years of luck for the purchaser Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 


long run. The profits satisfy you. 
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“A Quarter of a Century ”’ 


UDUUUOOOUQQOOOANELUUYOVOLUOOOUULEOELSQOOUAEUOARDOD OAS UAOLUUHOSLONUAOOOUIONNOOEOOOONONOOONANEOOOAOONNOOOONONENONONN0N1 


MULLET PREM ULM TTT TTT TTT TTT TTT ERT TTT 








The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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Repairing Escapements of Low 
Grade Watches 





Written Expressly for The Jewelers’ Circular by Albert Glasnevin. 




















(Continued from issue of Oct. 31.) 
Part II. 


AVING overcome any difficulties con- 
nected with the teeth and pallet ac- 
tion, as already explained, we shall inves- 
tigate the fork and safety action. 
As errors due to out-of-angle conditions 
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are a frequent source of trouble in cheap 
watches, it may be advisable to give these 
first consideration. 

There are several tests for the error 
known as out of angle. For discovering 
this fault the following is the most reliable 
test, as it not only informs us if this trouble 
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is present but reveals the condition of the 
lockings. Once mastered, this test will be 
found of exceptional value. 





For those not acquainted with the test 
the following procedure is best: Remove 
the balance and under the lever place a 
wedge of loosely rolled tissue paper or else 
a piece of pith (either blocks the free mo- 
tion of the lever, which is the desired 
point). Having blocked the lever, replace 
the balance. Next place a finger on rim 
of balance and rotate it so as to bring the 
roller jewel into the slot of the fork. Con- 
tinue the rotation, thereby bringing the 
roller jewel out the opposite side. Then 
take an eyeglass and view the tooth and 
pallet action. If conditions are correct we 
will find that the tooth hangs on to the 
pallet after the manner of Fig. 8. Next 
release the tooth from the pallet; as before, 
rotate the: balance, thereby bringing the 
roller jewel into the slot and out the op- 
posite side, and again view the tooth and 
pallet. The results should be, viz.: the 
tooth should hang on to the pallet, as Fig. 
8 depicts. In both instances there has been 
observed a contact of tooth and pallet. The 
teeth could not become discharged from 
the pallets, due to the fact that the lever 
was wedged. 

When we observe tooth and pallet con- 
dition on both of the pallets, as Fig. & 
shows, we know that the escapement is in 
angle. We also know that the lockings 
(drop:locks) are correct, and that the act- 
ing length of the fork, which expresses 
and includes the idea that the roller jewel’s 
depth in the slot of the lever is likewise 
correct. The foregoing is a severe test 
even for the most accurate escapements. 
If we approach the ideal condition set out 
in Fig. 8 we should be content in all cheap- 
made escapements. ; 

The departure from correct conditions 
will now be explained. If when we guide 
the roller jewel into the lever slot and 
out the opposite side we find, on observing 
the effect on tooth and pallet, that the re- 
sult is as illustrated by Fig. 9, namely, the 
tooth has been discharged from the pallet, 
this condition is incorrect. Therefore. let 
us examine into the probabie causes: 
First, the lock may be too light; second, 
the acting length of the lever may be 
too long; that is, it may be the roller 





jewel is having over-contact with the slot. 

It is quite an easy matter to observe the 
true condition of the lock. If it is too 
light, alter it, especially in cheap watches, 
as they are not built along the lines of a 
theoretical locking. If you decide this is 
the trouble and you push the pallet stone 
out a little, thereby increasing the lock, 
vou will, if the stone is correctly altered, 
obtain Fig. 8 conditions on a retest. On 
the other hand, if an inspection proved that 
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the conditions of the lock were quite satis- 
factory, then we have no hesitancy about 
locating the error as due to overcontact of 
the roller jewel with the fork, thereby 
carrying the lever farther than it should, 
with the result that unlocking took place. 
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If we are satisfied that the error is due to 
overcontact of the roller jewel with one 
side of the lever slot, we can make a change 
by cutting away a part of the lever horn, 
thereby shortening the acting length of the 
fork. If the same type of error (Fig. 9) 
is found on both pallet jewels, we might set 
the roller jewel farther back or else cut 
both sides of the fork. By either method 
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SETTING DEPARTMENT 


BAKER & CO., INC., NEWARK, N. J. 


REFINERS AND WORKERS OF PRECIOUS METALS—NEW YORK OFFICE, 30 Church Street 


TO MEET THE PREVAILING DEMAND 

WE HAVE ADDED TO OUR LINE OF SETTINGS, 

THREE NEW SERIES OF HIGH FLUSH SETTINGS 
WITH EXTRA LONG AND STRONG CRAMPS. 
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we change the fork’s acting length. One 
thing that must be strictly guarded against 
when making this test is to see that the 
guard pin cannot touch the edge of the 
roller table. If it does it will destroy the 
reliability of the test. It is wiser as a pre- 
caution to bend the guard pin so much that 
there is no possible chance for it to touch 
the edge of the table. 

In Fig. 10 another irregular condition is 
featured if, when making this test, we find 
that the tooth and pallet have an _ over- 
contact, as the drawing shows. It indi- 
cates, first, a too deep lock of tooth and 
pallet, or, second, that the acting length 
of the lever is too short. This, expressed 
in another form, means that the roller 
jewel is not going sufficiently deep into the 
slot of the lever. To determine where the 
fault is commence by inspecting the lock. 
If it is too deep correct it, making such 
changes as will bring about Fig. 8 condi- 
tions. If the locks are satisfactory the 
error is due to the manner in which the 
roller jewel acts in the fork; that is, it 
must go deeper and carry the lever farther 
towards the bankings in order to bring 
about Fig. 8 conditions. To do this the 
roller jewel must be brought forward, or 
else the horns of the fork, especially the 
corners of slot, must be lengthened by a 
stretching process. 

The following should be borne in mind 
when we find the conditions nearly correct 
on one pallet and somewhat different on 
the opposite pallet: In this event the lever 
must be so bent as to bring about approxi- 
mately correct conditions on both pallets 
when resubjected to this test. 

Our illustrations will help explain the 
foregoing. Suppose that we found Fig. 9 
conditions on one pallet and Fig. 10 con- 
ditions on the opposite pallet. These errors 
tell us the escapement is out of angle. The 
remedy is in bending the lever and en- 
deavoring to bring about a contact similar 
to Fig. 8 on each pallet. 

Most escapements show slightly out-of- 
angle conditions; therefore, in cheap es- 
capements, as long as we get similar re- 
sults on each pallet and they approach cor- 
rectness, they should be allowed to pass 
on practical grounds, as no trouble will 
result. 


We will now say a few words about 
shortening the lever’s acting length in cheap 
watches. 

A lever a little over the correct acting 
length is preferable, especially when the 
draw is poor. At times it is impossible in 
this class of watch to improve the draw; 
hence if the acting length is a trifle longer 
than is really necessary it will be found a 
valuable aid in throwing the lever against 
its bank. 

In some instances we will find the draw 
very good on one pallet and very imperfect 
on the opposite pallet. We should try to 
remedy the defective draw by altering the 
slant of the pallet jewel as before directed. 
If we have altered the slant of the jewel 
and obtained but little improvement other 
remedies must be used, because if we do 
not succeed in bettering this defective draw 
we will, when the watch is running, have 
the guard pin more or less in contact with 
the edge of the roller table and acting as a 
brake on the swing of the balance. The 
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shortest way to relieve this liability of the 
guard pin rubbing the table is to stretch the 
side of the fork, as indicated by the dotted 
lines in Fig. 11. As the levers in cheaply 
made watches are usually made of compo- 
sition metal, the stretching can be readily 
and safely done. The effect is to increase 
on one side the acting length of the lever, 
and thereby the lever is more surely pushed 
towards its bank. This assists in keeping 
the guard pin away from edge of table. 
Our last proposition relates to adjust- 
ment of the guard pin in relation to th>2 
roller. On the grounds that we have got- 
ten the escapement in angle and the lock. 
ings correct, we proceed as follows: First, 
turn in each banking pin so that only drop 
lock is present. If the escape-wheel teeth 
are not the same length it will be found 
impossible to adjust all teeth to drop lock. 
Some of the teeth will show slide and drop 
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lock, while others will be correct and show 
drop lock only. When we have turned in 
the bankings as above the watch will then 
be “banked to drop.” 

The escapement being banked to drop, 
the guard pin should be so adjusted that 
there is little room between the edge of 
the roller table and guard pin. There 
should be just sufficient room between the 
pin and table so that the watch will start 
running. If the guard pin is too far from 
the edge of the table it will most likely 
cause a tripping error (see Fig. 12); that 
is, when the guard pin is brought in con- 
tact with the edge of the table the tooth 
of the escape wheel slips off the pallet 
jewel’s locking face and is found on the 
impulse face of the pallet (see Fig. 13). 
This type of error must be avoided if we 
want to prevent irregular stoppage. To 
overcome the defect bend the guard pin 
closer to the edge of the table and retest. 
It can also be remedied by drawing the 
pallet out and thereby increasing the lock. 

When repairing cheaply constructed es- 
capements we are compelled to do that 
which is most expedient and best suited to 
the occasion. Another type of error com- 
mon in poorly constructed escapements 1s 
that of the guard pin butting or sticking 
against the edge of the roller table. This 
error is readily found by using a fine tool 
and lifting the lever off its bank. This 
brings the guard pin up against the edge 
of the roller table. If the guard pin is 
inclined to stick there (and the draw is 
good) we must either bend the guard pin 
more towards the table or else remove the 
old guard pin, broach the hole larger and 
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insert a heavier pin. This should correct 
the trouble. But correcting the trouble af- 
fects banked-to-drop conditions; that is, it 
lessens the space which we require between 
pin and table. Of two evils, choose the 
latter; it is usually the lesser. 


[THE END. |] 





Some Strange Clocks 





HE phonograph has been pressed into 

service in more ways than one, in con- 
nection with clocks. The advertising 
clock that announced at regular intervals 
and in strident tones the names and merits 
of various commodities had its day and 
disappeared as a noisy nuisance. An 
electrician in North Carolina puts the 
phonograph to a more rational use in con- 
nection with a clock. A timepiece he has 
constructed, in place of striking the hours, 
announces each in turn by phonograph. 
“It is one o'clock.” “It is two o’clock,” etc. 
Another inventor, an Austrian, substitutes 
for the striking mechanism a phonograph 
which repeats a sentence at each hour. 
This may be classed as a mechanical re- 
production of the watchman of not so very 
ancient days in European towns who tooted 
his whistle and sang his little ditty at the 
street corners every hour and who will 
doubtless be remembered without difficulty 
by many of our readers. 

That there is “nothing new under the 
sun,’ especially in China, is proved by a 
description of a famous Clepsydra or water 
clock in Canton, that dates back to the 
fourteenth century. It consists of four 
earthen jars placed one above the other, 
and filled with water, which drips slowly 
from one to the other, to fall at last into 
the lower jar, where a brass rod marks 
the height of the water and this indicates 
the hour. To “wind up” this clock the top 
jar is filled once a day with water. 

Another funny clock that tells the time 
in England depends for its motive power 
on the falling of a constant succession of 
little balls into the “pockets” of a wheel, 
just as water pours into the buckets of an 
over-shot water wheel. The weight of the 
balls causes the wheel to revolve and its 
revolutions run the clock. Removing the 
balls at regular intervals from the re- 
ceptacle into which they drop from the 
wheel and replacing them in the reservoir 
at the top winds up this clock. 

Many of the old “grandfather” clocks, or 
hall clocks, prized in England as heirlooms, 
and supposed to be of English make, real- 
ly came from Pennsylvania, where they 
were made early in the last century, in 
all probability by the painstaking and in- 
genious ancestors of the “Pennsylvania 
Dutch” of our times. 

It was a common practice of clock- 
makers to whom these old upright clocks 
were entrusted for repair to change the 
dates and the maker’s name. This caused 
much confusion as to the actual maker and 
the age of these time pieces, which even an 
expert can often not determine. 

All these old clocks were operated by 
suspended weights that had to be hoisted 
by pulling on the counter-chain or cord, 
every 24 or 30 hours. Much of the popularity 
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THANKSGIVING SEASON— 


this year is one for special observance-—so many things have and 
are happening daily—what with government control— Liberty 
Loans and what not, we are only beginning to realize what can 
really be done by our people and government—things that looked 
hopeless or impossible are now being done as a matter of course. 
The matter of conservation, not only of food, but of all of our re- 
sources is of the utmost importance. 


CONSERVATION— 


That’s the important thing right now—make one thing do the 
work of two—Let nothing go to waste. In your own business, pol- 
ishing is being done without a dust collector and then there is waste 
—You lose the valuable dust particles that, saved, can be remade 
into new raw material—that’s conservation. 


NO DUST 


flying around means another kind of conservation—conservation 
of health—of life—prevents disease, if you collect the dust with 





LEIMAN BROS. 


Polishing 


DUST 
COLLECTOR 


Get the literature, then 
you will want the 
machine 


LEIMAN BROS. £220"! NEW YORK 
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[in Which !s Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and. the 
Registered Trade- Marks. ] 








UNITED STATES PATENTS. 





Issue of Oct. 30, 1917. 

STONE-GIRDLING TOOL, Max D. 
Dreyrus, New York. Filed Jan. 25, 1917. 
Serial No 144,359. 

A grinding tool comprising a holder, a spindle 
rotatably supported thereby and provided with 
right and left hand threads, a slidable post en- 
gaging the left-hand threads of the spindle, a 


1,244,716. 





second post engaging the right-hand threads of 
said spindle, means to rotate said spindle, means 
to lock the posts in adjusted positions, and grind- 
ers removably secured to said posts. 


1,244,961. TIE-SLIP CLIP. Daniet F, Daty, 
Milwaukee, Wis. Filed Feb. 5, 1917. Serial 
No. 146,685. 

As a new article of manufacture, a _ substan- 


tially rigid removable tie slip clip comprising a 
base having a fold finger and a band finger spaced 
apart to form a tie run, the band finger being 
of greater length than the fold finger and pro- 
vided with an end bevel upon its band-engaging 
side, and the fold finger being provided with a 
curved end surface forming a wide entrance throat 
for the tie run, a tongue extending from the base 
juxtapesed to the outer surface of the fold finger, 





the said tongue having a continuously curved 
inner surface forming a one-point contact with 
the fold finger and a flaring mouth for the ready 
insertion of the collar band between said tongue 


and band finger. 
DESIGNS 
51,448. FINGER-RING OR SIMILAR ARTICLE. 





Morris WEINER and Isipor J. Rirxin, New 
York. Filed May 8, 1917. Serial No. 167,- 
361. Term of patent 7 years. 





THE. 
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AND DIAL,  Freperick 
O., assignor to the D. 


51,439. WATCHCASE 
Cincinnati, 


G. GRUEN, 





Cincinnati, O. 
Serial No. 185,360. 


Gruen Sons Co., 
9, 1917. 
7 years, 


Filed Aug. 
Term of patent 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Oct. 30, 1917. 
88,915. (CLASS 28. JEWELRY AND PRE- 
VIOUS-METAL WARE) Wuite, Wie & 


W.W.W. 


Warner, Buffalo, N. Filed Aug. 30, 
1915. 
105,217. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) WIGHTMAN & 


HoucH Co., Providence, R. I. Filed July 
23, 1917. 
The word “Kase” is disclaimed. The letters 


of the mark are drawn in outline and are filled 
in with longitudinal shade-lines. 











goods,—Cigarette- 
Spectacle-Cases, 


description of 
Match-Cases, 
Eyeglass-Cases, and Vanity-Cases Which are Made 


Particular 
Cases, Cigar-Cases, 


of or Plated with Precious Metal, Including 
Nickel-Siiver. 


Claims use since July 19, 1917. 


105,405. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Lanpers, Frary & 
Crark, New Britain, Conn. Filed Aug. 1, 


- UNIVERSAL 


Particular description of goods.—Forks, Spoons, 
Cheese-Scoops, Nut-Picks, Cold-Meat, Tomato, and 
Pie Servers, and Hollow Ware Having Parts of 
Precious Metal or Plated with Precious Metal. 

Claims use since May, 1912. 


BRITISH PATENTS. 


(ABRIDGMENT OF SPECIFICATIONS FROM The IIlus- 
trated Official Journal.) 


issue of Oct. 17, 1917. 
108,462. RECEPTACLES FOR CIGARETTES, 
MATCHES, ETC. A. Wotrr, 68 Rue de 
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l’Aqueduc, Paris. May 4, 1917; No. 6,354. 
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Convention date, Aug. 2, 1916. Not yet ac- 
cepted. Abridged as open to inspection under 
Sect. 91 of the Act. 

A case for holding matches and cigars or cigar- 
ettes has uprights 2, 3, Fig. 2, which are arranged 
to deliver the continued articles through slots 6, 
7 when a casing 5 is depressed. Partitions 9, 12 
divide the casing 5 into two compartments, and 
the upward movement of the casing 5 is limited 
by a tape, etc., 15. A match-striking plate 8 may 
be fitted at the top of the receptacle. The top of 
the upright 3 has an inclined part 22, Fig, 4, 
which acts in conjunction with an inclined lip 
21 at one end of the slot 7, and causes the ejected 
matches to be tilted to enable them to be readily | 
grasped. 

108,883. CLOCK-WORK. G. J. Hepperc, 15 Tun- 


nelgatan, Stockholm. Aug. 19, 1916. 
Escapements.—The balance staff 1 is at right- 









angles to the arbor of an escape-wheel having 
FIG.2. FIG.I. 
10 




















long pins 10, and is furnished with two collars 
4, 5 from each of which extends a flat elbowed 
arm 6 or 7 terminating in a sloping portion 8 
or 9. The arms make an angle with each other 
as seen along the staff, and the slopes make an 
angle with each other as seen at right-angles to 
the staff. The collars being pierced by slots, 11, 
12, each pin of the wheel after an interval of 
rest on a collar escapes through it and gives an 
impulse on the associated slope, after which it 
rests on the next collar. 


108,898. NECKTIE-RETAINERS. W. J. Me- 
DonaGH, Crane St., Concord, New South 
Wales, Australia. Aug. 25, 1916, No. 12071. 

A neck-tie attachment, a rear view of which is 
shown in Fig. 5, comprises a frame of wire formed 

with wings 10, a forwardly. projecting portion 7, 





and a stud-engaging loop 13 formed by crossing 
the ends of the wire and securing them together 
at 14. Upward pressure on the clip 14 widens the 
loop to allow insertion or release of the stud. 


108,926. HAT-PINS. A. Saunpers, and- G. 





Saunpers, [trading as R. Saunvers], Doetor’s 
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HINTS FROM HERPERS 








THE ABOVE DESIGN PRODUCED Win 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION. 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD Si. NEWARK. f% J- 
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Radium Luminous Compound 


“LUMA” 


We can help you to a bigger share of the luminous 
dial business. The proper technic in applying 
is almost as essential to good luminescence as the 
quality of the compound. We furnish “LUMA” 
and our experts apply it to dials of every description. 


RADIUM DIAL COMPANY 


Forbes and Meyran Aves., Pittsburgh, Pa. 








New York Office—1612 Astor Trust Bldg. 
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, GEORGE M. BAKER 


% GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., Providence, R. I. 
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If you want A Good Mainspring | 


why not use The Best 


Black Shield Mainsprings 





SWARTCHILD & COMPANY 


WORLD’S LARGEST WATCHMAKERS’ AND 
JEWELERS’ SUPPLY HOUSE 


29 E. MADISON ST. 


CHICAGO, ILL. 
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“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


Alloys 


Platinum, Gold and Silver Solders 




















L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 


a T-tree 
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AND > 
ENGRAVE'\ wOR K “COPPER 


The Large Corps of Skilled Engravers Has Made This House Famous All Over America 
The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 








The Prentice Engraving Co., 212N. 13th St., Philadelphia, Pa. : 
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Piece, Willenhall, Staffordshire. Sept. 23, 
1916, No. 13507. 

A guide for a hat-pin, as shown in Fig. 2, is 
provided with two prongs d diametrically disposed, 
and adapted, after being passed through the 
material of the hat to be bent up so as to be 
parallel to one another and tangential to the 
hole, with the material of the hat clamped be- 
tween the prongs and the body of the guide. The 
sides of the hole c may be provided with slits e. 
Specifications 9097/04 is referred to. 


108,969. RESERVOIR PENS. C. L. G. Cuap- 

MAN, Farnhurst, Eleanor St., and R. Smita, 

34, Torrington St., both in Grimsby,  Lin- 
colnshire. Nov. 8, 1916, No. 15967, 

A fountain pen is provided with two reser- 

voirs A, B for inks of different colours, which 

are fed to a single nib G through channels E?, E 
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respectively. The channels are under the con- 
trol of a rotatable cock F having through-passages 
disposed at 90 degrees to one another, so that 
when one channel is opened, the other is closed. 


108,999. TABLE CUTLERY. G. H. Lane, 102, 
The Grove, Hammersmith, and L. O. GLeEn- 
ISTER, 231, Goldhawk Road, Sheperd’s Bush, 
both in London. Jan. 2, 1917, No. 74. 

A fork carries a disk cutter 10 loosely mounted 

upon a removable spindle 7 engaging bosses 3, 4, 

which may be formed integrally with the fork or 

















may be carried by a plate clipped on the back of 
the fork. According to the Provisional Specifi- 
cation, the cutter 10 is integral with, or fixed to, 
the spindle 7, which is held in loops &c. on the 
fork. 








Some Strange Clocks 





(Continued from page 123) 








of the present spring and crankhandle op- 
erated timepiece is claimed to be due to 
the fact that it made this daily labor un- 
necessary, the spring clock running eight 
or even 30 or more days on a single 
winding. 

Louis XVI had a clock that is said to 
have cost $165,000 to make. The Roths- 
child family owns it now. 

A clock, presented many years ago to 
the King of England as the work of an 
Indian priest, who like many of the monks 
of old was reputed to be an expert clock- 
maker, told the hours in Sanscrit, the 
changes of the moon and other things. 
Some time later, the clock needed repair- 
ing and on taking it apart, the name of a 
celebrated English clock maker of olden 
times was found on the works. 

One of the oldest public time-keepers in 
the United States was an old town clock 
in Guildford, Conn., made by Ebenezer 
Parmalee, a local clock maker. He com- 
pleted it about 1726 and it remained under 
his care until he died. It went out of 
service in 1893. 
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Rochester, N. Y. 


Amos Present, of the Rosenthal & Pres- 
ent Co., is on a western trip. 

S. B. Marine, of Marine & Wexler, Syr- 
acuse, was in this city Nov. 5 and 6, on 
business. 

R. Harris, proprietor of the Harding 
jewelry store, of Norfolk, Va., has opened 
a new store at 75 Main St. 

S. D. Burritt filed a claim last Thursday 
for $757 for the amount of goods taken 
from his State St. store by window 
smashers. 

B. Moll, of the Granite building, re- 
turned last week, finished inventory for 
government tax purposes and left here 
Monday for a two weeks’ business trip 
northeast. 

Herman F. Davis has pleaded guilty in 
County Court to a charge of larceny first 
degree. He has been sentenced to the 
Elmira Reformatory for an_ indefinite 
period. Davis took a ring from S. D. 
Burritt’s Main St. jewelry store July 21. 
The ring was recovered and returned to 
Mr. Burritt. 

M. H. Van Bergh, vice-president of the 
Van Bergh Silver Plate Co., recently 
offered his services gratis to General 
Crozier of the Ordnance Department. On 
Wednesday, Nov. 7, he received a wire to 
come to Washington. Mr. Van Bergh ar- 
ranged his business and left here Thurs- 
day for the capital. 

Smashers of show windows in jewelry 
stores seem to be getting more active here, 
due to their success in escaping. The 
latest attack owas Tuesday morning, 
Nov. 6, when a man smashed a window 
in the jewelry store of Harry S. Torrey, 
476 N. Goodman St. Jewelry valued at 
$32 was taken from the show window. 
Shortly after 5 o’clock that morning two 
newsboys were passing the store. They 
heard the glass crash and saw a man run 
away from the place. They notified the 
police. 

Several attendants of a dance held in a 
hall on the third floor of Reynolds’ arcade 
last Friday night, heard the crashing of 
glass. They went to the second floor to 
investigate and it is believed that they 
scared away a professional window smash- 
er who had thrown a brick through the 
plate glass window of Frank Ackerman’s 
jewelry store. A man was seen running 
away from the place. Mr. Ackerman re- 
ported that no goods are missing. 

Jewelers in Canandaigua, Geneva, Water- 
loo, Seneca Falls and Newark, are organiz- 
ing a jewelers’ guild. Arrangements will 
be made to hold a meeting at least every 
other month, commencing January next. 
The first meeting will be held in Canan- 
daigua followed by a meeting in each of 
the other places in turn. The jewelers 
realize the importance of co-operation and 
the advantage offered by getting together. 
They are taking a lively interest in the 
State and national association work. The 
jewelers’ guild for these towns will be of 
mutual benefit to themselves and the com- 
munities they serve. 

The jewelry store of H. S. Torrey, 476 
N. Goodman St., was entered on the morn- 
ing of Nov. 6 and the thief escaped with 
rings, knives, brooches and lockets valued 
at about $45. At 4.50 a. m. on the morn- 
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ing of the robbery a New York Central 
engineer stopped to compare his watch 
with a clock in the Torrey store. While 
doing this he noticed a man in the store 
and hurried to a lunch room a half block 
away and telephoned to the police. The 
police arrived within a short time ‘after the 
telephone message had been received, but 
meanwhile the burglar had escaped. 





Chicago Notes. 
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sons our general line. Just now we’ are 
calling attention to our fine lines of goods 
suitable for the holidays.” 

Frank Allen, of the Bohm-Allen Jewelry 
Co., Denver, Colo., visited the trade here 
last week. Other buyers noted during the 
week were J. F. Waldon, Metamora, III; 
J. A. Rummele, Manitowoc, Wis.; E. A. 
Shetter, De Kalb, Ill.; W. R. Lindbloom, 
Depue, Ill.; W. A. Thayer, Niles, Mich., 
and Charles A Gossard, Washington Court 
House, O. 

Miss Ethel B. Palmer, of the silver de- 
partment of J. Jessop & Sons, San Diego, 
Cal., was in Chicago last week to visit the 
trade. Miss Palmer has. spent. three 
months in the cities of the east visit- 
ing both wholesale and retail silver stores 
getting ideas for her department in the 
San Diego store. 

The wholesale houses in Chicago have 
finished their invoices and filed reports 
with the Commissioner of Revenue, and 
many of them have paid the tax. There 
is still some uncertainty about some items, 
but no one is taking a chance, but filing 
every item about which there is a doubt. 
The present time is being devoted to get- 
ting ready for the hurry-up orders which 
are confidently expected from the retailers 
when the Christmas buying gets started. 
This should begin earlier this year on ac- 
count of so many gifts going to France. 

Thomas Hoffman, arrested as one of the 
two swindlers who recently got away with 
$875 worth of jewelry from Rosenberg & 
Rapport, in the Mallers building, by the 
“fake” messenger game, will come up for 
trial this week in the Criminal Court. 
Nothing is known as to Hoffman’s plea, 
but the police have such sure evidence that 
they are little concerned whether he pleads 
cuilty or not guilty. He is not regarded 
as an important crook, but an effort is to 
be made to bring out facts which may be 
of assistance in running down the other 
crooks who have been raiding jewelers of 
late. 

Julius Ziegler, of J. Ziegler & Co., was 
appointed trustee for creditors of George 
N. Stark, Cedar Rapids, Ia., last week. At 
a meeting held in the office of Attorney 
Frank M. Hickok, who investigated condi- 
tions, this action was decided upon. As- 
sets scheduled amount to $16,243.02, with 
liabilities of $34,541.64. Suit was recently 
filed against Mr. Stark as security on a 
note of $4,000 given by an amusement 
company in Cedar Rapids, which is not 
included in the scheduled liabilities. About 
$11,600 of the liabilities is due relatives, 
who have waived their claims until the 
expense of the trusteeship has been paid 
and 30 per cent. to other creditors. 





eR RENE 





| OF-+- 80-7 a 


REFINERS and SWEEP 


MAIN OFFICES: 
24 John Street 
NEW YORK 
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GOLD, SILVER and PLATINUM 


SMELTERS 


SMELTING WORKS: 
32-40 Flushing Avenue 
=$ aero) G&G, | 
























quality behind them. Let us tell you how 
we can illuminate yours. 

We are the pioneers in America for self- 
luminous (Radium) compounds and the 





Luminous Watches The Human Eye 


can be made luminous by our factory. meng overlapping models, containing 
. . . teen separate plates. A book for every 
Radium Dials should have a reputation for Semmes. Size 7x10 —Price $1.00 


The Optical Publishing Co. 


11 John Street - - NEW YORK 











| many uses for them. 











Military Wrists Pocket Watches 
Dials Hands Repairs 







Radium Luminous Material 


Shines in the Dark 





HYDRAULIC PRESS WORK 


STEEL DIES, HUBS & STAMPS 


For Badges, Medals, Buttons, Jewelry, Silverware, 


4 Steel Knurls, Stamping, Expert Hardening. 


Tor 
Hydraalie 
Press 


Metal Novelties 


Schoder & Lombard Stamp & Die Co., Inc. 
251-253 Canal Street, New York 











TEST YOUR DIALS AT NIGHT 










Radium Luminous Material Corporation 


Fifty-five 5 NEW YORK 
Liberty Street Sere a wig CITY 
ATH 














——_ (old, Platinum and Silver 


Bought, Refined and Sold 


A.ROBINSON & SON 


149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our expense 
if remittance is unsatisfactory. 






















And Owners of Former Model 


Attention, Jewelers yo od Watches 


For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY cricacc “*"cssstuctes te 


This Is Our Diamond Anniversary 




















St. Louis Watchmaking School 


Established Thirty Years 
If you really know how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in « 
frst class Jewelry Store. 
Write for our Catalog at once. 


| ST. LOUIS WATCHMAKING SCHOOL, St. Louis, Me. 


Bae re of Steel in Watchwor| 
J 


By John J. Bowman. Reduced price, 60c. postpaid 
The Jewelers’ Circular Pub. Co., 11 John a Yy 
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A scarcity of watchmakers is reported 
everywhere throughout the Pacific Coast 


States. . 

John Koke, formerly with Walton & 
Co., in this city, has now accepted a po- 
sition with Shreve & Co., San Francisco. 

An optical department has_ been 
opened in the jewelry store of Silver- 
man & Slavick on W. 7th St., by J. 
Smithers. 

Miss Mary Mowers, formerly with the 
J. W. Robinson Co., on W. 7th St., for 
eight years, has become manager of the 
stationery department of Montgomery 
Bros. 

Eugene A. Palmer, a watchmaker, who 
was formerly with T. Besbeck, 621 Bu- 
miller building, has opened in business 
for himself in Room 407, Title Guarantee 
building. 

F. W. Crane, former manager of Luck- 
enbach & Co.’s store, but recently with 
Brock & Co., has gone to Grant’s Pass, 
Ore., to look after interests in a lumber 
business, which he has there. 

O. S. Balzer, manager of the jewelry 
department of A. Hamburger & Sons, is 
actively participating in the special sales 
incident to the celebration of the 36th 
anniversary of the establishment of this 
store. 

The G. D. Davidson Co. has been dis- 
playing in a front window a number of 
the McKinley gold dollars, for which this 
company is the sole distributor in Los 


Angeles. The coins have been attracting 
much attention. 
Frank Frey, Brawiey, having been 


drafted, passed through Los Angeles last 
week on his way to American Lake, 
Washington. He left his business in 
charge of J. J. Jenkins, formerly in busi- 
ness in Imperial. 

H. L. R. Livermore of the Los Angeles 
ofice of the International Silver Co. has 
returned from a business trip through 
Arizona, New Mexico and Texas. He 
reports having found business conditions 
excellent and his trip a very satisfactory 
one. 

The following out-of-town jewelers 
have been in Los Angeles recently: 
Frank V. Hoffman, with J. H. Padgham 
& Son Co., Santa Ana; E. M. Sieglitz, 
Calexico; A. A. Goodyear, Santa Paula. 
Mr. Goodyear came with a new automo- 
bile, which he has just bought. 

Mr. Clock, formerly well-known jewel- 
er in this city, but who has for some 
years past been living on his ranch south 
of here, has taken a position with Fea- 
gans & Co., as salesman for the holiday 
season. Mr. Clock was with Feagans & 
Co. in a similar capacity a year ago. 
Leslie B. Clark, whose home is in Cin- 
cinnati, and who has been with Charles 
H. Clark, 704 S. Broadway, for 18 
months past, has returned to Cincinnati, 
Where he has been drafted into the mili- 
tary service. C. H. Clark has fully re- 
covered from his recent attack of rheu- 
Matism and is again in the store. 

Gus Shireson, recently with the sales 
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force of the E. Bastheim Co., who was 
drafted and went to American Lake a 
couple of weeks ago, has already been 
transferred to New York. Mr. Thomp- 
son, who has been connected with the 
Merchants’ National Bank of this city, 
has taken a position in the business office 
of the Bastheim Co. 


Announcement has been made of the 
engagement of Miss Ada _ Levinson, 
daughter of J. Lévinson, wholesaler, 403 
Title Guarantee building. Miss Levin- 
son has for several years past been of- 
fice manager for her father. Her fiancé 
is Arthur Blumenthal, a prominent busi- 
ness man, of Santa Paula. The wedding 
will not take place until after Jan. 1. 

George L. Penniman, well known for 
many years past as a traveling salesman, 
with headauarters in Los Angeles, passed 
away at his hime in this city recently. 
He had been seriously ill for some 
months past. His age was 46 years. He 
leaves a widow, who purposes to take his 
line of goods and undertake to do the 
business on the road, which he formerly 
did. 

I. Behrstock has returned from the 
San Joaquin Valley and reports his trip 
one of the best he has had since he has 
been in business. - He found the pros- 
pects for holiday trade excetlent all 
along the line. He will immediately 
start out again on a different route. 
Harry Wolfe, associated with Mr. Behr- 
stock, is back from a trip up the coast 
as far as San Francisco. He also re- 
ports good business. Both of them will 
remain out on the road practically all 
the time from now until the holidays. 

The case of the three Mexicans, who 
were captured in front of Feagans & 
Co.’s store with a number of gold chains 
in their possession, which was expected 
to be decided on Monday, Nov. 5, was 
continued until later. The chain found 
in a pawn shop by means of a ticket 
found in the possession of the Mexicans 
has not yet been identified, and is pre- 
sumed to have been secured elsewhere. 
This ticket, as well as a quantity of 
goods taken from the J. W. Robinson 
dry-goods store and other places, was 
found at the house where the Mexicans 
were living. 

Albert J. Schneider, a jeweler at Ar- 
lington, near Riverside, and his aged 
father and mother all died a few days 
ago as a result of poison in pancakes, 
which they ate. It was first thought that 
silver polish had been used for baking 
powder, but investigation showed the 
presence of arsenic about the premises. 
The mother prepared cakes for the noon 
meal one day, and shortly afterward, all 
were taken ill and died within a few 
hours. The mystery has not yet been 
explained. Special letters of administra- 
tion in the estate of the younger Mr. 
Schneider have been asked for by the 
public administrator in order that the $5,- 
000 stock may be properly cared for. 

Feagans & Co. have been made joint 
defendants with Lottie Pickford, a mo- 
tion-picture actress, in a suit brought by 
Charles F. Parke, a truck driver, to re- 
cover a $200 reward, which Miss Pick- 
ford offered through the jewelers for 
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the recovery of a gem-studded platinum- 
case watch valued at $1,000, which Miss 
Pickford lost on Sept. 27. The reward 
offered in an advertisement issued by 
Feagans & Co. called for the return of 
the watch. The driver found a portion 
of the watch in the street, where it had 
been run over and crushed. He returned 
the front and a portion of the works, 
but the gems and platinum back, the 
most valuable portion, were not recov- 
ered. An offer to compromise with Parke 
for $50 was rejected. Parke declares the 
back was not on the watch when he 
picked it up on the street. 

Correspondence received from Palo 
Alto reports that the increase of patron- 
age of the local stores caused by the in- 
flux of men at Camp Fremont has 
brought about many improvements, one 
of them being the refitting of the jewelry 
store of P. L. Seamons, pioneer jeweler. 
Mr. Seamons secured the services of an 
artist designer in San Francisco, who 
made a study of the place and outlined 
the plans for improvement. The wall 
cases and show cases have been finished 
in dull French gray, the interior being 
lined with dark rich cloth that brings 
out splendidly the brilliancy of the gold 
and silver articles and cut glass placed 
therein. The walls and ceiling are a 
light buff marked off in panels and deco- 
rated with dainty hand-painted floral de- 
signs. The doorways and window frames 
have been finished in the light brown of 
Circassian walnut. In order to give bet- 
ter display, the windows have been en- 
tirely reconstructed, the shelving being 
raised to give outsiders a closer view. 
The western window is an exact dupli- 
cate of one of the windows of W. & J. 
Sloane, San Francisco. Mr. Seamons 
plans to mount in front of the store an 
immense clock, which will rest on a pe- 
destal 12 feet high, the dial being 
38 inches in diameter. Above it will be 
an electric light globe 14 inches in di- 
ameter and on each side will be one 10 
inches in diameter. These will be kept il- 
luminated all night. 








A new catalog featuring the various 
plates and patterns of silverware manufac- 
tured by the Oneida Community, Ltd., is now 
being distributed among the trade. For the 
cover the Community has chosen a Coles 
Phillips’ portrait of a charming girl, painted 
in full color from a living model. As it 
appears on the catalog lithographed in 10 
colors, it is a reduced reproduction of the 
new Community Plate window display. The 
window display itself measures 28 x 46 
inches high and is printed in 12 colors and 
gold by a special process that insures exact 
color reproduction of the original painting. 
The inside pages of the new catalog, 32 in 
all, illustrate and describe the various pat- 
terns and pieces. Of special interest to the 
trade are the full color reproductions of the 
store display trays, display cards, street car 
cards, window cards, folders and other 
dealer’s aid material, together with three of 
the 275 newspaper electro-types especially 
prepared for the Community dealer’s use in 
his home newspapers. Copies of this new 
catalog will be forwarded by the mant- 
facturer upon request. 
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